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fanada Small Town 
Has Eight Head 


Insurance Offices 


Waterloo, Ontario, Companies Em- 
brace Fire, Casualty 
And Accident 


NEW COMPANY WRITES CARS 


City, Founded 125 Years Ago, Has 
Loaned $100,000,000 To 
Build Up Dominion 








The Pilot Automobile Insurance Co. of 
Waterloo, Canada, has been formed. 
How many American insurance men 
have ever heard of Waterloo, Ont.? It 
is safe to say not many and yet that lit- 
tle town calls itself “The Hartford of 
Canada,” for the reason that no less than 
eight insurance companies have their 
head offices in that city. 
A list of these companies follows: 
The Reinsurance Co. of Canada 


The Merchants’ Casualty Insurance 
Co. 

The Pilot Automobile Insurance Co. 

The Mutual Life Assurance Co. 

The Dominion Life Assurance Co. 

The Waterloo Mutual Fire Insur- 
ance Co. 

The North Waterloo Farmers’ Mu- 
tual Fire Insurance Co. 


The Ontario Equitable Life & Acci- 
dent. 


Two Large Life Companies 
The Mutual Life of Canada is one of 
the “big jour” in the Dominion, having 
$75,000,000 insurance in force, a hand- 
some office building and a career that 
dates back to 1869. The Dominion Life 
8 also prominent in Canada. 


The odd thing about this insurance 
center is that the town has only a popu- 
lation of 7,000 people. It is located in 
a Tich and picturesque agricultural sec- 
tion; has no less than thirty-six manu- 
facturine establishments; and a large 
trust and savings bank. There are four 


chartered banks to take care of the fi- 
nancial needs of this hustling com- 
munity, 

The town of Waterloo was founded in 
1806, and at the time the first settlers 
got there it was a solitary and desolate 
wilderness, In a booklet published in 
Waterloo it is stated that there is prob- 
ably no other community in Canada of 
the same size so widely known. “It is 
Not in population that Waterloo is no- 
table,” Says the writer of the booklet. 
It is rather in the far-reaching influ- 
rind of its institutions. There are many 
loaning organizations in Waterloo which 
influence investments, farming and busi- 
Ress from ocean to ocean. Probably not 
less than $100,000,000 are distributed over 
Canada to help upbuild the Dominion. It 

(Continued on Page 30) 











PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A corporation which has stood the test 
of time! 


145 years of successful business 
World-wide interests. Abso- 


operation. 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
150 William Street, New York 








Clean up and pret ert 





INFLUENCE 


—s Insurance Company of North America has recognized influence with property owners, 

It is an influence won by 135 years of reliable service, during which time every claim 
has been promptly and satisfactorily met. It is an influence strengthened and sustained by 
forceful national advertising. The fulll strength of this influence stands behind the success 
ofevery agent who offers North America protection. 


Insurance Company of North America 


PHILADELPHIA 
and the 


INDEMNITY INS. CO. OF NORTH AMERICA 


write practically every form of insurance except life 
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Policy No. 1, May 25, 1847 


Issued to John W. Hornor, the Founder of the Company, 
eighty years ago. And throughout these eight decades the 
PENN MUTUAL has kept close to the front rank in size, and 
in all that is best in life insurance, in some things a pioneer, 
and in others a close observer and an early adopter. 

A notable addition to the executive staff of our Agency 
Department signalizes this eightieth anniversary year, and is 
a happy augury for continued progress in life underwriting 
that is sound, visioned, and profitable in improved service of 
our Agents and of the public. 

We have room for men and women who are workers, are 
ambitious, and have high ideals. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 








Founded 1847 
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F. G.Dunham Reads 
100 Page Brief 
On Agency Rights 


All Citizens Must Have Equal 
Privileges And Constitution 











© _ Is Violate 
1 %4\E COUNSEL ADDRESS 
orporations Cannot Surrender 
Constitutional Rights Or 


Bargain They Away 

\y 

WW 

At the meeting of the Association of 

asurance Counsel held at Hot 

Sp:. Va., this week, Frederic G. 

Dunham, newly elected assistant general 

counsel of the Metropolitan Life and 

formerly head of the legal division of the 

Association of Life Insurance Presidents, 

again took up the question of constitu- 
ticnality of resident agents’ laws. 

It will be recalled that earlier this year 
he prepared a brief saying that states 
restricting insurance agents’ licenses to 
residents of the state are unconstitu- 
tional because they deny to citizens of 
other states one of the privileges and 
immunities of citizens of the licensing 
state; and Article IV., Section 2, of the 
United States Constitution guarantees to 
the citizens of every state the right to 
engage in any lawful business in any 
state upon the same terms and. condi- 
tions as may lawfully be imposed by 
such other state upon its own citizens. 
He felt that statutes restricting insur- 
ance agents’ licenses to residents of the 
state are unconstitutional in that they 
are in conflict with Section 1 of the 
Fourteenth Amendment. 

Brief Rewritten 

For the purposes of his Virginia ad- 
dress Mr. Dunham has rewritten his 
brief and added various authorities in 
the points he makes relative to the con- 
stitutional aspect of the state resident 
agents’ laws. It consisted of 100 pages 
of typewriting with many new citations 
not in his former brief. He emphasizes 
again the constitutional limitations which 
render statutes purported to impose the 
resident restriction upon the business or 
employment of insurance agents null, 
void and of no effect. He declares that 
every decision of the United States Su- 
preme Court in which the question of 
rights of citizens of one state freely to 
engage in any lawful business in another 
state was involved has recognized and 
affirmed that right without reserve or 
qualification. 

The Residence Test 


He declared that the residence test, 
however, is inherently unequal and op- 
pressive in its application to citizens of 
the United States and others who are 
non-residents of the state imposing the 
test. It bars them completely from the 
restricted occupation. It includes them 
inescapably in the tax. No element of 
reasonable classification or qualification 
enters into the determination of the in- 
dividual’s right or obligation. The dis- 
crimination is not incidental to circum- 
stances which the. victim can control, or 


(Continued on page 8) 
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; FRANCHISE RIGHTS 


The Era of the Monthly Budget is here. Most of us sell our personal services 
monthly. We likewise make most of our purchases monthly. Millions of American 
|. Homes are being acquired on a monthly arrangement. “The Butcher, the Baker, 


OE Seat NS 


~~ 


the Candlestick Maker,’”’ as well as “Big Business’ in its exchange of volume of merchan- 
dise, operate on a current basis. 


\ Supplementing this fundamental instalment practice is a new development brought 


— 


about by the Luxury and Service inventions of our day. The Phonograph, the Radio, the 
Automobile, etc., popularized through modern educational and advertising processes, have 
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created a desire and a demand on the part of the public that only the application of the 
monthly payment plan can satisfy. | 
( Life Insurance—always the greatest service in the World, and today the greatest 
() business in the world—must keep step with the modern methods of business exchange 
and make its service as attractively and as easily obtained and maintained as are the 

) commodities into which Life Insurance money directly or indirectly finds its way. 


| THE BEATEN PATH 
» Eight years ago the Grizzard System envisioned the situation existing today. It 


23. —— 


began modestly but with determination. During that period it has written millions upon 
millions of dollars of Life Insurance on a monthly premium payment basis. But, perhaps, 
it failed to write even more millions than the volume that stands to its credit, because 


ee 


) of its inexperience in the application of the plan and the necessity of proving all things— 
( ) a condition incident to the pioneering of a new idea. 


a ed 


It is the cumulative knowledge gained from this School of Experience, together with 
its perfected plans that the Grizzard System proposes to offer to others in its desire to 


——f4 


nationalize the Plan that has demonstrated a capacity to write Life Insurance by the 
millions. | 
With its use and our guidance—and our national Advertising Program—the right q) 
$9) man can popularize his business and himself in his community, and make more money 
than would be possible by pursuing the more conventional agency methods. As an | 
| Agency Builder we do not believe it has an equal. Trade-marked with its stamp of 
identity (as per cut below) it commands instant recognition and secures entree where | 
( others fail. : 
(*) We are only interested in discussing the proposition with those who have had Life ) 
(- Insurance Experience, who possess ability for organizing, personal selling, financial | 
( } responsibility and who would be in a position to take a General Agency Contract direct 
with a Company suggested by us. } 
( The Grizzard System of Cleveland, The Grizzard System of Detroit, The Grizzard 


System of Chicago (two agencies out of six to be established in Chicago), are now 
2 operating on the new basis, with direct General Agency Contracts. 
| All other territory throughout the United States is open. 
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( 
() Life Insurance Companies desiring to open ( 
new territory or strengthen weak spots now 
| under development are invited to correspond 


with us. Our national advertising campaign 
is bringing us in contact with hundreds of 
i} potential Agency managers in all parts of the 


I 7 


country who are looking for the opportunity 
you may have to offer. 
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Pronounced Griz-—ard’ 


SYSTEM 


) “Worlds Greatest Service” 


— 








Controlled by ‘) 
Q) GRIZZARD SYSTEM OF AMERICA, Incorporated { 
() JAMES A. GRIZZARD, President 
) “Creatorsiof General Agencies and Business for their Agents” l 
6th Floor Illinois Merchants Bank Bldg. ( 
"| CHICAGO, U. S. A. 
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Has Traveled 250,000 
Miles Seeing Agents 

HANSEN’S NEXT TRIP CHICAGO 

Guardian’s Production Force Wrote 


$13,000,000 In Honor Of Vice-Presi- 
dent In April; Chicago Golf Match 








When T. Louis Hansen, vice-president 
of the Guardian Life, leaves New York 
City early in August in order to attend 
the convention of the Guardian Life’s 
Fieldmen’s convention, always an inter- 
esting affair, he will start on the 
250,000th mile lap of traveling done by 
him in the interests of the Guardian 





T. LOUIS HANSEN 


Life. These journeys began in 1910 
when Mr. Hansen organized the home 
office agency department of the Guard- 
lan. He made his entry into that com- 
pany through the actuarial door as a 
clerk drawing down $35 a month. A 
faithful, conscientious, energetic and in- 
telligent worker his progress was steady. 
For fourteen years he was in the actua- 
tial division; then he began to build 
up the agency department, first as as- 
sistant to the second vice-president; then 
as superintendent of agencies; next as 
vice-president and agency manager. In 
1920 he was made executive vice-presi- 
dent and is serving on several of the 
most important committees of the com- 
pany. 
Stands Well With Agents 


During the course of Mr. Hansen’s 


MEMORIAL TO W. A. DRABBLE 


Newark Chamber Of Commerce Pass 
Resolutions Of Former Comptroller, 
Mutual Benefit, Who Died Mar. 15 


At a recent meeting of the board of 
directors of the Newark Chamber of 
Commerce the following memorial reso- 
lution was passed: “The final summons 
which called William A. Drabble on 
March 15, 1927, found him ready to re- 
spond with the same sense of duty as 
whenever any duty commanded his serv- 
ices during his busy life. He joined the 
Chamber of Commerce in January, 1921, 
was elected as a member of the board 
of directors on April 23, 1924, resigning 
on account of ill health on June 22, 1926. 
During his term as a director, he held 
the office of treasurer, the duties of 
which he discharged with great fidelity. 

“The great esteem in which he was 
held by those with whom he came in 
contact, testifies to his character, while 
the genuine affection in which he was 
held by his associates and friends, is 
proof of the fine quality of his heart and 
mind. His death marks the loss to the 
City of Newark of one of its represen- 
tative business men and to the Chamber 
of Commerce an estimable and valued 
member.” 


THORP BUYS OUT PARTNER 

A partnership heretofore existing be- 
tween Orville Thorp and James F. 
Rodgers of Dallas, Tex., has been dis- 
solved. The Orville Thorp Agency of 
the Kansas City Life will continue at 
the old location under the personal man- 
agement and sole ownership of Orville 
Thorp, who is former president of the 
National Association of Life Under- 
writers. 














agencies. A striking feature of the 1926 
production of the company was _ its 
growth in New York City. Last year 
the company produced $25,000,000 of bus- 
iness in this metropolis. 


It Is Not Easy To 

Prove Fraud In Ohio 
LAWYER’S ADDRESS ON SUBJECT 
F. J. Wright, Midland Mutual, Tells 


Life Counsel What Companies Are 
Up Against In Courts 











Among the interesting papers read be- 
fore the Association of Life Insurance 
Counsel meeting at Hot Springs this 
week was one by F. J. Wright, assistant 
counsel of the Midland Mutual Life of 
Columbus, on the “Ohio Law of Fraud 
and Misrepresentation.” 

Mr. Wright said that the statute has 
been most liberally construed by the 
higher court, and there is not one re- 
ported case in Ohio in which a life in- 
surance company has successfully de- 
fended an action in which the statute 
has been applied. In the Federal Courts 
it has received more rational considera- 
tion and companies have been more suc- 
cessful. 

Must Prove A Lot 


Commenting on the elements of fraud 
and misrepresentation he says the stat- 
ute requires that a company must prove 
that the answer in the application if 
“wilfully false, was fraudulently made, 
that it is material and induced the com- 
pany to issue the policy and that but 
for such answer the policy would not 
have been issued.” 

This leads Mr. Wright to say: 

“The question naturally arises, how 
must these elements be proved. Do they 
all involve questions of fact? The in- 
sured, in most cases, being dead, how 
can it be clearly proved that an answer 
was ‘wilfully false and fraudulently 
made.’ It seems certain that these ele- 
ments do not all involve questions of 
pure fact. Some involve questions of 
law or mixed questions of fact and law. 
Of course the insured being dead the de- 
termination of whether or not an answer 








THE 


HARRY GARDINER AGENCY 
OF THE 





aia KD 
LIFE INSURANCE COMPANY 


was wilfully false and fraudulently made 
in any given case must necessarily be a 
matter of inference from other estab- 
lished facts. Since the plaintiff is en- 
titled to the most’ favorable inference to 
be drawn from the evidence it is, in most 
cases, a question for the jury to deter- 
mine whether the answers were wilfully 
false and fraudulently made. These 
questions have recently been partially 
answered in several cases. 

“Where the answers are admitted in 
evidence and there is a conflict of evi- 
dence respecting all of these elements 
it has been held to be a question for the 
jury to determine whether they have 
been clearly proven by the company so 
as to bar recovery. One case has gone 
so far as to hold that: 


“After finding that certain answers of the 
assured in his application were false the jury 
before finding the third defense complete must 
by virtue of Sec. 9391, General Code, find that 
the evidence clearly establishes that the an- 
swers were wilfully false.” 


What Is Material? 

“The statute also requires that the 
company prove that the afiswer is ma- 
terial. Some policies contain an agree- 
ment that the statements and answers in 
the application are material to the risk. 
Whether such an agreement would dis- 
pense with proof of materiality under the 
statute has never been decided in Ohio, 
but there is respectable authority out- 
side Ohio to the effect that this agree- 
ment is conclusive! It may-be said that, 
irrespective of such an agreement, it de- 
pends largely upon the subject matter 
of the question as to whether it is a 
question of fact or law. For example, 
the answer to the question as to whether 
or not the insured had ever previously 
been declined upon any application for 
life insurance, was held to be material as 
a matter of law under the statute. 

“The company is also.required to prove 
that it was induced by such answer to 
issue the policy and that but for such 
answer the policy would not have been 
issued. This would seem only to re- 
quire the testimony of officers from the 
home office of the company but curi- 
ously enough the Supreme Court of 
Ohio, after the enactment of the statute, 
but without taking cognizance of it, held 
that it was not competent to inquire of 
the president and examining surgeon of 
the company whether or not the policy 
would have been issued if the true con- 
dition of the insured as to health had 
been known to the company at the time 
the application was received at the home 
office. It was also held in the same case 
that the opinion of witnesses as to such 
matters was not competent testimony. If 
this ruling were applied generally in ac- 
tions involving the statute it would be 
absolutely impossible in any case for a 
company to meet all the requirements of 
the statute. The rule announced is not 
sound and the decision was considered 
















\ travel Saey a a rae a but was entirely ignored in a later case 
WD ate: acquainted with conditions, eco- decided by the Circuit Court of Appeals 
| nomic and otherwise, in all parts of the oge : . for the Sixth Circuit, in which such evi- 
country, but his personal acquaintance to facilitate ‘the handling of —— was recognized as being compe- 
with insurance producers and_ general ae 
‘ agents is not onl ide but i - - It will also be observed that the com- 
U cases there i _ pe Mog Sued "of ‘aiaciind its rapidly growing business pany has the burden of proving that 
( Al ote age me oar ager sap Smndneligs of tin: inlalty-on teal al 
orce. is was demonstrated in the : me 
jan” month campaign recently closed HAS REMOVED Soe et bao lt eonpueme arate 
( ola Btn = siagne tae , pe a thane that it did not have in the first 
< more than $13,000,000 in honor o : ” . 
9) ine executive vice-president. The leader TO instance under the common law. 
_the campaign was Ralph Stevens, a 
brilliant young insurance man of Evans- 22nd FLOOR HAD TO INSURE WIVES 


ville, Ind. who is president of Muni- 
cipal Golf Association in that city: It 
'S an association having a membership of 
five hondred golfers. The runner up was 
Rainey of Portland, Ore., a gen- 





Flyers of “The Bellanca” Made That a 
Provision of Undertaking Flight 
Over Sea 


At a meeting of the flyers of across 


TRANSPORTATION BUILDING 
225 Broadway 


_— 


EE, / PN 


eral 

















| agent, who produces considerable the ocean aeroplane, “the Bellanca,” and 

[ os Leva 2 while C. T. Smith of New York officials of wn Columbia Aircraft son 

smith, Ark., was third. poration which owns that airship, severa 

(7) An interesting feature of this cam- ( 6190 points of dispute between the flyers and 

f | Palen was the fact that the three leaders 6191 the Columbia Aircraft Corporation were 
wi . F . as 

ee Telephones Whitehall | 6192 rg Sy 

fore the convention. The competition for ( 6193 should be adequately insured against the 

the privilege of playing with Mr. Han- , 6194 event of the flight ending in tragedy. 

= Was spirited and it is fitting that : Ralph Jonas, president of the Brooklyn 

( € winner is himself a fine golfer. Chamber of Commerce, acted as media- 
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“Now don’t go and spend this on clothes for the children. This is for you. Get that coat you liked so 


much—no, tt isn’t going to leave me short. 


I putin a little extra time and effort to earn it.” 


AN ACCOMMODATING INCOME 


You've probably wished for an extra hun- 
dred dollars or so, many times. Perhaps 
you wanted to give it to your wife, so that 
she could buy something that she has long 
wanted. Or perhaps you wanted it so that 
you could go with the boys on a fishing trip; 
to buy something you greatly wanted, but 
felt that you could not afford. 


One advantage of being a Travelers rep- 
resentative is that your income is not fixed. 
You don’t need to draw on your savings— 


T HE 


THE TRAVELERS INSURANCE COMPANY 


ACCIDENT Hartford, 


LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, 


or be forced to go without—when some . 


special use for a couple of hundred dollars 
comes along. All you need do is to add an 
extra hour to your working day for a short 


time; or to crowd in a few extra calls per. 


day—and that extra money comes in, just 
as sure as the law of averages. 


And one of the best things of all about it 
is that the business usually renews year after 


year—and pays you an extra income at each 
renewal! 


TRAVELERS 


THE TRAVELERS INDEMNITY COMPANY ‘THE TRAVELERS FIRE INSURANCE COMPANY 
LIFE L, F. BUTLER, PRESIDENT 


FIRE 
Connecticut WINDSTORM 


BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 
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Life Personnel Of 
New York Department 


OFFICES HERE AND IN ALBANY 





Nelson B. Hadley Is Chief Examiner of 
Life Companies; Grady H. Hipp 
Is Actuary 





Although the principal office of direct 
contact with the personnel of insurance 
companies doing business in New York 
State is situated perforce of necessity in 
New York City, the main office of the 
New York State Insurance Department 
is located in Albany, occupying a quar- 





_—— 








GRADY H. HIPP 


ter of the first floor of the Capitol build- 
ing, 

At Albany all applications for agents’ 
and brokers’ licenses are filed, as well as 
applications for the formation of new 
companies, increases in capital stock, ap- 
plications for admission to New York 
State of foreign insurance companies, 
rate schedules, reports of insurance com- 
panes, and usually complaints regarding 
alleged violations of law. From Albany 
ps edited the publicity of the department, 

ncluding the annual reports and tables. 

he Superintendent of Insurance 
spends a portion of nearly every week at 
he Capitol. While the Albany office is 
Bbout as busy every day as a Detroit 
butomobile factory in rush hours, during 
he period while the legislature is in an- 
bual session from the first Wednesday in 
anuary until the middle of March or 
\pril, the Department is particularly ac- 
ve. Through its legal bureau, now in 
arge of John A. Stephens, counsel, for- 
erly a legal associate of the late Gov- 
pior and Senator David B. Hill, all of 
€ more important legislative depart- 
ental insurance measures are examined, 
vised or prepared, while at the same 
me independently introduced amend- 
ents to the insurance law are given 
Ose scrutiny. While some of the de- 
artmental insurance legislation em- 
ates from the New York office, but 
€ of it is introduced without receiv- 
8 the final approval of the Albany 
8al bureau. During the progress of 
ze legislature, the superintendent and 

‘ Staff attend hearings of the insur- 
* committees and constantly watch 
: Progress of the departmental meas- 

S in their Passage through the As- 
mbly and Senate. 

‘ Strong Personalities 

Ly Actuarial Bureau of the New 
* tate Insurance Department in 
og of Grady H. Hipp, actuary, con- 

8 as up-to-date and comprehensive 























statistics upon the subjects under the 
jurisdiction of the department as are in 
the possession of any insurance depart- 
ment in the United States. While but 
a small bureau in comparison with the 
actuarial departments of some of the 
larger insurance companies, its general 
scope and system is such that it has 
been able to compile much information 





NELSON B. HADLEY 


of universal use and assistance, both to 
other insurance departments and to the 
insurance world generally. 

Mr. Hipp was actuary of the Wiscon- 
sin department before coming here. He 
succeeded the veteran John H. Patterson 
who died. Mr. Hipp’s reputation with 
insurance companies is splendid. 

Nelson Blair Hadley, who has been 


COL. H. F. WHITE DEAD 


Colonel Henry F. White, former treas- 
urer of the Northwestern National Life, 
died in Hollywood last week. He was 
born in Charleston, N. H.; worked his 
way up to the presidency of a Boston 
banking firm; then went with the Na- 
tional Mutual Life in Minneapolis, and 
later with the Northwestern National 
Life, of which company he became treas- 
urer in 1910. 





TO MAKE TWO OHIO TALKS 


. B. Duryea, general agent of the 
Penn Mutual Life in San Francisco, will 
attend the Penn Mutual’s eightieth an- 
niversary convention, June 13-16, in 
Philadelphia. He expects to stop en- 
route at Toledo on June 9 and while 
there will address the Life Underwriters’ 
Association on the subject of develop- 
ing an interview. On the following 
night he will talk before the Life Un- 
derwriters’ Association of Cleveland. 








engaged in examining insurance compa- 
nies as a state official longer than any 
other man in this country, was born in 
Wheeling, Mo., in 1867. He was edu- 
cated in the Hillsdale College, Michigan. 
After leaving college he studied law for 
three years at Hillsdale. 

In 1897 he was appointed Deputy Com- 
missioner of Insurance of Michigan and 
served under Commissioners Campbell, 
Stevens and Barry. After serving ten 
years in that position he came to New 
York and was appointed in 1907 chief 
examiner in the insurance department of 
the State of New York, of life insurance 
companies. 

He has held this position for more 
than nineteen years, serving under seven 
commissioners. He was a member of the 
Committee of 15 in 1906 which passed 
on insurance laws of states outside of 
New York. He was also a member of 
the Committee on Blanks at one time. 








figures. 


December 31st 


touch with him. 








OUR PROGRESS— 
YOUR OPPORTUNITY 


i recent years The Guardian has experienced a rapid 
growth, the extent of which is suggested in the following 


New Business Paid For $35,431,368 
Business in Force on 


Progress such as this is evidence of the efficiency and pro- 
ductivity of the methods provided for our field force. 

We have openings at present for managers in several estab- 
lished territories where we are making plans for development 
consistent with our general increases. 

This may be your opportunity, especially if your training, past 
record and personal finances equip you for managership of an 
established agency. Write in confidence, stating your age, his- 
tory and territory preferred. All details must be given in your 
letter. If not interested yourself, perhaps you know someone 
who might be. We’d appreciate it if you would put us in 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 
Founded 1860 under the Laws of the State of New York 


50 UNION SQUARE, NEW YORK 


1922 1926 


$ 71,812,005 


$206,310,800 $333,042,886 














Two Weeks Of Careful 
Review Sold Case 


INTELLIGENT WORK IN BOSTON 





John A. Sargent of Boston Gives In 
Detail His Selling Points for 
Manufacturers 





John A. Sargent of John Paulding 
Meade & Co., Boston; demonstrated to 
an audience of bankers and underwriters 
in Boston recently how he sold an un- 


usually interesting case in which large 
figures were involved. His story fol- 
lows: 

I think probably the most interesting 
case I ever had was one where at the 
outset it looked as if it were practically 
an impossibility to place any insurance 
at all. I interviewed a wealthy manu- 
facturer having roughly the following 
financial and insurance condition: 

Estate, approximately $1,500,000 in se- 
curities; $1,000,000 in life insurance 
($500,000 business insurance and $500,000 
insurance so partner could take over if 
needed additional personal protection). 

In addition he had his wife covered for 
$200,000 insurance. 

This certainly was not a very rosy out- 
lcok and it did not seem as if there was 
much change. It looked as if I might 
do something for my friend in a trust 
case and that was about all. However, 
I took every fact and condition sur- 
rounding their financial position and re- 
turned to my office to make a thorough 
survey. At this point I should like to 
state that unless a coinplete and accurate 
summary of financial and insurance po- 
sition is given to you, the opportunity 
of consummating a sale is small. 


Gave His Wife Common Stocks 


To thoroughly prepare this case for 
review of my client took nearly two 
weeks. First, I had to make an ap- 
praisal of all securities in the two estates 
to arrive at a probable death tax lia- 
bility. It was clear from a superficial 
examination that no additional insurance 
was necessary for this man, and unless 
I could disclose an insurance necessity 
in the security holdings of his wife, the 
trust company, as I said before, would 
receive value from this sale. 

This man had given his wife common 
stocks of several large manufacturing 
cempanies which he controlled. His in- 
terests were very diversified and he re- 
ceived salaries from his companies which 
subjected him to very high surtaxes. 
Therefore, to reduce income taxes, com- 
mon stocks were given outright to his 
wife. Her net worth at death would de- 
pend on the value assigned to these 
stocks, and to determine that value we 
had to take into consideration the earn- 
ing power of the company and also his 
salary. He was drawing a salary equiva- 
lent to the president of the Metropolitan 
Life Insurance Company. I had to find 
out a way of proving to him that their 
value at her death would be far in ex- 
cess of the book value on the corpora- 
tion books. I went up to the state house 
and checked up as to how they would 
value the business. I learned that in val+ 
ueing assets they have a formula like 
this: 

With assets of $1,500,000 and earning 
power of $850,000, considering excess 
salaries in different directions, we would 
determine what is called a ‘weighted av- 
erage”; $1,500,000 in assets is considered 
twice as important as earning power. 
Earning power might be destroyed by 
peculiar conditions arising from time to : 
time. Assets like bricks and: mortar 
could be sold at some book value and 
are definitely more important. With as- 
sets of $1,500,000 and $850,000 as earn- 
ing power, you get, by considering the 
assets twice as valuable as the earning 
power, a valuation of -$3,266,000. The 
value of that estate figured on at the 
time of the woman’s death would not 
be considered the asset value of the cor- 
poration. 

These are now the facts, but I felt 
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certain after I had made an estimate of 
the value of these common stocks it 
would be easy to place insurance. I 
knew the man was continually going into 
new enterprises involving capital. Tak- 
ing out $500,000 at some time would crip- 
ple the business. I drew up a brief and 
showed first: 


Net estate value at death. Under this 
heading I discussed the value of their 
common stocks owned jointly. 


Looked Like Heavy Tax 


Next, after getting the value of com- 
mon stock and other holdings, figure the 
estate tax at a higher rate than that en- 
dorsed today. It looked like a pretty 
heavy tax, between five or six hundred 
thousand dollars. 

I took up the advantages of an inter- 
vivos trust created with income sufficient 
to carry insurance premiums. I felt it 
was a definite chance to save a consider- 
able amount in taxes if he would take 
a sum of money and put it aside out of 
his large holdings to pay the insurance 
premiums on his wife’s life. He admitted 
it but did not get to do it. 

The next point was the advantage of 
having a bank or trust company execu- 
tor of his wife and beneficiary of policies 
under a life insurance trust. ‘There I 
wanted to show him the advantages of 
settling tax claims and prepare all the 
blanks and forms, and then show the ad- 
vantage of the fund being payable to 
them as executor to handle the whole 
transaction. 

The last item, and the most important, 
was the cost of making an advance pro- 
vision for death duties. This is where I 
tried to sell the insurance contract. This 
brief was presented to my client and his 
attorney. I presented the principal 
points in my argument to him, and then 
he took a short time to read my analysis 
of the probable death duties payable at 
. the death of his wife. Then he turned 
to his counsel and said, “No argument 
is there if my wife will consent to be 
examined again.” That is the stumbling 
block. Wealthy women think it is quite 
a task to go through an examination. 
I had a man all sold for $200,000 of in- 
surance, and his wife would not go 
through with the examination. After J 
had got him to thoroughly read this in 
my presence, there wasn’t any selling 
necessary. He decided he needed pro- 
tection and took out $300,000 insurance 
at that time. Those policies became 
death claims in a very few years and 
the taxes levied were $600,000, so my con- 
tention was well justified. 

My experience is that the average in- 
surance broker should take all such com- 
plicated problems to trained experts fa- 
miliar with tax and legal details. I feel 
that if anybody has a problem difficult 
of solving, there is no wiser course than 
to turn to the Paul F. Clark agency, 
where one can have the service of a 
thoroughly competent and experienced 
adviser in Franklin W. Ganse. 


The Life Insurance Trust 


The second phase of this case involves 
the advantage of a life insurance trust 
with a life company versus a trust with 
a banking institution. I have been un- 
alterably opposed, for economic reasons, 
to a life insurance company handling this 
sort of trust, as I do not think they 
are as well able to perform this function 
as a trust company. An insurance com- 
pany, as you know, will only administer 
the simplest form of trust; you cannot 
get them to accept a discretionary pow- 
er to take care of any unusual family 
condition. There is, however, a stronger 
objection against any large investment in 
trust with the insurance company. While 
it is ordinarily believed that a fund of 
this character is the safest possible in- 
vestment, I should like to point out that 
it is only in one respect; it is a guaran- 
tee of a dollar payment.. Your insurance 
trust contains only an agreement to pay 
your beneficiary both income and prin- 
cipal in currency. Were the value of 
currency in relation to gold to decline, 
the purchasing power of your benefi- 


ciary’s income would be materially les- 
sened. 

This condition undoubtedly is a remote 
possibility, but we have in recent years 
viewed this situation existing in the cur- 
rency of other nations. Therefore, for 
a man who requests you in every way 
te safeguard a fund for his children, it 
does not seem that a trust with a life in- 
surance company is a certain guarantee. 
A trust company would at least, if all 
investments were made in bonds, be able 
to give both principal and interest to 
beneficiaries on a gold basis. A great 
many life insurance companies will take 
a life insurance policy on this basis. If 
you will agree to pay in gold on demand 
they will agree to return to you in gold, 
but I do not think it has been generally 
requested by any company, but I think 
it is a weakness of a large company 
when you talk about putting one million 
in trust; I should not care to see it put 
in on anything like a gold basis. The 
life insurance trust does not in any way 
take care of increased commodity prices. 
If the purchasing power of the dollar 
declines, the beneficiary still receives the 
stated income and there is no opportu- 
nity to adjust investments to cover this 
condition. The trust company distrib- 
utes the principal of the trust between 
equities and interest-bearing securities, 
the income to the beneficiary therefore 
increasing as commodity prices rise. 


To take a specific example which 
shows the disadvantage of investments 
similar to the life insurance company 
trust: A woman was left $100,000 in 
1909 and was very strongly urged by 
her counsel to invest this fund in inter- 
est-bearing securities, i. e., standard 
bonds of the highest grade, at that time 
yielding from 4 to 4%4% and giving her 
a net income after taxes of about $3,800. 
Her husband, however, left a letter to 
her in his safe deposit box suggesting 
that she place his life insurance and the 
cash that she would secure from the sale 
of his business in the common stocks of 
a number of our strong national indus- 
tries which he enumerated in this letter. 
He happened to be lucky enough to pick 
out some of the companies that have 
forged to the front more than any oth- 
ers, such as the United Fruit, Standard 
Oil and Telephone companies. Of course 
her lawyer argued against any such ar- 
rangement and presented the usual pic- 
ture of loss of principal when invest- 
ments of this kind are made, but she in- 
sisted upon carrying out her husband’s 
instructions. 

Today she has a capital value of over 
$200,000 and an income in excess of $12,- 
000 a year. Her increased dividends have 
covered the rising commodity prices and 
left her a substantial surplus for many 
luxuries. I am _ willing to conclude, 
therefore, that the life insurance trust, 
while apparently the safest form of in- 
vestment for your principal in terms of 
dollars, does not offer a sufficient safety 
in purchasing power of the income de- 
rived from the trust. 





NATIONAL FRATERNAL DAY 





Celebrated Throughout The Country 
With Special Programs; Attracted 
Capacity Audiences; Fine Talks 
The recent celebration of the second 
annual National Fraternal Day was not 
alone larger in scope than the year be- 
fore, but was marked by greatly in- 
creased gatherings in every community, 

over that of last year. 


Among the more important meetings 
was the one held in Chicago, the meet- 
ing place being the new Masonic Tem- 
ple. John €. Snyder, president of the 
congress, being the principal speaker of 
the occasion. 

Another large meeting was held at 
Columbus, Ohio, Chief Justice of the Su- 
preme Court of Ohio, Carrington T. 
Marshall, being the speaker of the day. 
Other interesting meetings were held at 
Neenah, Duluth, and Oshkosh, Wis., De- 
troit, Quincy, Ill., Dallas, Milwaukee and 
Port Huron. 


May 20, 1927 














Fifteen Thousand 
Opportunities 


“Sales Promotion Division, Agency Dept., 
Union Central Life Ins. Co., 
Cincinnati, Ohio: 


“On Monday Mr. A. H. H. received the book- 
let, ‘How I Solved the Life Insurance Prob- 
lem.’ Monday night he read the booklet care- 
fully. Tuesday morning he came into our 
office and took out an additional $5,000 
policy.” 


This letter from one of our Texas agents is one 
of many similar communications we have re- 
ceived during the last two months, telling of 
actual results from the Union Central’s 1927 


circularization campaign among old _policy- 
holders. 


Two hundred sixty thousand Union Central 
policyholders were circularized with a letter 
offering one of our new booklets. Fifteen 
thousand replies were received and more are 
coming in every day. 


While the chief purpose was to offer service to 
our policyholders, our agents have followed up 
these fifteen thousand leads with astonishing 
success 1n writing new business. 





mtn ust one more of the Home Office enter- 
prises which help swell the monthly commis- 
sion check for Union Central agents. 


THE | 
UNION CENTRAL 


Life Insurance Company 
Cincinnati, O. 


Founded 1867 Joun D. Sace 


President 
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Aetna Life Changes 
In N. Y. Announced 


EUBANK CONTINUES OLD OFFICE 





100 William St. To Handle Collections; 
New General Agencies In 42d 
And 34th Streets 





Since the resignation of Hugh D. 
Hart, associate general agent of the 
Aetna Life in New York in order to 
become vice-president of the Penn Mu- 
tual Life, it has been rumored that the 
company would open a number of gen- 
eral agency offices in New York. 

This turns out to be correct and Vice- 
President K. A. Luther announced sev 
eral appointments this week. The one 
of chief importance was that the general 
agency at 100 William street will be con- 
tinued under the management of Gerald 
A. Eubank. The office which has been 
maintained in the Bowery Savings Bank, 
42nd street, will be established as a sepa- 
rate general agency under the manage- 
ment of Harold C. Hubbell. A new gen- 
eral agency will be established in the 
Pennsylvania building, 34th street and 
seventh avenue, under the management 
of James R. Brown. 

Under the new plans the company has 
decided to maintain a collection agency 
for all renewal premiums, to be in 
charge of Lawrence H. House, located 
at 100 William street, the office of Ger- 
ald A. Eubank. Mr. House has for some 
time been cashier and office manager in 
the Hart & Eubank agency. 

Mr. Eubank’s Career 

The announcement that Mr. Eubank 
is to continue at the 100 William street 
general agency was received with pleas- 
ure by his many friends. Although only 
3 years old Mr. Eubank is known to life 
insurance executives and agents from 
coast to coast and has the unusual qual- 
ity of being a personal producer of front 
rank as well as having executive talents 
of a high order. 

Son of a Texas newspaper publisher 
he went into the navy as a boy, won 
considerable fame playing football on 
battleship teams, and entered the life 
insurance business as an agent in Mary- 
land. He became a general agent when 
21 years old and then was assistant su- 
perintendent of agents of the Massa- 
chusetts Mutual. He next became man- 
ager of the Canadian Life in Detroit 
where he built up a large agency and 
also produced personally $2,000,000 a 


year. It was in Detroit that he first 
Starte| cultivating relations with trust 
companies and he has done as much as 
any insurance man in bringing about co- 
operation between the trust companies 
and the life insurance companies. The 
Tecer’ series of talks by Guaranty Trust 
Teprc-«itatives under the auspices of the 


Hart \ Eubank agency attracted wide 


atten’ on in New York. ' 
Mr. |:ubank came to New York at the 
Same ‘ime that Mr. Hart did and they 
built .p the largest producing general 
agence, in the country. 
Mr. Luther’s Comment 

In \ mmenting upon Mr. Eubank Mr. 
om said in his announcement this 
yeek 

“Tl general agency at 100 William 
Streei will be continued under the able 
Mana coment of Gerald A. Eubank. We 
feel at we are exceedingly fortunate 
in Mr, Eubank’s decision to continue 
the tianagement of the agency at that 
Point. as his past wide experience in the 
business and his outstanding success 
and present standing in the insurance 
business in New York city have amply 
femonstrated his qualifications for the 


‘«. The present office staff will be 
continued and the suecess of the agency 
Is assured,” 
Ng discussing the collection agency for 
all renewal premiums, to be in charge 
fog awrence H. House and located at 
“ William street, Mr. Luther said: 
Ir. House will have full charge of the 
Handling of premiums and will also be 


M a position to render to all policy- 








increase in new business over 1925 


the Home Office and the Field Force. 























Men contemplating entering the life insurance business would do well to communicate 
with this fine old Massachusetts company before deciding. 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 





THE BERKSHIRE LIFE INSURANCE COMPANY | 


founded in 1851, has just completed Seventy-Fifth Anniversary, with a substantial 


previous records have been shattered. This 
great expansion is due in marked degree to the splendid spirit of co-operation between 














holders in New York and vicinity the 
service which has become of such vital 
importance in the proper management of 
the business in such a vast community.” 
Experience Of Hubbell And Brown 


Harold C. Hubbell, appointed general 
agent in Forty-second street, was with 
the Penn Mutual Life before joining the 
Aetna Life organization as an agent 
here. He succeeded James P. Graham, 
Jr., as manager of the Forty-second 
street branch. His office last year pro- 
duced $5,395,000 and has fourteen full- 
time agents. The outstanding producer 
of the agency is C. Stuart Linton who 
came into prominence by writing $2,000,- 
000 on Fokker, manufacturer of aero- 
planes, and who has also insured many 
British persons of title. Mr. Hubbell has 
done remarkably well with sales letters, 
his slogan being, “See him—Sell him 
today.” 

James R. Brown has been with the 
company for several years, both in Bos- 
ton and Chicago. Recently he went to 
New Haven to take temporary charge of 
the agency there. He did well in build- 
ing up a full-time organization and in 
considerably increasing the business. 





BERKSHIRE DISABILITY 


Liberalization of its disability clause is 
announced by the Berkshire Life. It is 
no longer necessary for 90 days to 
elanse before disability may be presumed 
to be permanent. 








THE CLIFFORD HICKS CASE 





Companies Think That Loss May Be 
$500,000 If Courts Finally Decide 
They Must Pay 
With the police of St. Louis and the 
authorities of St. Louis county running 
around in circles attempting to solve the 
mysterious death of Clifford Hicks, a St. 
Louis attorney whose body was found 
dying alongside a road in St. Louis 
county early on Sunday, May 1, insur- 
ance men of St. Louis have been ob- 
taining some valuable lessons in insur- 
ance underwriting from the experiences 
of the life insurance companies that ap- 
parently had $365,000 in life insurance on 
the dead attorney. Some of the poli- 
cies are said to have carried double in 
demnity provisions that may increase the 
eventual liability of the companies to al- 
most $500,000 if the courts finally de- 
cide that they must pay the insurance. 
Most of the policies were taken out dur- 

ing the past few years. 





TOLEDO APPOINTMENTS 
The Equitable Life of Iowa has ap- 
pointed H. A. Fineff and Fred Zweifel 
as general agents of the company at 
Toledo, O., succeeding F. W. Lindow, 
resigned. They entered upon their new 
duties with the company May 1. 








Connecticut General News 
Hartford, Conn. 





A New Profit Maker 


in Accident Insurance 


Our new AA contract contains all the cov- 
erage of standard Accident policies and in ad- 
dition pays (1) double indemnity for auto- 
mobile accidents, (2) single indemnity for 
airplane travel accidents, (3) X-Ray examina- 


tion benefits. 


Your clients will be well protected. with this 
up-to-date contract and you will be repaid 


for your time. 


Circulars on request. 


Con- 


necticut General Life Insurance Company, 


Hartford, Conn. 











COMEDIANS INSURE 





Partnership Policy Of $250,000 Taken 
Out On Life Of Willie And 
Eugene Howard 
Willie and Eugene Howard, known in 
musical comedy circles as the “Howard 
Brothers,” and stars at the present time 
of George White’s “Scandals,” have 
taken out a partnership policy in favor 
of each other for $250,000. In addition 
to that each carries considerable insur- 

ance in his own name. 

Willie Howard is one of the greatest 
comedians on the stage. Eugene How- 
ard is a singer and feeder for his 
brother. They started in an humble way 
in the music halls of the East Side of 
New York. After a career in vaudeville 
they became Shubert stars at the Win- 
ter Garden. For years they were with 
the Shuberts and then went with George 
White. They are among the highest- 
salaried teams in the show business. At 
the present time they are having their 
greatest success. 

The $250,000 partnership insurance was 
placed by John J. Kemp. 





AGENT REFUSED LICENSE 


Court Upholds Commissioner Button, 
Richmond, In Decling Application 
of E. A. Norcum 


Commissioner Button of the Virginia 
bureau of insurance acted within his 
rights when he refused to issue a license 
to E. A. Norcum to represent the Peo- 
ple’s Life of Washington, D. C., in Ports- 
mouth. So holds Judge Carter Scott of 
city circuit court of Richmond, in deny- 
ing an application of Norcum for a man- 
damus to compel the commissioner to 
license him. 

Norcum resigned recently as agent in 
Portsmouth for the National of Virginia 
of Norfolk. Both companies do an in- 
dustrial business. When Norcum sought 
a license to represent the People’s Life 
in the same territory, Commissioner But- 
ton declined to grant it on the ground 
that ninety days had not elapsed since 
Norcum had left the service of the other 
company, his rule being that agents rep- 
resenting industrial companies cannot 
transfer from one to another in the same 
district within that period. 

It is within the power of the commis- 
sioner to promulgate reasonable rules 
and regulations affecting the conduct of 
the insurance business, according to 
Judge Scott, and the one attacked by 
Norcum was entirely reasonable and 
proper. 








W. R. COLLINS IN WASHINGTON 
W. R. Collins, president of the Life 
Underwriters’ Association of New York, 
was in Washington recently as delegate 
from that organization to the U. 
Chamber of Commerce Convention which 
was in session from May 2 to May 5 
inclusive. Mr. Collins went direct to 
Washington from Atlantic City at the 
close of the Johnson-Collins Agency 
convention. 





DENVER CHARITY DRIVE 


J. Stanley Edwards, general agent of 
the Aetna Life, Denver, is the general , 
chairman, and Isadore Samuels, general 
agent of the New England Mutual Life, 
is the chairman on campaigning, for the 
Denver Community Chest. A meeting of 
the board was held May 11 and every- 
thing arranged for the solicitation of 
funds next fall. 





CELEBRATES 25TH ANNIVERSARY 


Samuel Schultz, manager of the Ho- 
boken district of the Metropolitan Life, 
recently celebrated his 25th anniversary 
of his association with the company by 
giving a dinner at the Hotel McAlpin, 
New York, to all of the agents of the 
district. 





License to do business in Virginia has 
been granted the Victory Life. 
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Dunham's Agency Rights Paper 


(Continued from page 1) 


which render the burden easier to bear. 
Too often the test is imposed for ulte- 
rior reasons. He gives an overwhelm- 
ing amount of evidence leading to the 
conclusion that the Fourteenth Amend- 
ment precludes any state from making 
any distinction, as between residents and 
non-residents, in the matter of civil 
rights to be enjoyed therein, or in the 
personal privileges accorded or the bur- 
dens imposed; and the overwhelming 
weight of authority seems to support 
this view. 
His Conclusion 


In conclusion he said in part: 

“The principle involved is that uncon- 
stitutional results cannot be accom- 
plished by means otherwise constitu- 
tional. Individuals, including corpora- 
tions, cannot bargain away their consti- 
tutional rights. States cannot by duress 
and indirection extend their jurisdiction 
or enlarge their powers at the expense 
of the Federal Constitution. 

“It necessarily follows that the states 
cannot, by still greater indirection, de- 
prive the citizens of other states of 
rights guaranteed to them by the Con- 
stitution through the exertion of duress 
upon foreign corporations or as condi- 
tions annexed to privileges granted to 
such corporations. As the corporations 
cannot surrender their own constitu- 
tional rights, it must follow that they 
cannot surrender, yield or bargain away 
the constitutional rights of others. As 
we should expect, the United States Su- 
preme Court has likewise expressly rec- 
ognized and declared this principle in 
Blake v. McClung. 

“By like reasoning we must likewise 
conclude that the constitutional right of 
the citizens of other states to employ- 
ment on the same terms with citizens of 
the state would also invalidate any pro- 
vision of the charter of a domestic in- 
surance corporation restricting it to the 
transaction of its business through resi- 
dent agents.” 


Right Of States To Control Corporate 
Acts 


Among some of the points he makes 
are the following: 

“With negligible exceptions, the busi- 
ness of issuing or writing insurance con- 
tracts in the United States is conducted 
under the corporate form of organiza- 
tion; and in the great majority of the 
states, if not in all, the great preponder- 
ance of insurance business is placed with 
or written by foreign insurance corpora- 
tions. Within limits, undoubtedly, a 
state may control the agencies employed 
by corporations in the prosecution of 
their business. In the case of domestic 
corporations, this control may be accom- 
plished by the conferral or withholding 
of corporate powers. In the case of for- 
eign corporations, this control is exer- 
cised through conditions attached to 
their admission to the state. In both 


cases, this control is enforced by state 
supervision. 

“This right of the states to control the 
acts and operations of corporations 
within their jurisdiction is one of the 
broadest and most characteristic powers 
which they possess. It must, however, 
be exercised in consonance with the su- 
preme law of the land, which is em- 
bodied in the Constitution of the United 
States and the acts of Congress passed 
in pursuance thereof. It cannot be used 
in such a way as to impede or to cur- 
tail any right accorded by or under the 
Constitution, or guaranteed thercby.” 


SUCCESSFUL MAIL CAMPAIGN 








Security Mutual Life Increased Business 
69% In June, 1926, Campaign; 
Story Told In Booklet 
One of the most successful direct-by- 
mail advertising campaigns ever con- 
ducted by any insurance company in 
America was made by the Security Mu- 
tual of Binghamton, N. Y., during its 
drive for additional business in June, 
1926. The campaign, which was created 
for the company by the John P. Smith 
Printing Co. of Rochester, N. Y., brought 
an increase of 69% in business over that 
of the company’s best previous month. 
All the facts and reproductions of the 
mailing pieces are shown in a twelve 
page booklet compiled by the Smith firm. 
It is a fitting testimonial to this type 
of advertising and shows what can be 
accomplished by means of a well planned 

direct advertising campaign. 

The story of the campaign is featured 
in the first two pages, while the remain- 
ing pages contain a series of illustra- 
tions with captions explaining just what 
part each piece played in the general 
scheme of things. The printing com- 
pany which produced the campaign won 
third rating in a competition for the out- 
standing achievement in direct mail ad- 
vertising for 1926. 

The campaign proper was to the 
agents of the Security Mutual telling 
them to be on the lookout for the spe- 
cial June plans which were forthcom- 
ing. The second mailing piece to the 
agents was a large booklet “Five Million 
in June and How to Get It.” One of 
the features of this booklet was that 
each copy was numbered on the inside 
front cover with the name of the agent 
receiving it printed upon it. 

The goal for 1926 was set at $5,000,000 
which represented an increase of 35%, 
an increase not justifiable because of any 
ccnsiderable enlargement of the sales 
force. So the results were extremely 
gratifying to the company heads. 





Atlantic Life agents are in the midst 
of an anniversary campaign this month. 
The company is offering a prize of $50 
for the largest volume of business and 
an equal amount for most lives insured. 
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ANOTHER ONWARD MARCH YEAR 


Total of new Life Insurance issued, increased and restored 
(paid for) for 1926: 


$158,331,102 


Last year was the eighth consecutive year in which this 
Company has shown a gain in new paid-for business over 


The total of life insurance in force on December 31, 1926, 


$909,479,363 
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Company 


GERARD S. NOLLEN, President 


Established 1879 Des Moines, Iowa 
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AMBITI 


To make a success in a chosen profession 
is the inherent desire of every man. 


The Equitable Life of Iowa offers exceptional oppor: 
tunity to ambitious men. 
including Direct Mail Letters, Age Change Service Cards, Monthly Blotters, 
Illustrated Policy Jackets, Attractive Advertising Circulars, Analysis 
Booklets and Sales Manual is provided. 


These dignified and practical sales helps place the Equitable salesmen 
in an enviable position and indicate the company’s spirit of cooperation. 


EQUITABLE LIFE INSURANCE COMPANY OF IOWA 


Home Office: Des Mo nes 
SIXTIETH ANNIVERSARY 
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Unusual sales equipment 
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Write it in the Atna 


Call 


GRAHAM and LUTHER 
176 Montague Street 
General Agents Brooklyn and Long Island 


AETNA LIFE INSURANCE COMPANY 


“A POLICY FOR EVERY NEED” 


~ ae ernie 














WILL TOUR EUROPE 


Will Taylor and Edgar S. Barnes of 
the Franklin Life, accompanied by their 
wives, will sail on May 25 on the “Car- 
inthia” to attend the eighteenth annual 
convention of the Rotary Clubs at Os- 
tend. After the convention the party 
will spend seven weeks touring Belgium, 
Hclland, Italy, Germany, Switzerland, 
France and England. They will return 
about August 10. 





HOEY, ELLISON & WENDT LEAD 
The Hoey, Ellison & Wendt New 
York City agency of the Equitable Life 
of Iowa led_all agencies of that com- 
pany in April with a paid-for production 
of $727,000. Other leading agencies 
were Wallis & Tyson, Philadelphia; H. 
S. Sutphen, Pittsburgh; F. A. Smart, 
Detroit, and L. T. Boyd, Kokomo. 


WESTERN & SOUTHERN WINS 
The Junior Chamber of Commerce 
celebrated its third annual “Ad-Nite” in 
Cincinnati last week. The prize display 
of advertising exhibits resulted in_ the 
chief award going to the Western & 
Southern Life. During the evening John 
Shuff, manager of the Union Cen- 
tral Life, talked on “Our Civic Assets.” 





HANMER LED N. Y. AGENTS 

L. G. Hanmer of the Equitable Life 
of Iowa New York City agency led the 
agents of the company in personal pro- 
duction for April with $190,000 paid-for. 
Other ranking agents were W. RX. Klee 
of New York City; C. F. Montague, St. 
Louis; H. J. Miller, Philadelphia and 
A. T. Purks, Philadelphia. 











Phone 
Cortlandt 2030 








New England Mutual Liée 


$50,000 Accepted — 
Without Home Office Specimen 


“For nineteen years the brokers’ office” 


BALDWIN: 


_——" 


5 Maiden Lane 
5th Floor 
5 Seconds from Broadway 





—— 
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0. J. Arnold Leadership 
Stresses Conservation 


NORTHWESTERN NAT. GROWTH 





Sound Experience Brings Fine Results 
Without Radical Personnel Read- 
justment or Spectacular Moves 





When O. J. Arnold was induced to 
leave his old connections in Chicago two 
years ago to assume the presidency of 
the Northwestern National Life Insur- 
ance Co., Minneapolis, he had the repu- 
tation of having a most thorough knowl- 
edge of the life insurance business. In 
addition, he was recognized as an astute 


business man, one of the principal fac- 
tors in a highly successful group of in- 
surance men and financiers. 

There has been nothing theatrical about 
his administration of the Northwestern 
National, yet the news of the activities 
and methods of Mr. Arnold and his com- 
pany, which has won space in the in- 
surance journals in the past year or two, 
kas caused the progress of the company 
to be watched with more than ordinary 
interest. A recent example is the pub- 
lication of a quarterly statement on the 
convention form, which is unusual, and 
which recalls the fact that the first an- 
nual statement to be published in the 
insurance newspapers at the end of 1926 
was that of Northwestern National. 

Business Saving Good 


When Mr. Arnold arrived in Minne- 
apolis he went to work in a very matter 
of fact way, and surprised everybody by 
putting the soft pedal on the production 
of new business, emphasizing conserva- 
tion instead. Sometimes a new man at 
the head of a large insurance organiza- 
tion, with the eyes of directors, agents, 
policyholders and office associates upon 
him, sets out to make a showing in a 
spectacular way, and to make his author- 
ity felt by radical readjustments in per- 
sonnel. But Mr. Arnold’s way was dif- 
ferent. Apparently unmindful of the im- 
pression he was making on his new as- 
sociates he directed the energies of the 
agency organization to an uninspiring 
phase of the business—the reduction of 
waste from lapses—doubtlessly, because 
he recognized lapsation as a weak spot. 

The results of this policy were evident, 
when after the completion of his first 
calendar year, the statement for Decem- 
ber 31, 1926, was published. Two impor- 
tant things were evident to anyone who 
studied this statement. First, while the 
tew paid for business was 6% greater 
than the previous year, the gain in total 
surance in force was 30% greater than 
in 1925, Second, notwithstanding an in- 
crease of 6% in new business paid for, 
the ageregate operating expenses were 
sharply reduced—all in the face of the 
troubles which have beset the agricul- 
tural territory from which the company 
derives its principal business. The fact 
is that the campaign resulted in a reduc- 
tion of one-third in the first year lapse 
tatio, which, in turn, resulted in a sub- 
stantial increase in the gain in insurance 
in force, unattended by the expense 
Which accompanies the acquisition of 
few business. 


No Change in Executive Personnel 


_ As to personnel—the list of officers 
ee same as the day Mr. Arnold took 
— Not even a department head has 
Deen dismissed. Mr. Arnold fitted in as 
t he had been in the organization for 
years. As problems have come up he 
4% so contributed to their solution that 
ave accepted his leadership natu- 
rally, 
ane Northwestern National campaign 
fainst excessive lapse ratio was accom- 
pened by directing the agents’ efforts 
Ward overcoming the lapse evil rather 
wh by any method of direct dealing 
ia policyholders. Agents and general 
~oohk have been advised of their lapse 
‘eat and have been provided with the 
rm €s and addresses of the policyhold- 
$ about to lapse. General agents have 
€n told to consider increase in insur- 


ance in force as more important than 
volume of new business, and the costli- 
ness of lapses is held constantly before 
them with facts and figures. 

Mr. Arnold has definitely classified 
agents by lapse ratio to give them a 
mark to shoot at. Lapse ratios on first 
year business can be classified as fol- 
lows: 

0%— 8% Excellent 
9%—16% Good 
17%—24% Fair 
25% or over Poor 

The fact that the company increased 
its paid-for business from $42,000,000 in 
1925 to $44,500,000 in 1926 is not due to 
any campaign of agency expansion, but 
was made largely by old agencies of the 
company in face of the fact that under 
Mr. Arnold’s direction agencies produc- 
ing $450,000 a month in 1925 were can- 
celled and produced nothing in 1926. The 
lapse rate on the business of these can- 
celled agencies was considerably higher 
than that of the company as a whole, 
se that the showing of the company in 
that respect was affected as well as pro- 
duction. These agencies were discon- 
tinued, however, because the quality of 
business being received was not satis- 
factory, or else the volume was being 
obtained at too great an expense, They 
were eliminated, even in the face of the 
strong possibility that such discontinu- 
ance would result in a decrease in paid- 
for business during the year. 


Wins Confidence of Agents 


Undoubtedly, the thing in which Mr. 
Arnold takes the most satisfaction is the 
fact that the general agents and mana- 
gers of the company have clearly dem- 
onstrated their confidence in him by dis- 
solving their general agents’ organiza- 
tion voluntarily. He has a strong con- 
viction that the welfare of the company 
depends greatly on having a satisfied 
agency force. Neither lenient nor easy, 
he lends a ready ear to the suggestions 
of the field force, and in his conferences 
with the general agents he has displayed 
an intimate knowledge of their problems 
and a willingness to help where possible 
that has resulted in this demonstrated 
feeling of confidence. 

Personally, Mr. Arnold is not much on 
making speeches. He shines in a con- 
ference of two rather than before an 
audience. He believes that efficiency 
does not depend upon the work of com- 
mittees, but rather on thorough perform- 
ance by the individual. 

Mr. Arnold is above all a practical 
insurance man. He was not chosen for 
his present position to act as a figure- 
head. He is instead a hard worker with 
thirty years of insurance experience in 
practically every department of the busi- 
ness. He has been “on his own” since 
his seventeenth year. After putting him- 
self through the University of Chicago 
he entered the life insurance business. 
He was with the Illinois Life for twenty- 
eight years, during twenty-five of which 
he was a member of the board of direc- 
tors and executive committee of that 
company. The quality of thoroughness 

















THE NEW WAY 


—Organized Service— 
THE KEANE-PATTERSON AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
225 West 34th Street, New York City 


Telephone: Chickering 2383-8 











J. ELLIOTT HALL HOST 





Martinique Dinner Attended by 160; 
Agency Paid in $2,738,273 During 
Month of April 
J. Elliott Hall, New York City, gen- 
eral agent of the Penn Mutual Life, was 
host at a dinner at the Martinique Hotel 
on Monday night, the guests being mem- 
bers of the agency, brokers and personal 
friends. From the home office came J. 
H. Jeffries, assistant to the vice-presi- 


dent. Several solos were sung by Joy 
Sweet, contralto. There were 160 
present. 


The J. Elliott Hall agency paid for 
$11,000,000 up to May 1, 1927. In April 
it paid for $2,738,273. This is a fast- 
growing agency and one of the most pro- 
gressive in the city. 





W. P. HAYES’ NEW POST 


Raymond P. James, formerly actuary 
of the Virginia bureau of insurance, who 
entered this week upon his new duties 
as assistant actuary of the Atlantic Life 
at Richmond, is succeeded by William P. 
Hayes, hitherto assistant actuary of the 
bureau. S. W. Houser is promoted from 
examiner to assistant actuary succeeding 
Mr. Hayes. Mr. James went with the 
bureau in July 1922 as assistant actuary 
becoming actuary a month later when 
Arthur B. Upshur resigned that position 
to become actuary of the Home Benefi- 
cial Association of Richmond. Mr. 
Hayes, the new actuary of the bureau, 
was with the actuarial department of the 
Life Insurance Company of Virginia be- 
fore he connected with the bureau. 








has. characterized his work throughout, 
bringing success not only in the field of 
life insurance, but in his many other 
business interests. 





Massachusetts Mutual 
Springfield, Massachusetts 





A FIRM FOUNDATION 


With more than three-quarters of a century of success and 
achievement back of it, the Massachusetts Mutual is in a posi- 
tion to progress along lines that have been thoroughly tested. 

This position is made more desirable because of the main- 
tenance of principles and practices of high character which have 
molded the three great divisions of the Company—Home Office, 
Field Force, and Policyholders—into an organization whose 
reputation for stability and fair dealing is universal. 


Joseph C. Behan, Superintendent of Agencies. 
Life Insurance Company 


Organized 1851 











New Guardian Manager 














JAMES FALLER 


With the appointment of James Fal- 
ler, manager of the Guardian’s new 
agency in the General Motors Building 
at 57th street and Broadway, New York, 
the Guardian Life now has five agencies 
on Manhattan Island. These agencies 
are the John C. McNamara organiza- 
tion, F. S. Doremus agency, Godfrey B. 
Moore and Lee C. Landau. 

Mr. Faller has been a successful pro- 
ducer for years and is a brother-in-law 
of Manager Haiblum of the Williams- 
burg agency of the company. 





APRIL GAINS 


The Association of Life Insurance 
Presidents announces that new life in- 
surance production in April was 5.3% 
greater than the same month in 1926. 

For April, Ordinary insurance amount- 
ed to $750,000,000 as against $675,000,000 
in 1926—a gain of 111%. Industrial 
amounted to $227,000,000 in 1927 as 
against $216,000,000 in 1926—a gain of 
5.5%. Group was $46,000,000 as against 
$81,000,000 last year—a decrease of 43.0%. 
The aggregate of all classes amounted to 
$1,023,000,000 as against $971,000,000 in 
1926—a gain of 5.3%. 





TO COME BACK BY BOAT 

Members of the New York City agen- 
cies of the Equitable Life of Iowa who 
will attend the 60th anniversary of the 
company at Asheville have arranged to 
leave New York in a special car on Mon- 
day afternoon, June 27. On July 1, after 
the close of the convention, the New 
York party will leave by rail for Savan- 
nah, Ga., and from that city will re- 
turn to New York by boat. 





Policyholders’ month of the Connec- 
ticut General Life will be held in June, 
A special offer of non-medical life insur- 
ance will be offered to old policyholders. 
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GARDINER’S NEW QUARTERS 





John Hancock General Agent Now 
Established in Handsome Offices 
in Transportation Building 


The Harry Gardiner agency of the 
John Hancock Mutual Life has moved 
into new quarters in the Transportation 
building, Barclay street and Broadway, 
New York. The agency occupies 5,125 
feet of space on the twenty-second floor 
which is about half of the entire floor. 

The new layout is one of the finest 
in the city. The offices are handsomely 
appointed throughout and the equipment 
is of steel and mahogany. The cashier’s 
office is equipped with a counter forty 
feet long which is made up of steel filing 
cabinets. 

The group department has two private 
offices, and there are three consultation 
rooms and a physician’s room. The 
desks and tables are all of solid mahog- 
any. The agents’ room is a large one 
with every modern convenience. The 
front part of the office is impressive in 
appearance and is furnished with writing 
desks and chairs for the convenience of 
visitors and policyholders. Mr. Gardi- 
ner’s private office faces on Broadway 
and has four large windows. 

Mr. Gardiner plans to have a formal 
opening later. 





PURCHASE OFFICE BUILDING 

The Ledger building, located in Bir- 
mingham, Ala., has been purchased by 
the Protective Life. It is three stories 
in height, of fireproof construction 
throughout, and will be occupied entirely 
by the company. The reported price paid 
for the building is $400,000. W. D. 
Jelks, former governor of Alabama, is 
president of the company. 





H. A. DE CAMP DEAD 
Hiram A. DeCamp of Cincinnati, 69 
years old, and long associated with the 
Mutual Life, is dead. He has been an 
insurance man for forty years. 


JONAS TO SPEAK 
Sightless Agent of New York Life Will 


Address American Association of 
Workers for Blind 


Julian Jonas, sightless agent of the 
New York Life, will address the Amer- 
ican Association of Workers for the 
Blind at their National Convention 
which will take place at Atlantic City 
June 23. Delegates from all parts of 
the United States and Canada will at- 
tend. Mr. Jonas will talk about the 
work of the blind in the field of life 
insurance. 

Mr. Jones recently wrote policies on 
the lives of two brothers who are part- 
ners in business totaling $300,000. One 
policy was for $250,000 and the other for 








J. O. HOOVER SPEAKS 





New Manager of Travelers Here Chief 
Guest at J. D. Bookstaver Luncheon 
This Week 
J. O. Hoover, assistant superintendent 
of agencies for the Travelers in New 
York, was the guest of the Joseph D. 
Bookstaver Agency at a luncheon which 
took place at the Hotel Pennsylvania on 
Wednesday. Mr. Hoover succeeded Ar- 
thur J. Frith, who was transferred to 
the Pacific Coast territory. Mr. Book- 
staver, introducing Mr. Hoover to the 
members of his staff, complimented him 
upon his splendid record at the home 
office in Hartford where he spent ten 
years prior to coming to New York. He 
said he stood ready to co-operate with 
Mr. Hoover in every way possible, and 
predicted that his organization would 

have a record production this year. 

Responding, Mr. Hoover said the pro- 
duction of the Bookstaver agency has 
served to stimulate other agencies to 
great activity and has always been grati- 
fying to the people at the home office. 
He said he welcomed the opportunity to 
work in conjunction with Mr. Booksta- 
ver and his men. 
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AN INVESTMENT IN HAPPINESS 


—is a connection with the 


Philadelphia Life Insurance Company 


Joy comes from: 
1. Having the Thing That Will Sell—we have a great variety of policy 
contracts with very liberal features. 
2. Home Office Co-operation. You'll get it. Every help to help you sell. 
3. A Lifetime Connection. Agents have been with us 10, 15 and 20 years. 


111 No. Broad Street, Philadelphia, Pa. 


A. M. HOPKINS, Manager of Agencies 
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ARTHUR HUNTER SAILS 

Arthur Hunter, vice-president and ac- 
tuary of the New York Life, is now on 
his way to Europe to attend the Inter- 
national Congress of Actuaries. While 
abroad he will also go to Edinburgh to 
be invested with a degree from Edin- 
burgh University on July 1. 





HAD DOUBLE INDEMNITY 
‘George S. Broadbent, president of the 
Broadbent Construction Co., of Ocala, 
Fla., killed recently in an automobile 
accident, carried a $10,000 business in- 
surance policy in the Atlantic Life with 
double indemnity provision. 


MAKES 75% INCREASE 

For the first four months of this year 
the Willard Regan Agency of the Con- 
necticut Mutual in New York shows a 
75% increase in paid-for business over 
the same period of last year. This puts 
the agency in second place for the en- 
tire country among Connecticut Mutual 
agencies. 








Walter E. Batterson of the Travelers, 
son of the late president of the com- 
pany, James G. Batterson, has been 
elected president of the Hartford Police 
Commission. George W. Sanford has 
been elected president of the Hartford 
Fire Board. 


25 YEARS WITH COMPANY 








H. M. Merriam Rises from Board Direc. 
tor to President of Franklin Life; 
Joined Company 1902 

Henry M. Merriam completed twenty- 
five years of service with the Franklin 
Life last month. He came to the com- 
pany in April, 1902, as a member of the 
board of directors and of the finance 
committee. 

In 1914 he was elected to the office of 
vice-president and assumed the duties of 
chairman of the finance committee in 
charge of all of the company’s invest- 
ments. At George B. Stadden’s death in 
November, 1923, Mr. Merriam was elect- 
ed to the presidency. 


J. BURNETT GIBB RESIGNS 

J. Burnett Gibb, who has been con- 
nected with the Penn Mutual Life for 
twenty-seven years, the last nineteen of 
which he held the office of actuary, has 
resigned by reason of impaired health. 
He will shortly return to Scotland for 
a period of recuperation and rest. 


30 YEARS WITH COMPANY 
Frank H. Sykes has been with the 
Fidelity Mutual Life thirty years. He 
started as a clerk and rose to his pres- 
ent position as second vice-president and 
manager of agencies. 
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Successful Permanency 


WITH AN ASSURED FUTURE 


Thus, they add to their certain life-incomes substantial commissions from 
new business, secure in the knowledge that they are protected for life. 


Is it any wonder that, measured by usual 
standards, Nylic agents are industrious, 
persistent, satisfied and happy? 


NEW YORK LIFE INSURANCE COMPANY 
346 BROADWAY, NEW YORK 


DARWIN P. KINGSLEY, President 


g A very unusual incentive for industry and permanency is provided for New York Life Agents 
in the Company’s present agency plans which were first adopted many years ago. 


gq Time has proven the wisdom of these plans. Many men and women who have stuck to the 


“Nylic” program for 20 years are now assured of a life-income, though some of them are still in 
the prime of life. : 


q It is noticeable that those who have paid the price of hard work throughout the 20 years now 
take longer vacations and travel more than they formerly did. Yet, the great majority, having 


become accustomed to industry and loving the work, continue to insure their clients even after 20 to 
50 years of service. 
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Practical Suggestions to Helpthe Man With the Rate 





Book Increase His Income and General Efficiency 


Ralph G, Engels- 


Three man, assistant di- 
Objections rector of the Life 
Answered Insurance Course at 


New York Univer- 
sity, handled three objections effectively 
in a sales congress talk he made in 
Philadelphia. 

Objection: “My fire insurance broker 
handles my life insurance.” Answer: 
“A doctor’s a doctor. A dentist’s a doc- 
tor. But you don’t want a dentist to 
operate on your tonsils.” Go on from 


these. 
Objection: “My wife’s folks have 
money.” Answer: “You want your chil- 


dren to feel that their father paid for 
their education and not their grand- 
father. Handle the sale from that 
angle.” 

Objection: 
win,” 


“I don’t want to die to 
Answer: “That’s all right. You’ve 


got to die, anyway. So you might as 
well take out life insurance and win, 
too.” 


Objection: “I’ll have to talk it over 
with my wife.” Answer: “Fine. Talk it 
over with her. If she tells you to take 
out $20,000, do it. If she tells you not 
to take out any, take out $40,000. She’s 
a bad business woman and will need it.” 

Objection: “I have enough.” Answer: 
“Take the amount now carried by him, 
cross off the last two zeros and divide 
by two. That gives the income at 6% 
on a monthly basis. If it’s enough to 
care for the wife, all right. If it isn’t, 
make him take out more.” 


ees 
, The Union Central 
Vhy It Pays tells the experience 
To Insure of an agent in insur- 


In the Teens ing a young man of 
18, son of a success- 
ful business man. It was a $50,000 case. 
The story which was furnished the Union 
entral by an agent, reads as follows: 
The father is uninsurable, and is in- 


suraice-wise. He knows the strategical 
Mancviivers of agents from a to izzard, 
can «1ticipate their arguments and pro- 
pout! the most vexing questions. This 
boy liad to be sold as well as his father, 
and he had many friends in life insur- 


ance whom: he wanted to favor. 

The great question was, “Why should 
he carry insurance, especially when there 
were no marked savings?” 

He wanted to wait ten years—his 
fathe: thought that a good idea—for it 
woul! be fully ten years before the boy 
woul: be ready to settle down, marry 
and 9 into his father’s business. 

hey insisted on rates and values at 
$1000 on Twenty Payment Life for 

, Ut . 

I presented them figures on the basis 
of $100,000 as follows: 


Age 18 28 
Premiums paid in 20 
Years: cc steee pes $48,780.00 $57,600.00 
Cash value at age 48 48,600.00 48,600.00 
MRCOSS (COSE Lit 5 scke 180.00 9,000.00 


Stimate of Accu- 


mulated Dividends 38,500.00 21,560.00 
et Savings. ci... 38,320.00 12,560.00 
Ost of ten years 

Postponement .... ........ 25,760.00 


Whereas he would pay out less over a 
Period of twenty years on a policy is- 


sued at 18 over one issued at age 28, the 
difference in cash value at the end of the 
respective twenty-year periods would 
more than offset the savings in pre- 
miums. For instance: 
Amount $10,000 

Agel8 Age28 
PVOMNGHNS 5 cccacseadies $4,878.00 $5,760.00 
Cash value 20th year. 3,930.00 4,860.00 
Difference 948.00 
Estimated Accumu- 

lated Dividends..... 1,902.00 2,156.00 
SGVHEES ces dese voncees 954.00 1,256.00 

The boy figured that his father did not 
need protection against his death, and, 
of course, the father and boy were try- 
ing to make it difficult forme. Both 
of them admitted that life insurance was 
desirable—it was just a question of now 
or ten years later. 

I was able to put teeth into the state- 
ment that the son would have to pay for 
protection in either event—if he waited 
ten years, the penalty would be $2,576 
per year. 

In the final wind-up I presented this 
angle: 

Plan: Twenty Payment Life 
Amount, $100,000 
Respective ages at issue, 18 and 28 

(Both policies are paid up at age 48) 

Premiums paid, age 28 policy. .$57,600.00 


ee 





Accumulated Dividends (esti- 
WARGO icc iritel cee ers ee eames 21,560.00 
THOU CORE cre ul AG ene aos $36,040.00 


Premiums paid, age 18 policy. .$48,780.00 


Accumulated Dividends (esti- 
WOMIO 52 oaic.e8 kas. dbeeucutucen 38,500.00 
Net C668 ieee ili tes $10,280.00 


Savings on paid-up insurance. .$25,760.00 
LONGEVITY OF ATHLETES 








Forty Colleges Giving Data in Metropoli- 
tan Life Survey; Mortality Tables 
Ready by Fall 

The committee investigating the long- 
evity of college athletes now has in its 
hand 9,000 individual case records, and 
possibly 2,000 more will be received. The 
investigation has been undertaken by the 
Metropolitan Life in conjunction with 
the President’s Committee of Fifty on 
College Hygiene and its co-operating or- 
ganizations, the American Students’ 
Health Association, the National Colle- 
giate Athletic Association and the So- 
ciety of Directors of Physical Education 
in Colleges. 

The study was limited to “letter men” 
who were members of the class of 1905 
and prior years, and the sports covered 
were football, rowing, track, baseball, 
basketball, lacrosse, cross-country and 
hockey. 

The colleges which are contributing 
records are Amherst, Brown, Bucknell, 
California, Chicago, Colby, Colgate, Co- 
lumbia, Cornell, Dartmouth, Dickinson, 
Harvard, Haverford, International Y. M. 
C. A,, Illinois, Iowa, Iowa State College, 
Kansas, Kansas State Agricultural, Le- 
high, Leland Stanford, Massachusetts 
Agricultural, Michigan, Michigan State 
College, Michigan State Normal, Minne- 
sota, Missouri, Northwestern, Oberlin, 
Ohio State, Pennsylvania, Pennsylvania 
State College, Princeton, Tulane, Virgi- 
nia Polytechnic, Washington, Wesleyan, 
Williams, Wisconsin and Yale. 


INVESTING RENEWALS 
How An Agent Of Canada Life Makes 


Investments From His Earnings 
In This Direction 


An agent of the Canada Life tells the 
company what he does with his renewal 
earnings. The company passes his ex- 
perience along to other agents. 

“After six years’ service with the com- 
pany I have saved and invested all the 
renewal commissions that I have ever 
received. This is the way I do it. I 
buy a $500 or a $1,000 bond, or five or 
ten shares of good stock, putting up a 
bond or stock of like amount to pro- 
tect my account. Each month I de- 
posit to this account all renewal cheques 
and interest received. It is surprising to 
see how quickly the new investment is 
paid for. Then I begin all over again 
and huy another bond. 

“The value of this plan is that it 
forces you to live on your first year 
commission earnings, and forces you to 
save all unearned commission in the 
form of renewals. Renewals come to 
us in small amounts. If you do not think 
about it, they will sometimes hardly 
seem worth saving. You will cash your 
cheque for $10.00 or $15.00, and the 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Denver Des Moines 





money will slip through your fingers like 
a handful of sand. On the other hand, 
if you take these small cheques away 
from yourself systematically you will 
find yourself better off each year and 
gradually accumulating capital.” 





ENTER SIX STATES 
The Twentieth Century Life has been 
recently licensed in the following states: 
Delaware, Louisiana, Minnesota, Mis- 
souri, New Jersey, Pennsylvania. 








SIX MEN 


We have six new 
territories for six 
good men under 
real general agents’ 
contracts. 








Address 
The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 
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back of every door bell. 


Independence Square 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 





Philadelphia, Penna. 














satisfaction in so doing. 


limits 10 to 70. 








You Who Seek Opportunity 


Opportunity exists always for those who seek 
success and satisfaction in life insurance field work. 











During 84 years the first American legal reserve 
I mutual life insurance company has been served and 
built to greatness by men who found both success and 


| This company writes all standard forms of insur- 
ance and annuities on both men and women. 


Age 


Those who contemplate life insurance 


field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street 


New York, N. Y. 
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Upholds Secret Pact 
Between Two Brothers 


STATE SUPREME COURT RULING 





Soliciting Agent Knew Of Agreement 
And Court Decides That This 
Knowledge Bound Company 





One of the cases digested by Wendell 
M. Strong for the “Legal Notes” of the 
Actuarial Society of America had to do 
with insurable interest and power of an 
agent to bind his company. The case 
was Rogers vs. Atlantic Life Insurance 
Co., Supreme Court of South Carolina, 
and one of the company’s defenses was 
that there was a secret agreement be- 
tween the insured and his brother 
whereby the policy was taken for the 
benefit of the brother, who paid the pre- 
mium, and that since no insurable in- 
terest existed such a contract was illegal. 

The court held, contrary to the set- 
tled doctrine, that there was an insur- 
able interest, speaking in regard to this 
as follows: 

“While in some jurisdictions it is held 
that a brother has no insurable interest 
in the life of his brother by reason of 
kinship alone, it does not seem unrea- 
sonable or against public policy, but 
more in keeping with an enlightened hu- 
manitarian view, that such insurable in- 
terest should exist, at least where the 
brother whose life is insured agrees to, 
and collaborates with the other in se- 
curing, the insurance. The natural laws 
of kinship and blood, the ties of af- 
fection and friendship which ordinarily 
exist between brother and brother, neg- 
ative the idea and belief that one would 
desire the removal of the other by rea- 
son of the existence of such insurance.” 

A point raised was that the soliciting 
agent knew of the agreement between 
the brothers. The court held that the 
charge of the lower court that such 
knowledge was the knowledge of the 
company and that the action on the part 
of the agent constituted a waiver by the 
company, was proper. 

One of the defenses was misrepresen- 
tation as to a previous surgical opera- 
tion. It was claimed that the soliciting 
agent knew of this and that his knowl- 
edge bound the company. The court 
held that the knowledge of the agent 
was binding on the company, notwith- 
standing the fact that such questions are 
usually considered within the scope of 
the medical examiner rather than of the 
soliciting agent. 





WAR RISK RULING 


A regulation of the Veterans’ Bureau 
waiving the requirement of an earlier 
regulation to file a comparative health 
statement with an application for rein- 
statement of insurance, may not be given 
a retroactive effect. 

This ruling has just been rendered by 
the Comptroller General, J. R. McCarl, 
and submitted to the Director of the 
Veterans’ Bureau for further considera- 
tion. 





LICENSED IN TEN STATES 
The Union Labor Life has been li- 
censed in Alabama, Nebraska and Okla- 
homa, which makes 10 states which the 
new company has entered. 





Equitable Starts Iowa 
Course In Training 


E. E. SMITH EDUCATIONAL HEAD 





Course Consists of Thirteen Lessons; 
Licensed Agents Can Take One 
Lesson a Week 





E. E. Smith is educational director 
of the Equitable Life of Iowa, which 
company has established a_ training 
ccurse in Iowa. Its two main objects 


are to present Equitable policies and 
practices and the Equitable interpreta- 
tion of service in a systematic manner, 
and to.foster the desire for additional 
knowledge and study in every agent’s 
mind to such a degree that he will al- 
ways have some definite study plan: 

All licensed agents under contract with 
the Equitable of Iowa are eligible for 
enrollment in this course. The complete 
course will consist of thirteen lessons so 
that by taking one lesson each week the 
course may be completed in a quarter 
of a year. Enrollment cards may be se- 
cured from the general agents or man- 
agers and as soon as a card is received 
at the home office the first and second 
lessons will be mailed directly to the 
agent who sent it in. Each lesson is 
accompanied by a quiz which is to be 
answered from the information received 
in studying that lesson. When the first 
quiz has been answered and mailed the 
study of the second lesson should be 
commenced, and when the first answered 
quiz has been received at the home office 
the third lesson will be mailed to the 
student. Each corrected quiz will be re- 
turned for review and further study and 
an announcement of the grade will be 
sent to the general agent or manager. 
Besides the increased commissions re- 
sulting from the completion of this cor- 
respondence course, a neatly engraved 
diploma will be issued. 





WRITES 48 APPS IN A DAY 





Julius H. Meyn of Travelers, in Indiana, 
Obtains $505,000 of Business, Ex- 
ceeding Previous Records 

Julius H. Meyn of the Travelers of 
Hammond, Ind., accomplished a notable 
feat on April 26, last, when he wrote 
forty-eight applications for $505,000 of 
life insurance. This exceeds the recent 
record performance of William C. Car- 
roll of the Travelers, in Philadelphia, 
who obtained forty-two applications for 
a total of $432,500. 

Mr. Meyn obtained seven applications 
for $5,000 each; thirty-five for $10,000 
and six for $20,000, laboring under diffi- 
culties because of the fact that his fam- 
ily had been forced from their home by 
flood conditions. 

Mr. Meyn selected the names of about 
two hundred persons who had no life in- 
surance with the Travelers but who had 
casualty, automobile or accident policies 
with his company. He then sent each of 
these prospects a letter and received one 
reply out of every seven letters sent out. 
These constituted his leading prospects, 
although he continued to circularize the 
entire list with different types of life cir- 
culars. Some of Mr. Meyn’s associates 
came over the day before and assisted 











FIRM as the 


RUGGED COAST of MAINE 


Enduring—Substantial—Dependable, 
England conservatism, and too, “easy to do busi- 
ness with,” whether as Agent or Applicant. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
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him with the details of his program such 
as lining up the prospects in the order 
in which they were to be seen. 

The first application was signed at 5 
a.m. Tuesday morning, April 26, and the 
last at 11:30 p.m. the same day. At one 
time during the day Mr. Meyn ran out 
of applications. He happened to remem- 


ber that he had a binder in his pox ket, 
so he called on the policyholder and 
placed $10,000 additional insurance by the 
use of the binder. The largest volume 
sold to one individual was to a person 
who was first solicited for $10,000 but 
who in the course of the interview de- 
cided to raise the amount to $50,000, 








Fenster-Fleishman 


man 


123 William St., New York 


accident insurance. 





Bigger and Bigger 


Fenster-Fleishman Fenster-Fleishman Fenster-Fleishman 


Fenster-Fleishman 


Fenster-Fleishman 


FENSTER-FLEISHMAN AGENCY 


Lester J. Saul, General Manager 
General Agents—Life Department 


THE TRAVELERS INSURANCE COMPANY 


We Stand for all that is good in life, health and 
A good agency to connect with. 


Fenster-Fleish- 


Beekman 2140-4 




















THE LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
INCORPORATED 1871 


Admitted Assets, Over 51 million 
Insurance in Force, Over 300 million 
Payments to Policyholders in 1926, Over 314 million 
Total Payments to Policyholders Since Organization, 
Over 43 million 
JOHN G. WALKER, Chairman of the Board 


BRADFORD H. WALKER, President 








Pennsylvania 
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Provident Mutual 


Life Insurance Company of Philadelphia 





The Provident has worked out a practical plan 
by which the Home Office, through an Edu- 
cational Supervisor, is assisting in the devel- 
opment of new agents. 


Founded 1865 
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Career Of New Head 
Of N. Y. Underwriters 


FRASER WAS AN OFFICE BOY 





Long Experience With Insurance Pro- 
ducers of New York; On Way 
to $25,000,000 Agency 





If one were asked to name the quali- 
ties that have helped in the career of 
Peter M. Fraser of the Connecticut Mu- 
tual Life, who will be the next presi- 
dent of the Life Underwriters’ Associa- 
tion of New York, one would probably 
mention those of enthusiasm, vivacity 
and deep sincerity. The impressicn that 
a caller at Mr. Fraser’s office is most 
apt to get is that of an eager, intense 
and youthful person who is interested in 
everything and who tackles each job with 
all his might. 

Starting as an office boy in the home 
office of the Mutual Life in 1906, Mr. 
Fraser soon learned the insurance busi- 
ness and made rapid progress in it. He 
was seven years in that job, going from 
there to the office of Ives & Myrick, 
New York managers for the Mutual Life. 
After he had been with this agency for 
a short time he was made a supervisor. 
It was his job to go out and try to get 
brokerage business. He remained with 
the Ives & Myrick organization for five 
years, from 1913 to 1918. 


Start of Agency 

For a short time after leaving Ives 
& Myrick Mr. Fraser was associated in 
the conduct of an agency in Brooklyn, 
under the name of Fraser & Abry. In 
1920 Fraser & Abry opened New York 
offices, representing the Connecticut Mu- 
tual. In 1922 Mr. Abry died. The or- 
ganization was small, located on the third 
floor of the Singer building. It has 
moved twice to larger space in the same 
building. 

Today the Fraser agency is doing in 
the neighborhood of twenty millions of 
business a year. Mr. Fraser looks for 
at least twenty-five millions for 1927. 
Interviewed by The Eastern Underwriter 
Mr. Fraser was asked to what he at- 
tributed his success as a general agent. 
He said that the home office of the Con- 
necticut Mutual has given him such won- 
derful support that it has not been very 
difficult for him to make a success of the 
agency. He went on to say that a gen- 
eral agent can get a lot of pleasure out 
of his job. “It gives one an opportu- 
nity to perform a genuine service to so- 
ciety by spreading the gospel of the 
eneficence of life insurance, so that the 
lives of the mothers and childrén will 
not be blighted in the event that the 
bread-winner is removed,” he added. 
Asked how he viewed the influence of 
the. life underwriters’ associations, he 
said: “In the same way as I do the 
Bar Association; a force for good in the 
profession. Then, too, it creates so many 
fine friendships and tends to keep the 
members in the straight and narrow 
path; to keep them from doing anything 
to hurt a friend.” 

Mr. Fraser has been chairman of the 
fxecutive committee of the New York 
ife Underwriters’ Association and last 
year was secretary-treasurer. 

Outside Activities 

Mr. Fraser has many activities outside 
his insurance work. He is a director in 
‘wo hospitals, the Caledonian Hospital 
of Brooklyn and the Southside Hospital 
of Rockville Centre, L. I. He is a mem- 
er of the Hempstead Country Club, the 


Rockville Country Club, the Brooklyn ville Centre. 


Reserves Are Debts 
And Are Not Taxable 


OHIO SUPREME COURT SAYS SO 





Victory For Union Central And Four 
Other Ohio Companies; Involved 
$200,000,000 Of Funds 





A complete victory for the Union 
Central and four other Cincinnati life 
insurance companies, in contending that 
their reserves required by law are debts 
and not taxable, was won in the Ohio 
Supreme Court on April 26. 

The Court held that the law under 
which the companies have deducted the 
reserves and the law under which all 
debts are deductible from credits are 
both constitutional. 

The case involved more than $200,000,- 
000 of reserves, and had it been decided 
against the companies, undoubtedly they 
would have been compelled to move else- 
where, since it would be impossible to 
transact business with the company’s re- 
serves listed on the county tax dupli- 
cate. The companies would have been 
forced to pay taxes and penalties on 
their reserves for the years 1919-1926, 
says the Union Central. 

Decision Unanimous 


The decision of the Supreme Court in 
upholding the contentions of the com- 
panies was unanimous, although the 
Chief Justice did not participate. 


Matthias, Justice, in the decision, said: 

It is significant that in the statutes prescrib- 
ing the requirement of policies as to form and 
conditions the reserve is uniformly regarded as 
a liability of the company to the policyholders, 
and in the reports to be made by such com- 
panies to the state insurance department the 
reserve must be carried as a liability of the 
company and placed as a debt in the state- 
ment of its assets and liabilities. 

It is therefore quite clear that for many years 
Ohio life insurance companies havé been re- 
quired by statute to maintain a reserve and 
further required to treat such reserve fund as 
a debt of the company, and the declaration has 
not been controverted, that, acting under author- 
ity of the earlier provisions defining the re- 
serve as a debt, the same had been deducted 
from gross credits in making return for taxa- 
tion long prior to the amendment in 1908. The 
provisions of our statutes are in full accord with 
the outstanding authority upon the subject. In 
other states, some of which have a statutory 
exemption of reserve as a debt of the com- 
pany, and others having no such specific exemp- 
tion, it has been generally held that the amount 
of the reserve is properly treated as a liability 
or debt of the company. 





NEW PRESIDENT SPEAKS 


Edmund A. Saunders, newly elected 
president of the Atlantic Life, was the 
principal speaker at the May luncheon- 
meeting of the Richmond Association of 
Life Underwriters. Mr. Saunders took 
occasion in his talk to voice unqualified 
disapproval of the tendency on the part 
of some companies to write business ir- 
respective of the agent. He believed in 
letting the business come through the 
a whether it was group or any other 
kind. 





BOSTON APPOINTMENT 


The Equitable Life of Iowa has ap- 
pointed D. E. Ruggles as agency man- 
ager of the Boston agency. He was 
manager of the Cincinnati office of the 
Travelers for many years and then man- 
ager of the Baltimore office of the 
Travelers. 








Country Club and the Bankers’ Club. 
Golf is one of his hobbies. 

Mr. Fraser is married and has two 
children. He makes his home at Rock- 


WOMEN PRIZE WINNERS 





Elizabeth Berkey of Spokane, Wash., 

Gets First Award For Best Essay 

: Home Protection 

Miss Alice Lakey, General Federation 
of Women’s Clubs, announces the six 
prizes for the best essays on life insur- 
ance as protection of the home offered 
by the National Association of Life 
Underwriters, and the Penn Mutual Life, 
to members of the General Federation of 
Women’s Clubs, were won by the fol- 
lowing clubwomen: 

First prize, Mrs, Elizabeth E. Berkey, 
the Questers Club, Spokane, Wash, 
$100. Second prize, Miss Susie V. 
, Research Club, Jackson, Miss., 
$50. Third prize, Mrs. P. E. Daley, 
Rawlins Woman’s Club, Rawlins, Wyo, 
$25. Fourth prize, Mrs. G. B. Worthen, 
Waterloo Women’s Club, Waterloo, Ia., 
$20. Fifth prize, Mrs. Oliver J. Smith, 
Outlook Club, Weiser, Idaho, $20. Sixth 
prize, Mrs. A. G. 


Sawyer, Waterloo 
lowa, $20. 


























“CAPITAL RETURN!” 
A CANADA LIFE POLICY 


This special plan of insurance 
returns Every Dollar of Annual 
Premiums at the End of 20 
Years along with substantial 
profits, meanwhile providing pro- 
tection for the full face of the 
policy. Total Disability and 
Double Indemnity features may 
be included if desired. 

For particulars of this “big 
seller” inquire of 


HERBERT W. JONES 
Manager, New York City 
110 WILLIAM ST. 


Beekman 4048—6691 




















~ AMERICAN 
CENTRAL 


LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 
Established 1899 
HERBERT M. WOOLLEN, President 














compare these terms: 


| him direct—and directly. 








Any natural death........ 
Any accidental death...... 
Certain accidental deaths 
- Accident Benefits, $50 per WEEK (Non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


“ Because your prospect quickly sees its advantages, we have 
named this broad United Life contract “A Policy You Can Sell.” 
In assuring your clientele’s future, it also assures yours. 
There may be an opportunity in your community. 
Vice-President, Eugene E. Reed, will tell you all about it. Write 
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CONSIDER THIS CONTRACT 


You can read in it satisfaction for your policyholders, and for 
yourself the assurance of a contented clientele. 


Look over and 


15,000 


If so, our 


UNITED LIFE 
AND ACCIDENT INSURANCE COMPANY 


Concord, New Hampshire 


INQUIRE: 











GUARDIAN 


LIFE 
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Established 1860 Under the Laws of the State of New York HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 
Tel. RECtor 7501 Pre Te 25 Church St., New York , 
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Magazine Takes Shot 
At Standardized Pep 


THE “SATURDAY EVENING POST” 





Business Man Thinks Salesmen Resent 
Contests, But Their Success Does 
Not So Indicate 





What looks like a shot at American 
high-pressure salesmanship methods was 
printed by the “Saturday Evening Post” 
in its issue of last week under the title, 
“A Retired Business Man Looks At 
Business.” The name of the retired 
business man is not given, but the story 
was written by Jesse Rainsford Sprague. 

The article in the main is an argument 
against canned salesmanship and stand- 
ardized pep. Several paragraphs follow: 

“On my travels I have talked with a 
lot of traveling salesmen, and a good 
proportion of them had a certain com- 
plaint—to wit, that the home office wants 
to do their selling for them, instead of 
encouraging them to use their own re- 
sourcefulness, and that, in desire for vol- 
ume, many houses employ artificial stim- 
ulants to spur salesmen on to super- 
activity. 


Points Out Pep Practices 


“One of the main complaints was 
against the sales contests that seem to 
have become rather a fad in recent years. 
I coniess that I dabbled in these af- 
fairs myself occasionally while in busi- 
ness, but I didn’t realize before how flat 
some of them must appear to the men 
out on the firing line. It is hard, for in- 
stance, to see how an intelligent, con- 
scientious salesman is going to be in- 
spired greatly by being told that he is a 
member of one of the two competing 
baseball teams organized among the 
company’s travelers; that a five-case or- 
der will be credited as a base hit, a 
ten-case order means a two-bagger and 
a twenty-case order a home run; and 
that he should mightily strive to be on 
the winning team! 

“On a train out in Wyoming I met 
a traveling man who told me his firm 
had recently subscribed to some bureau 
that specializes in pep plans, and each 
week he was getting by mail from his 
sales manager some token designed to 
spur him on to superefforts in selling. 
He showed me several of the articles 
that he had received. One was a liitle 
feather duster with a tag attached that 
said it was a reminder for him to dust 
his territory thoroughly. Another was a 
fine-tooth comb, suggesting that he fine- 
tooth his territory. A third was an imi- 
tation giant firecracker with the accom- 
panying hint that he should make a big 
noise in the trade.” 





W. W. KLINGMAN TALKS HERE 





Famous Agency Manager of Equitable 
Society in Minnesota Will Pay for 
$50,000,000 This Year 


The board of managers of the Equi- 
table Life Assurance Society, consisting 
of 37 managers operating in the New 
York City district, met Monday, May 
16, at the usual monthly meeting at the 
Hotel Pennsylvania. 

One of the guests of honor was Mr. 
W. W. Klingman, agency manager of the 
State of Minnesota, with headquarters in 
St. Paul, whose agency will pay for over 
$50,000,000 of business in 1927, and who 
gave a brief talk on the advantages in 
the Eastern territory. 

The other guest was Frank H. Davis, 
vice-president of the Equitable, who de- 
livered an inspirational talk, during 
which he thanked the managers for the 
co-operation which they gave him during 
the Judge Day Testimonial Campaign, 
which was held in April. The meeting 
was presided over by Leslie C. York. 


TO LAY CORNERSTONE 


The New York Life cornerstone is to 
be laid on June 17. 











same basis. 








some action. 


The Lincoln National Life Insurance Company’s Draft System of 
Monthly Premium payments makes this possible but does away with the 
objectionable features of monthly premium payments. 

The plan makes the payment of premiums automatic. 
cannot overlook paying the premiums. To discontinue he must take 


KEEPING STEP 


Are You Keeping Step? 


_ This is the day of monthly payments. 
paid monthly; they in turn wish to take care of their obligations on the 


Business men and women are 


The insured 














(CINK UP (wer THe Q)LINCOLN) 
The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 


More Than $470,000,000 in Force 





Fort Wayne, Indiana 














OLD IRONSIDES PROGRAM 





Secretary Of Navy Wilbur And U. S. 
Navy Band In John Hancock 
Broadcast 
The John Hancock Life was the 
sponsor of an “Old Ironsides” radio pro- 
gram broadcast by the Red Chain of 
the National Broadcasting Co., headed 
by station WEAF and including eleven 
other stations on May 13. The program 
included musical numbers by the United 
States Navy Band and a short address 
by Secretary of the Navy Wilbur in be- 
half of the Old Ironsides fund cam- 

paign. 

During the program the company of- 
fered to send copies of the new his- 
torical booklet they have prepared on 
the Frigate Constitution (Old Ironsides) 
to the radio public. The book is also 
to be distributed by the local. agencies. 








JUDD GRAY’S INSURANCE 





Condemned Corset Salesman Carried 
Four Policies of $5,000 Each in 
Union Central 
Judd Gray, the New Jersey corset 
salesman who was sentenced to the chair 
for his participation in the murder of 
Albert Snyder on Long Island, carried 
$20,000 insurance in the Union Central. 
There were four policies of $5,000 each. 





NEW GENERAL AGENT 


Changes in personnel of three general 
agencies have been made by Illinois 
Bankers Life. Loren Allen has been 
made general agent for the Des Moines, 
Iowa, district. H. W. Crouch was given 
the district agency at Leavenworth, Kan. 
At Kansas City, H. V. Clyborne was ap- 
pointed general agent. 








Ethelbert Ide Low 


President 








THE HOME LIFE 


A Company of Opportunity 


256 BROADWAY, NEW YORK CITY 


James A. Fulton 
Supt. of Agents 
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Dr. Huebner Gives Last 
of His Lectures Here 


TALKS OF INSURANCE DEGREES 





Says They Will Carry Significance to 
Business World; Examination; 


Will Mean Something 


Dr. S. S. Huebner, head of the insur. 
ance division of the Wharton School of 
Finance, who is to leave on his trip 
around the world in June, a few months 
ago, delivered the last of four lectures 
on the subject of insurance, the series 
being given under the auspices of the 
Ives & Myrick agency. Following the 
lecture Dr. Huebner was the guest of 
Julian S. Myrick at a dinner given at 
the Republican Club. 


For the purposes of these lectures the 
Ives & Myrick agency hired an entire 
floor of a loft building on John Street, 
and they were well attended. The sub- 
ject of economics and its relation to life 
insurance was largely dwelt upon in this 
series. 

At the concluding lecture, however, 
Dr. Huebner discussed in some detail the 
new American College of Life Under- 
writing, of which he is to be the dean, 
and gave voice to the opinion that the 
degree of Certified Life Underwriter will 
in a few years stand for as much in the 
business world as does the degree of 
Certified Public Accountant as respects 
the world of accountancy. He told of 
the birth of the C. P. A. degree, growing 
out of the chaos which prevailed in ac- 
countancy, which business was full of in- 
competent men, with the result that the 
commercial world was at a loss to know 
where to turn to get reliable accountants. 
It is now twenty years or so since the 
first C. P. A. degrees were given and 
the situation has been clarified until now 
those letters are known from one end of 
the business world to the other, and 
highly respected. 

Dr. Huebner did not go into much 
detail relative to examinations for the 
new Certified Life Underwriters degrees, 
but intimated that these examinations 
will be significant so that the degree 
will be worth having. 


TO HOLD MEETING AT QUEBEC 


The annual corvention of the Officers 
of the Travelers 1926 Leaders Clubs will 
take place at the Chateau Frontenac, 
Quebec, June 28 to 30 inclusive. Dele- 
gates to the convention are expected to 
arrive on the scene Monday, June 2/. 
The first formal event on the Conver- 
tion program will be the reception on 
Monday evening. The program for the 
business sessions will be a crowded one 
and full of interest. One of the dele- 
gates from New York will be Joseph V. 
Reilly, authority on railroad insurance, 
who paid for a half million of railroad 
business in 1926. 


ILLINOIS BANKERS MEET!NGS 

Officials of the Illinois Bankers Life 
have been holding a series of » giona 
agency conferences this spring. th: meet- 
ings to cover the nineteen states i: which 
the association is licensed by the cnd of 
June. 

The home office is represented o™ these 
trips by W. H. Woods, president: H. 6 
Sellman, consulting actuary; A. |’. Col- 
vin, superintendent of agents; anc ‘A. W. 
Barnes, advertising manager. 


NEW BOOKS AT SOCIE? ¥ 
Among the new volumes whic! have 
been received by the Insurance ‘ociety 
of New York are “The Insurance Com- 
missioner in the United States” by “dwit 
Wilhite Patterson; and “War and [nsut- 
ance,” by a group of British aut ors. 


H. D. BAIRD RESIGNS 
Howard D. Baird has resigned from 
the Hart & Eubank general agency *t 
the Aetna Life. He was in charge ° 
personnel recruiting. 
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Given 20 Days to Pay 
Higher Assessment 


CERTIFICATE HOLDERS’ STATUS 








Supreme Court of Iowa Decision Rela- 
tive to Bankers Life Suits Clarifies 
Situation 





The Iowa Supreme Court has granted 
the application of the Bankers Life of 
that state for a stay of the enforcement 
of the temporary injunction signed last 
month in the Marshall County district 
court by Judge B. F. Cummings at the 
instance of assessment certificate hold- 
ers in the company who have been wag- 
ing a court battle to block an assess- 
ment increase levied by the Bankers 
Life. The order signed by Chief Justice 
W. D. Evans gives assessment policy- 
holders twenty days from May 6 to pay 
the new and increased assessment, and 
provides that on and after May 26 the 
operation of the Cummings restraining 
order shall be stayed “until the final de- 
cision of the appeal in this court.” 

In giving the assessment members 
twenty days of grace in which to make 
payment the court points out that “be- 
cause of the issuance of said order (the 
Cummings decree) and the publicity giv- 
en it, many assessment members of the 
appellant company may have, in good 
faith, failed to pay Call No. 176 before 
the last day of grace for paying same, 
which was May 2, 1927, and therefore, 
that all such members should have fur- 
ther opportunity to pay the full amount 
before being lapsed for nonpayment.” 

Nullifies Injunction 

The decision of the Supreme Court 
completely nullifies the injunction issued 
by Judge Cummings which attempted to 
prevent the Bankers Life Company from 
putting the proposed new assessment in- 
to effect, and ordered that the company 
should not lapse any assessment mem- 
ber who proffered or paid a sum equal 
to the old assessment in force prior to 
the increase which was effective April 1, 
this year. 

The decision also assures the Bankers 
Life Co. that regardless of the outcome 
of the suits now pending in Polk and 
Marshall counties, brought by assessment 
members, the new rate on certificate 
holders will be in effect, and no further 
court interference is to be expected un- 
til the cases are finally decided in the 
Iowa Supreme Court. 





VIRGIL BLACKLEDGE WINS 





Gives His Ideas As To How To Sell 

Endowment At Age 65 To Farmers; 

His Approach 

_ Virgil Blackledge of Des Moines, Ia., 
ls the winner of the $50 prize offered 
by the Security Life of Chicago for the 
best siory of the solicitation for endow- 
ment at the age 65. He took a farmer 
as his prospect. His approach in part 
was as follows: 

Gool morning, Mr. Farmer. Nice 
Morning, isn’t it, even though we are 
getting plenty of rain? It is better, 
don’t you think, to have a little too 
Much rain rather than not enough? 

© you ever, while working, have this 
thought come to your mind, “Am I sav- 
ing as much as I should for myself when 
he reaches age 65?” Or, have you ever 
Picturcd in your mind the condition your 
folks would be in should you be taken 
away now, never to return? Have you 
ver thought what a care you would be 
‘o.your folks should you break down in 
health and be unable ever to work again ? 
fave you ever gone through a finan- 
cial panic when money could not be se- 
cured with the very best security, even 
though there was plenty of money? If 
you were in business in 1897 or 1907 you 
know ail about it.” 





DR. PIPER TALKS IN BOSTON 
Dr. Charles B. Piper, medical director 
the Guardian Life, addressed the Bos- 


Fis Life Underwriters’ Association yes- 
Tday. 


of 


ST. LOUIS PROGRAM 





Research Bureau Will Discuss 
Policyholders, Retention to Agents 
and Home Office Advertising 

The fifth spring conference of the Life 
Insurance Sales Research Bureau will be 
held at St. Louis Monday, Tuesday and 
Wednesday of next week. Home office 
advertising will be discussed during the 
afternoon session of May 24th. Other 
topics up for consideration include home 
office methods with old policyholders, re- 
taining agents and duties of home office 
supervisors. In the old policyholders’ 
symposium there will be treated the sub- 
jects of direct mail, house organs, non- 
medical inducement, free health service 
and policyholders’ meetings. 





PRUDENTIAL FIELD DAY 


_ The Prudential’s Athletic Association 
is making elaborate preparations for 
its annual field day which will be held 
on Friday, June 10, at Weequahic Park, 
Newark. 

The program will consist of events for 
both girls and men. 

The new officers of the association are 
George H. Bostock, president; Frederic 
H. Yeomans, vice-president; Ernest W. 
Coe, secretary; Henry Jedel, financial 
secretary and William Liddie, treasurer. 


Old . 





The Colonial Life Insurance Company of America 


Industrial Life Insurance— 
Especially Attractive and Favorable to the Insured. 

Ordinary Life Policies— 
All forms of Life, Limited Payment and Endowment, containing attractive 
and novel features, with High Values at Low Cost. 


Give Agents Unusual Money-Making Opportunities 














Officers 
Geo. T. Smith, Vice-President E. J. Heppenheimer, President E. C. Wise, Treasurer 
Chas. F. Nettleship, 2nd Vice-President S. R. Drown, Secretary 
Home Office—Jersey City, N. J. 

















New Increased Dividend Seale 
Effective January 1, 1927 


New England Mutual Life Insurance Company 


Boston, Mass. 
This Company is now in the very 
Forefront on Low Net Cost 
































Why You 


Should Represent 
The Missouri State Life 





ing greater. 


claim settlements, 


+48 


HE MISSOURI STATE LIFE is one of the fastest growing life insur- 
ance companies in the United States—a great Company daily grow- 


Its multiple line of Life, Accident and Health, and Group insurance multi- 
plies your opportunity for success. 

Its central location, with Home Office in Saint Louis, ‘the city surrounded 
by the United States,” means minimum of time in handling applications, 


Its complete organization, thoroughly departmentized, offers unexcelled 
service to both Agents and policyholders. 

Its Branch Office service, available in twenty-six of the principal cities of 
the country, extend to field men the personal co-operation of trained repre- 
sentatives in each of its multiple lines. 

Its progressive pioneering spirit makes it a most desirable company for the 
live, forward looking agent to represent and its new, liberal policy forms 
offer attractive selling plans. 

Its substandard department greatly extends the Agent’s possibilities for 
writing profitable business at most favorable rates. 

A connection with the Missouri State Life offers you an unusual opportu- 
nity to become the master of your own affairs and to increase your earn- 
ings from year to year. 

The Company is anxious to make connections with high-grade ambitious 
men and to assist them to become their own masters in building up a 
clientele of their own. 

If you are interested in establishing yourself in a pleasant, profitable busi- 
ness, we shall be glad to hear from you. 


INSURANCE IN FORCE MARCH 31, 1927. 


and all matters of correspondence. 


$681,823,819.00 





LIFE 








A great Company daily growing greater! 
Missouri State Life Insurance Company 


M. E. SINGLETON, President 


Ree 


Home Office, St. Louis 


ACCIDENT HEALTH GROUP 
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ARE CONTESTS SILLY? 
As will be seen in the life insurance 


section of this paper, “The Saturday 
Evening Post” devoted considerable 
space to “pep salesmanship” in last 


week’s issue. The gist of the article is 
that many salesmen are resenting these 
contests, and that those who engage in 
them are not over-burdened with com- 
mon sense. 

If this were true it would be recog- 
nized in life insurance circles because 
there are more contests and pep func- 
tions in insurance than in any other walk 
of American life. It is a fact that there 
are a few companies which have ruled 
“thumbs down” on what is known as 
“spurt business,” but the number is 
strictly limited. The Equitable Life As- 
surance Society, the New York Life and 
the Guardian Life are illustrations of 
three companies which have recently 
closed intensive business-getting drives. 

In discussing the New York Life’s 
campaign, Thomas A. Buckner, vice- 
president, says in the current issue of 
that company’s bulletin: 


This contest has impressed me more 
than ever with the value to all concerned 
of the special business contests that have 
had so much to do with the growth of 
the New York Life and the success of 
its devoted and loyal representatives. It 
is only another demonstration of the 
power of sentiment in a workaday world. 

Life insurance is not easy to sell. Con- 


sistent production is most admirable, but 
is rare. It has been-demonstrated that 
insurance agents can do better than their 
average work when they have a goal or 
a quota. In most’of the insurance con- 
tests the awards are frequently nothing 
more substantial than the appearance of 
their names on an honor roll, and if there 
be a gift, such as a button or a trip to 
a convention, the basic reason behind 
the extra effort is frequently a desire 
to honor some officer or executive. That 
means sentiment and loyalty, joined with 
the fun of engaging in a spirited compe- 
tition. Of course, to the satirist or the 
playwright or the magazine and- news- 
paper writer who watches from the side- 
lines it may seem amusing, even ridicu- 
lous. But after all, what is a decoration 
given by a Government? 

It is only a ribbon and a medal, the 


intrinsic value of which is not much. 
A man can go into a secondhand store 
and buy these decorations for a. song. 
But he has not the right to wear them. 
Not every one can win the Distinguished 
Service Cross, the Legion of Honor, or 
even a badge proving the wearer leads 
all other men in production for the great 
Blank Life Insurance Co. Such honors 
go to the chosen few, and as long as 
mankind wants recognition and honors 
contests will continue, whether they be 
for the most highly cherished decoration 
of one’s nation or the business institu- 
tion to which one gives all of the hours 
of the working day. 





TWO COURT CASES 

Occasionally, the courts decide in favor 
of insurance companies. -An attempt to 
prove that the use and occupancy par- 
tial suspension clause is ambiguous failed 
in Arkansas and in automobile insurance 
companies sometimes can successfully 
the clauses in their contracts. 
A case demonstrating the latter has just 
been decided in Indiana. 

The Indiana case had to do with a 
truck which was being driven by the 
servant of the assured who was deliv- 
ering merchandise. 

While in a house delivering goods, a 
girl under 16 climbed into the truck and 
took her seat behind the steering wheel, 
which she retained despite the servant’s 
protests, driving it until she collided with 
another automobile. 

The insured successfully defended a 
damage suit for injuries to the driver 
of that car, and sued the insurance com- 
pany for its costs of defending the ac- 
tion. The policy provided that it did 
not cover “loss from liability for, or any 
suit based on” injuries or death caused 
while the car was being operated by a 
person under the age fixed by law for 
drivers or who is in any event under the 
age of 16 years. The Indiana Appel- 
late Court holds, Mitzner v. Fidelity & 
Casualty Co., (1927) 154 N. E. 881, that 
this clause was not ambiguous; that 
under the terms of the policy it did not 
cover the operation of the automobile 
when the accident occurred, and there 
was no duty upon the insurance com- 
pany to defend the damage suit, nor 
was there any liability for the expense 
thereof. 


defend 





Vincent L. Gallagher, secretary, Amer- 
ica Fore Group, has been receiving the 
congratulations of his many friends in 
the fire insurance business, upon the ar- 
rival of a son a few weeks ago in his 
home. This is Mr. Gallagher’s second 
child and first son and his name _ is 
Thomas Newton Gallagher. Perhaps no 
one was more elated over the event than 
Mr. Gallagher’s father, Thomas E. Gal- 
lagher, of Chicago, former Western gen- 
eral agent of the old Aetna, who has the 
distinction of being both a grandfather 
and a great grandfather. 

ecg ie 


Mrs. Mary L. Fletcher of the Insur- 
ance Federation of America was a vis- 
itor to New York City last week. Her 
husband was a Pennsylvania insurance 
lawyer who was also state agent of a 
fire insurance company. She has been 
with the Federation eleven years and 
has built up a nation-wide acquaintance 
among insurance people. 

x = 


Robert C. Thomson, acting comptroller 
of the Mutual Benefit, has been re- 
elected a member of the board of di- 
rectors of the Newark Chamber of Com- 
merce for a term of three years. 
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EDWARD A. WOODS AND 
MRS. H. B. WENDELL 








E. A. Woods, of Pittsburgh, president 
of the new American College of Life 
Underwriting, was snapped in Atlantic 
City this month while attending the con- 
vention of the General Agents’ Associa- 
tion of the Equitable Life Assurance 
Society. With him in the photograph, 
which is reproduced above, is the wife 
of H. B. Wendell of the Equitable So- 
ciety. She is the niece of Mrs. Charles 
Jerome Edwards, widow of a prominent 
New York City general agent of the 
Society. 

* * * 


James B. Slimmon, secretary of the . 


Aetna Life, and a former captain in the 
army air service, predicts that the de- 
velopment of air travel will make either 
Detroit or Chicago the first city in the 
United States of America. Mr. Slimmon 
was speaking at the regular monthly 
meeting of the Life Underwriters’ Asso- 
ciation of Detroit. He discussed, par- 
ticularly, the subject of airplane travel 
development and its connection with life 
insurance. He stated that a number of 
activities of larger life insurance com- 
panies already have conceded the point 
that life insurance policies should be is- 
sued at standard rates to people who use 
the recognized commercial airway routes, 
but not including air pilots or those pro- 
fessionally engaged in air mail service. 
In recognition of the service to life in- 
surance interests of Detroit, a resolution 
was brought in, with the unanimous ap- 
proval of the Executive Committee, and 
received the unanimous endorsement of 
the convention, thanking Frank W. 
Blair, president, and the Union Trust 
Co., for the series of lectures, given 
under the auspices of the Detroit Un- 
derwriters, in the course on Life Insur- 
ance and Trust Company Cooperation. 


Dr. I. M. Ruvinow, who has one of the 
leading articles in the current issue. of 
the “Atlantic Monthly” called “The Re- 
volt of a Middle Aged Father,” is well 
known to casualty insurance executives, 
having been the first president of the 
Casualty Actuarial Society. He was also 
an executive in the Ocean Accident some 
years ago, as well as being the author 
of a book on social insurance and one on 
health insurance. 

Dr. Ruvinow is now the executive di- 
rector of the Jewish Welfare Soctety 
of Philadelphia. 





CARL HEYE SAILS IN JULY 
Carl Heye, president of the Guardian 
Life, will sail for Europe in July. He 
will be gone two months. 


The Human Side of Insurance | 


Matthew S. Sloan, president of the 
Brooklyn Edison Co., and one of the 
speakers at the Insurance Advertising 
Conference which will be held from 
May 23 to 25 at Hartford, was born in 
Mobile, Ala., September 5, 1881, and has 
practically spent his entire life with the 
public utility industry. Shortly after his 
graduation from the Alabama Polytech- 
nic Institute at Auburn, Ala., in 1901, he 
became connected with the General Elec. 
tric Co., at Schenectady, N. Y., first in 
the apprenticeship test courses and later 
as an outside construction engineer, He 
installed the first 2,000 turbine for the 
Potomac Electric Lighting Co., at Wash- 
ington, D. C., and later was placed in 
charge of the General Electric’s turbine 
installations at Birmingham, Ala. 

From 1906 until 1913 he was associated 
with the Birmingham Railway Licht & 
Power Co., first as chief enginecr and 
then held various positions until he was 
made assistant to the president with su- 
pervision over all departments. Mr. 
Sloan became vice-president and general 
manager of the New Orleans Railway, 
Light & Power Co., in 1913, which po- 
sition he held until 1927, when he te- 
signed and came to New York and be- 
came assistant to the vice-president and 
general manager of the New York Edi- 
son Co. In July, 1919, he was elected 
president of the Brooklyn Edison Com- 
pany. 

en (>i 

Albert Schurr, vice-president, North 
American Life, with headquarters in 
Newark, has returned from a trip to the 
near East. Mr. Schurr had planned an 
extensive trip abroad, but he was ina 
collision between his automobile and a 
trolley car in Constantinople and later 
became ill, necessitating cutting his trip 
short. 





ROBERT S. HULL 


Robert S. Hull, who has been appoint- 
ed comptroller of the Standard Accident, 
Detroit, began his career with the Con- 
necticut Mutual Life of Hartford in 1900. 
In 1909 he left that company to do in- 
surance work for the Pacific Power & 
Light Company of Portland, Ore., and 
two years later was given charge of the 
engineering-accounting department 0 
that company. In 1916, after passing 
state examinations, Mr. Hull became 4 
certified public accountant, and in 191 
he transferred his activities to the Trav- 
elers Insurance Company, where lie was 
connected with the audit, accornting, 
casualty actuarial and economisis’ de- 
partments. While there he was instru- 
mental in devising a system of expense 
allocation now in use by that company: 
He remained with the Travelers until his 
present appointment. Mr. Hull is an as 
sociate of the Casualty Actuarial 50 
ciety and an associate of the Americal 
Institute of Accountants. 





_ Casualty claim men of the Aetna Life 
in the middle west held a three-day com- 
ference last week in Chicago. 
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New Retirement Age 
I have been informed that a new re- 














Mr. Bl tirement age has been adopted in Great 
eral britain for high executives in that coun- 
Way, Miry in fire and casualty insurance. The 
Po Bnew retirement age is 62; the former 
Te Bh vas 64. 
: 2 This will probably mean that there will 
Edi be several retirements in the next twelve 
! Bmonths of prominent British insurance 
ected Hl nen, 
OM ae 
Wall Street Hears Quickly _ 
North @ There is nothing the matter with the 
‘Ss iN Mhearing of Wall Street when it comes 
o the to'catching sounds of advanced informa- 
ed an Hition relative to new capital stock in- 
In a @creases. Always these annoucements 
and a Mae discounted as the investment houses 
later Minow all about it before the news is 
s trip Hprinted in daily papers. 
*- 8 
The Flood of Books 
I try to read, or at least to give a con- 
Suentious once-over to the new books 
which are being printed on the subjects 
insurance, psychology, economics and 
wth topics, and it is surprising what a 
ge number of manuscripts of this na- 
lure are being sent to press. I generally 
tassify these volumes in such groves as 
Ve minute books, ten minute books, one 
t books and one evening books. 
Itegret very much to say that most 
i these volumes fall into the five min- 
te class, which means that in an ex- 
hremely limited time an _ experienced 
bok or manuscript reader, familiar with 
le subject under review, can “get” the 
mk, It must be heartbreaking to an 
thor to learn that his book is assayed 
being worth only a few minutes’ read- 
attention, but he must admit that the 
ult is his and not the reader’s. 
A number of the books which have 
:ppoint- HR" printed on the subject of insurance 
ccident, MM’ Psychology in the past three years 
he Con- f'ke me as having been born from an 
in 1900. Ht or two because almost as much 
. do in- ME"2ble information as they contain can 
ower & K compressed into a good newspaper 
re. and (“le by an experienced reporter. Ap- 
e of the Me’ttly, these sketchy authors get an 
rent of ‘pitation, believe it should be commu- 
passing [ed to the world in the shape of a 
scame 2 fE@8e, then cut loose with ink or type- 
in 1918 HR"g machine. During the course of 
1e Trav- #° Wtiting of the chapters they put 
 he-was (ES their basic ideas; filling in the 
counting, We. Of the pages with platitudes fre- 
cts’ de- tatly, Occasionally, these basic ideas 
5 instrt- maessaces do. not even possess the 
expense i, of originality. Reyireee 
ompany. oti € books of psychology it is dif- 
until his Hy. to tell in some of the volumes 
‘s an as fc Medicine leaves off or psychology 
rial So- [e"S: It strikes me that there is a lot 
mericam efnecessary space devoted to the 
tal side in books designed to hold 
. attention or give instruction to lay 
+ Life pie The average salesman, who is 
tna Lt! ust Prospect for purchasing such 
lay con- Poks, is quickly fed up with the medical 





";4e-is looking for ideas which will 
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assist him in making contracts and put- 
ting over the sale. 

Sad indeed must it make such a real, 
conscientious and industrious author as 
Professor Edwin W. Patterson of the le- 
gal faculty of Columbia when he picks 
up the average book nowadays and com- 
pares it with his new volume treating 
with the administrative law and practice 
study of insurance supervision. That 
book meant work. No snapshot, sloven- 
ly,. indifferent authorship. Facts, diag- 
nosis, clarity of presentation, valuable, 
pertinent and up to date information. 

— 2 


Researching for Authors 


Recently, I was discussing with a 
group of professional authors a remark- 
able book which an Englishman wrote 
and which contained a bibliography of 
sixteen pages of volumes in six or seven 
languages from which the writer had 
dipped to get his facts. That particular 
book went into insurance from the Ba- 
bylonian and Phoenician days down. I 
was surprised to find that my author 
friends were not much impressed by the 
extensive reading which the British 
writer had undertaken as background in 
the preparation of his volume, as they 
said it was the custom of such authors 
to hire men to do the research work. 
For instance, one of the authors with 
whom I was discussing the subject said 
he was at the present time engaged on 
a biographical work in order to tell the 
story of a German philosopher whose in- 
fluence has extended through several 
decades, and that he had on weekly 
salary a professional research man who 
was reading the subject for him and 
handing over excerpts which would as- 
sist him in the writing of the book. 

However, I doubt very much if any of 
the American psychology or insurance au- 
thors of the past three years have taken 
the trouble to hire a research man or to 
do much research themselves. Most of 
them are writing the books with their 
own experience and observations as the 
chief fount of their facts and conclu- 
sions. 

ee 
Hugh Lewis Discusses America 


The versatile and public spirited Hugh 
Lewis, general manager of the Liverpool 
& London & Globe, gave a keen pen pic- 
ture of the American people in a talk 
he made during a Y. M. C. A. drive in 
a British town recently. 

Mr. Lewis described the Y. M. C. A. 
as a world-wide force, functioning bene- 
ficently. He had had the privilege of 
seeing the Y. M. C. A. operate in many 
quarters of the globe, notably on the 
great North American continent where 
he described it as a dominating social 
service organization. And that led Mr. 
Lewis to make these comments relative 
to the United States and Americans: 

“A good deal is being said at the 
present time about the prosperity of the 
United States, and sometimes we are 
told that our American cousins are so 
steeped in comfort and luxury that the 


people of the United States have no 
troubles; and we are apt to look envi- 
ously in their direction as our people 
pass through lean times. But there is 
another side of the picture: that of a 
hard-working and determined people who 
have their own crosses to bear. For 
instance, under Prohibition their masses 
practice a self denial, if indeed it can 
be so described, of which our own peo- 
ple as a whole have had no experience. 
Personally, I think we should congratu- 
late them and as a result of this legis- 
lation their industrial classes furnish an 
example to this country in their thrift 
and the well-being of their families. 

“The American people have not had 
our ancient traditions with their steady- 
ing influence, but they have the driving 
force of great ideals to a degree by 
which I have been constantly impressed. 
They are out for the betterment of man. 
Certainly, they want every one to have 
a good time; and why not? A good time 
is not necessarily a low ideal or incon- 
sistent with a good life. With this ideal 
before them they are tremendous enthu- 
siasts for education. Only last year, 
when I was in the United States, I was 
told that three millions of their people, 
mostly of those termed the working 
classes, were attending evening schools 
in voluntary quest for self-education. 
Such figures are as striking as they are 
admirable.” 

a 
Quick Success 


There is no business in the world 
where strangers can enter and make 
good so speedily as in life insurance pro- 
duction. New York City is teeming with 
men who five years ago knew nothing 
about insurance and are now writing a 
million or more a year. Only this week 
I heard of a young man who has been 
in life insurance six months during which 


time he has rolled up a production of 
$3,000,000. 
: ae 


Agent Holds a Golf Tournament 


Shirley E. Moisant is a prominent 
agent of Kankakee, Ill, who has held 
such offices as president of the Illinois 
Association of Insurance Agents. He is 
also a daily newspaper proprietor. On 
June 7th he is to be the central figure 
of an event which is described in his 
invitation as follows: 

_ “Shirley E. Moisant takes pleasure in 
inviting you ‘to attend his annual golf 
tournament at the Kankakee Country 
Club, Kankakee, Ill, on Tuesday, June 
7th. Luncheon, informal. Dinner, no 
speeches.” 

io % 

From A Dublin (Ireland) Newspaper 

Would the owner of the motor car 
which was damaged at Bullock Harbour 
road, Dalkey; on Friday afternoon, com- 
municate with “Z2743,” this office, who 
desires to apologise and pay for the 
damage done by him. 

, ae 
«French Spoliation Claims 

Among the measures which died with 
the closing filibuster of the recent ses- 
sion of Congress was the Senate Bill 
dealing with the French Spoliation 
Claims; so that with the exception of 
adding a few additional years to the an- 
tiquity of these venerable claims the 
situation seems to be unchanged. Among 
the claimants is the Insurance Company 
of North America. 

_These claims grew out of attack and 
sinking of American ships by France so 
many years ago that most Americans 
know about it only from having read a 
few lines in historical books while at 
school and college. 

G4 
Six Conventions Next Week 


The S. O. S. call heard from the news- 
paper offices covering insurance events 
arose from the fact that there are six 
conventions being held next week. Some 
of them will last three days and among 
the speakers are numerous men of prom- 
inence and otherwise. The list of sub- 
jects to be covered is amazing in it& 
length and if any one remains in ignory, 
ance of What’s What in the insurance 


business after reading next week’s..in- 
surance papers the fault for this lack 
of knowledge is on his own head. These 
are the organizations which will be in 
session: 

Insurance Advertising Conference, 
Hartford; Insurance Federation of 
Pennsylvania, Philadelphia; New York 
State Association of Insurance Agents, 
Syracuse; National Automobile Under- 
writers’ Conference, New York; Life In- 
surance Sales Research Bureau, St. 
Louis; and National Board of Fire Un- 
derwriters. There will be a number of 
interesting dinners during the week, one 
of the most attractive being that of 
Sumner Ballard at his home off Fifth 
avenue, New York. 

+ eee 


Started In January; Already In Trouble 

A number of new companies started 
on their careers in Massachusetts this 
year coincident with the operation of the 
Massachusetts compulsory automobile 
insurance act. One of these was the 
Motors Mutual Liability Insurance Co. 
of Boston. Leo Hamburger has been 
appointed temporary receiver of the 
Motors Mutual which specialized on 
taxis: A representative of the company 
claims that when certain money, now 
outstanding, is paid into the treasury the 
company will regain its stability. 

ee ae 

U. S. Won’t Return Seized Cars 

Here’s some bad news for companies 
writing automobile insurance. George 
W. Daley, independent automobile in- 
surance adjuster of Portland, Ore., has 
received this letter from his attorneys, 
Reynolds, Flegel & Smith of Portland: 

“Our attention is called to the fact 
that the United States Attorney for the 
District of Oregon has instructed his as- 
sistants, in the future, that proceedings 
for the condemnation and forfeiture of 
automobiles, seized for the transporta- 
tion of intoxicating liquors herein, should 
hereafter be brought under Section 3450 
of the revised statutes instead of under 
Section 26 of the National Prohibition 
Act, as heretofore. 

“The result of this change will be that 
the rights of innocent parties, for exam- 
ple, under conditional sale contracts and 
chattel mortgages, will not be protected. 
The Supreme Court of the United States 
in a case decided November 22, 1927 (U. 
S. vs. one Ford coupe automobile, 45 
Supreme Court Reporter 154) held that 
the National Prohibition Act did not re- 
peal Section 3450 of the revised statutes 
and that the Federal authorities were at 
liberty to proceed under Section 3450 in 
cases involving the seizure of automo- 
biles wherein intoxicating liquor was 
being concealed or transported. 

“In another case decided November 
23, 1926, (Port Gardner Investment Co. 
vs. United States, 47 Supreme Court Re- 
porter 165) the Supreme Court held that 
when the Government had elected to 
prosecute the defendant under the Na- 
tional Prohibition Act that such prose- 
cution would operate as an election be- 
tween the two remedies and that the 
Government could not thereafter proceed 
to forfeit the automobile under Section 
3450, but must proceed under Section 26 
of the National Prohibition Act. 

“Tt is probable that the United States 
Attorney for this district, in the future, 
intends to prosecute all cases of this 
class under the Revenue Laws of the 
United States instead of under the Na- 
tional Prohibition Act, which action will 
seriously affect the interests of insur- 
ance companies writing confiscation poli- 
cies. The United States Attorney as- 
signs as his reason for this action that 
in the past where automobiles have been 
returned, the finance companies, or in- 
surance companies, as the case might be, 
have returned the automobile to the 
original owner, thereby defeating the 
purpose of the law.” 





MADE ‘CHIEF CLERK 
Rupert Rothwell, for eleven years in 
the employ of the Hartford Fire, has 
been appointed chief clerk in the office 
of the city treasurer in Hartford. : 
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FIRE INSURANCE 








Partial Suspension 
U. & O. Clause Clear 


RULING MADE BY HIGH COURT 








Assured Went to Court in Attempt to 
Have Contract of Insurance 


Reformed 





The Partial Suspension Clause in the 
Use and Occupancy policy has been held 
not to be ambiguous in the case of Fire- 
men’s of Newark vs. Myron B. Lasker, 
operating a laundry business in Little 
Rock, Ark. The Circuit Court of Ap- 
peals made the decision. The clause 
reads as follows: 

“Partial Suspension Clause: The per 
diem liability under this policy during 
the time of partial suspension of business 
shall be limited to the ‘Actual Loss Sus- 
tained,’ not exceeding that proportion of 
the per diem liability that would have 
been incurred by a total suspension of 
business which the actual per diem loss 
sustained, during the time of such par- 
tial suspension, bears to the per diem 
loss which would have been sustained by 
a total suspension of business for the 
same time of all properties described 
herein, due consideration being given to 
the experience of the business before the 
fire and the probable experience there- 
after.” 

Refuses to Reform Contract 

After refusing to reform the contract 
the high court decided as follows: 

“It may require careful reading to as- 
certain the meaning of the partial sus- 
pension clause, but when it is carefully 
read, the meaning is clear and plain. The 
clause is susceptible of no interpretation 
other than the one we have given to it. 
The case of Neusbaum vs. Hartford Fire 
Ins. Co., ....Pa. ...., 120 Atl. 481, is not 
in point. There, the provisions of the 
policy used the language ‘proportion of,’ 
without clearly or expressly stating pro- 
portion of what. The court applied the 
rule of strict construction against the In- 
surance Company, and held that it was 
liable for the actual amount of partial 
suspension loss up to the maximum per 
diem liability for a total suspension loss 
fixed in the policy. Here, the policy 
clearly states the liability for partial sus- 
pension shall be ‘that proportion of the 
per diem liability that would have been 
incurred by a total suspension of busi- 
ness,’ which is, under the policy, $33.33. 

“The decree is therefore reversed and 
the cause remanded with instructions to 
enter a decree denying reformation of 
the contract and retransferring the cause 
to the law docket for a new trial as an 
action at law.” 





THE LONG ISLAND FIRE 





Now in Process of Organization; C. E. 
Greenamyer Promoting It; a List 
of Directors 
The Long Island Fire Insurance Co., 
which, it is reported will start with paid- 
in capital of $200,000 and surplus of 
$200,000, is being organized by C. E. 
Greenamyer, who has been in the in- 
surance business half a century. He will 
be president. D. W. Hollister of 512 
Fifth avenue, will be treasurer; Alan B. 
Hudson, a Flushing (L. I.) insurance 
man, will be secretary. Others on the 
board will be: Corbin Wheeler, Glen 
Cove, L. I.; John F. Curry, commissioner 
of records, New York City; George 
Leiste, Henry Birrell, D. Lacy Dayton, 
H. C. Hodgson, Frederick O’Byrne, com- 
missioner of juries, New York City; 
Frederick E. Nichols and Max L. Weil. 





C. R. Perkins, assistant manager of 
the North British & Mercantile, together 
with Mrs. Perkins, is now in upper New 
York State for several weeks upon a 
combined business and pleasure trip. 


Galaxy Of Speakers 
For N. Y. Agents’ Meet 


AT SYRACUSE, MAY 23, 24 AND 25 





Haid, Moray, Beha, Welton, Gardner, 
Harrington and Many Others to 
Discuss Important Problems 





The New York State Association of 
Local Agents, which is holding its annual 
meeting next Monday, Tuesday and 
Wednesday at the Hotel Syracuse at 
Syracuse, N. Y., has completed its pro- 
gram of events. On Monday afternoon, 
May 23, there will be the annual meet- 
ing of the board of directors to be fol- 
lowed by the get-together dinner in the 
evening. 

Tuesday morning, May 24, will mark 
the opening of the first business session. 
President Ward H. McPherson and Sec- 
retary-Treasurer J. W. Rose will submit 
their reports as will the chairmen of the 
following committees: laws and legisla- 
tion, conference with fire rating organi- 
zations, conference with casualty rating 
organizations, fire and accident preven- 
tion, service bureau and automobile clubs. 
L. L. Saunders, secretary of the New 
York Insurance Federation, and Law- 
rence Daw, manager of the Syracuse di- 
vision of the New York State Fire In- 
surance Rating Organization, will deliver 
talks. 

Following a complimentary luncheon to 
delegates and guests by the Excelsior 
Fire of Syracuse, at the head of which 
is Fredrick V. Burns, a local agent, 
the afternoon session will be given over 
to a series of talks. Among those who 
will speak will be: Eugene A. Beach, 
past-president of the Association, on lo- 
cal boards and clubs; W. Eugene Har- 
rington, executive committee chairman of 
the National Association, on the National 
Association at work; Gilbert T. Ams- 
den, local agent at Rochester, on agency 
expenses; A. L. Kirkpatrick, secretary 
of the Casualty Information Clearing 
House at Chicago, on insuring in April, 
and Wellington Potter, local agent at 
Rochester, on selling insurance in com- 
petition with mutuals and the state fund. 

f time remains there will be some 
discussion on the topics of insuring farm 
property, agents and brokers’ qualifica- 
tion law, relations with mutual assureds 
and other subjects. 


Beha to Talk at Banquet 


The annual banquet will be held that 
evening with Frank L. Gardner, presi- 
dent of the National Association; James 
A. Beha, superintendent of insurance of 
New York; Spencer Welton, president of 
the New York Indemnity, and Clarence 
T. Hubbard, assistant secretary of the 
Automobile of Hartford as speakers. 

On Wednesday morning there will be 
a review of the association’s achieve- 
ments, hopes and aspirations as reflected 
by the accepted declaration of principles. 
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Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





in thelLong Run 


(Goodrich Tire Co.) 


Marathons—six day bike races and channel swims are all 


tests of endurance. 


SS 


A fire insurance company is called upon through its years 


of activity to stand or fall in the test of endurance. 


Here more 


than in any other business it is a case of ‘‘the survival of the 


fittest’’. 


SS 


Home policies have proven to satisfied agents and policy- 
holders that they are ‘“‘best in the long run”. 


THE HOME 


in connection with this subject Fredrick 
V. Bruns will discuss agents’ ownership 
of expirations, non-overhead writing and 
the protection of local agents against the 
competition of non-resident brokers; Mr. 
Harrington will talk on the bank agency 
question, and A. B. White, Jr., past 
president of the West Virginia Associa- 
tion of Insurance Agents, who lives at 
Parkersburg, W. Va., will give an ad- 
dress on limited agency representation of 











UNITED STATES FIRE BRANCH: 45 JOHN STREET, NEW YORK 


J. A. Kelsey, General Agent 


George Z. Day, Ass’t General Agent 








U. S.—Statement December 31, 1926 


ASSETS ; , ‘ 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS ° : 


. . . . 


$8,132,324.02 
: ‘ 1,981,557.73 
: : ; 790,346.75 
5,360,419.54 





INSURANCE 
COMPANY 


NEW YORK 





the same company for the same terti- 
tory. ‘ F 
Another feature of this session will be 


four talks on conference and co-operé 
tion. Those from the companies’ view 
point will be delivered by Paul !.. Hait, 
president of the America Fore Comp 
nies, and Norman R. Moray, vice-prest 
dent of the Hartford Accident & Indem- 
nity. President Gardner of the Nation@ 
Association of Insurance Agents, W 
present the agency viewpoint, and Har 
vey W. Russ, assistant general manage! 
of the General Adjustment Burcau, New 
York, will talk on “After the Fire.’ 
The convention will conclude with the 
election of officers and the adoption © 
resolutions. It is planned to end the 
meeting in time for agents an(_ others 
to catch the early afternoon trains & 
ing east and west out of Syracuse. 





MRS. MARTIN WINS PRIZE : 
The prize of $100 offered by the N* 
tional Board of Fire Underwriters 
the best essay on “What Women Cat 


Do To Stop The Fire Waste” was We 
by Mrs. Harriet E. Martin of © hatham 
N. J. The chairman of the c ‘ 
on awards was Colonel Frank D. Lay! 
of the National of Hartford. 
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to help you sell the proposition 
that has proved itself a 


commuission-builder 








Case after case can be cited where an 
‘agent increased commissions through 
urging policy-holders to install automatic 
sprinklers and finance them out of savings 
in premiums. 


It makes your position as insurance ad- 
visor secure. Makes your expirations 
competition-proof. All future business is 


yours, hands down. 


Grinnell Company has prepared 18 
booklets setting forth the special advan- 





tages of sprinkler-protection on 18 differ- 
ent types of properties. They will help 
you sell sprinklers in a way that will give 
owners the keenest realization of their 
value—and instill the keenest apprecia- 
tion of your services in advocating them. 
Get the booklet, or booklets, you’re in- 
terested in. Check the coupon and send 





it today,—to Grinnell Company, Inc., 253 
W. Exchange St., Providence, R. I. 


i] GRINNELL 





Grinnell Company, Inc., 
253 W. Exchange Street, Providence, R. I. 


I want the facts that will help me sell property-owners so 
thoroughly on sprinkler-protection, that they’ll be everlastingly 
grateful to me for proposing it. Please send along the booklets 
dealing with the types of risks I have checked. 


Name 











Automatic Sprinkler Systems 


eee 
na ® 





() Department Stores 

(1) Laundry Fire Protection 

O) Metal Working Risks 

O Automobile and Bicycle Man- 
ufacturers 

0 Bag, Carpet and Rug Factories 

OC Bakeries and Candy Factories 

O) Boot and Shoe Factories 

0) Chemical, Drug and White 
Lead Works 


=. Lo 
SRINNELL | 
BULLETIN 


Check the ones you want 


0) Agricultural Implement Factories, Car Works and Carriage Plants 


0) Clothing Establishments 

0 Flour Millsand Grain Elevators 
C) Paint and Varnish Works 

0 Paper Mills 


() Printers, Publishers and Lith- 
ographers 


0 Saw and Planing Mills 

0 Wholesale Groceries 

CO) Automatic Fire Protection 

O) Grinnell Quartz Bulb Sprinkler 
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N. Y. Federation Saw 
54 Bills Introduced 


NO OBNOXIOUS LEGISLATION 





Speaker at Their Annual Dinner Flays 
Epidemic of Attempted Law Making; 
F. G. Noxsel President 





Frederic G. Noxsel, of Buffalo, mem- 
ber of the general insurance firm of Nox- 
sel-Dimick Co., was elected president of 
the New York State Insurance Federa- 
tion at the thirteenth annual convention, 
held in Buffalo May 13 and 14. He suc- 
ceeds Wellington Potter of Rochester. 

Other officers elected were. these: 
Vice-presidents, Frank P. Tucker, Al- 
bany; Frank L. Gardner, Poughkeepsie ; 
William H. Hecox, Binghamton, and A. 
Clarence Hegeman, New York; treasurer, 
Alexander J. Young, Albany. Leonard 
L. Saunders of Albany was re-elected 
secretary. : 

In his report Secretary Saunders said 
the Federation has perhaps been more 
active and of greater value to the insur- 
ance business during the past year than 
at any period in the past. He traced 
legislation introduced in the legislature 
during the past session. He said the 
federation is able to advise with repre- 
sentatives in all branches of government. 
This is done by the selection «of twenty- 
nine directors of whom eleven are se- 
lected to form an executive committee. 
This committee in turn is responsible for 
a county committee in eacn county with 
an. active chairman. ° : 

“In the first instance, we had what is 
known as the New York State Industrial 
Commission,” Mr. Saunders said. “This 
legislative commission was created for 
the purpose of investigating the depart- 
ment of labor and the Workmen’s Com- 
pensation state fund. It was our par- 
ticular responsibility to see that such 
facts as they required be provided and 
from our resources through our members 
and their organizations. furnished to this 
commission testimony from manufactur- 
ers, bankers, utilities corporations, cham- 
bers of commerce and, perhaps not the 
least important, was the resolution from 
the Congress of Fraternal Organizations. 

“This commission devoted months to 
the investigation of this fund, and their 
report to the legislature was so convinc- 
ing and complete that both the Senate 
and Assembly committees on labor and 
industry found there was no necessity 
for further hearings on the monopolistic 
state fund measures. ; 

“A very unfair bill provided that the 
superintendent of public works might at 
his discretion exact surety bonds cover- 
ing public works. This was like a simi- 
lar bill of 1926 which provided that the 
state architect could exercise a similar 
authority in public buildings. These bills 
were both clearly within our activities 
inasmuch as they took the position that 
the state was a self-insurer or an in- 
surer of a contractor. The same objec- 
tions applied to each bill and both were 
defeated. 

Compulsory Automobile Killed 

“During the past session many com- 
pulsory automobile insurance bills were 
introduced, including, of course, state 
fund and monopolistic state fund plans. 
This also was within the objects of the 
federation, and in co-operation with the 
New York State Automobile Association. 
We protested and secured a large num- 
ber of resolutions which were filed with 
the committee on internal affairs, with 
the result that no kind of compulsory 
automobile insurance legislation was ac- 
cepted and no bill of this nature was 
enacted. 

“This experience served to bring to our 
attention the dangers contained in this 
branch of insurance, and more particu- 
larly to the local agents’ association, 
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which invited us to a joint conference, 
together with a _ representation from 
brokers and several classes of organized 
insurance bureaus, with the result that 
the Federation now is thoroughly inter- 
ested and actively engaged in opposing 
all plans that may encourage the New 
York State Automobile Association en- 
gaging in the insurance business, believ- 
ing as we do, that the splendid work 
that may be accomplished by their asso- 
ciation should not be prejudiced by the 
indulging of its resources to the personal 
advantage of any man or group.” 

Mr. Saunders said that political lead- 
ership is today contained in the various 
insurance business organizations, and 
their unselfish work is being more rec- 
ognized. During the past vear he at- 
tended thirty-four meetings for the pur- 
pose of advocating Federatoin principles. 

It will not be a matter of many years, 
in the opinion of Mr. Saunders, until 
everyone engaged in the insurance busi- 
ness will want to be a member of the 
Federation. 

A. Clarence Hegeman, National Coun- 
cilor of the United States Chamber of 
Commerce, told of the well-organized in- 
surance department of the national 
chamber, and through which his group 
has been especially active in opposirig the 
pernicious principles of government in 
business. This, he said, is especially ap- 
plied in the case of the Fitzgerald bill, 
providing for a monopolistic fund for the 
District of Columbia. 


Turner’s Talk Broadcasted 


George E. Turner, Chicago, counsel for 
the Casualty Information’ Clearing 
House, was the principal speaker at Fri- 
day night’s banquet. The man with no 
job, no business, no property, no home, 
no loved ones and no hope needs no. in- 
surance, he said. To all others, insur- 
ance is not the drab, uninteresting thing 
sO many insurance men feel it to be. 

“Of all things for which we spend 
money, insurance is probably the most 
difficult to visualize and vet it is so real 
that men lay out five billions of dollars 
a year in this country for its purchase 
and institutions with total assets of more 
than 20 millions of dollars are required 
to meet the demands for it.” he said. 
“The insurance buying public has not 
yet come to think of insurance in terms 
of protection rather than of losses, un- 
less they suffer a loss. On the contrary, 
money paid on a loss is but the tangible 
evidence that the protection purchased 
by the premium was a very real thing 
standing constant guard against disaster. 

“In insurance as in every other busi- 

ness, there are those who are unworthy. 
They thrive upon prejudices and mental 
inertia, and unfortunately their short- 
comings are reflected upon the business 
as a whole through precisely the same 
sources. To the man unable to visualize 
what his insurance premium purchases 
the cost -is always too high and when- 
ever there is a sufficient number and 
frequency of people who think that the 
price of anything is too high, men will 
come forth to capitalize that sentiment 
to their own advantage. Adulterations 
have ever been the implements of seduc- 
tion employed by the unscrupulous upon 
the habitual price complainant. It is 
true in insurance, and the victims are 
those who cry loudest in public places 
against the entire system. That cry be- 
comes the cue for the entree of that 
chorus of reforming legislators to whom 
everything is second to a burst of ap- 
plause from the galleries, and as a rule 
the public at large pays roundly for the 
performance. 
_ “The insurance institutions of Amer- 
ica are as stable as her banks, as con- 
stant as her manufactures and as essen- 
tial as her railroads. 

“There is no place in our business struc- 
ture where unwise and hampering legis- 
lation is more quickly reflected to the 
public disadvantage and at the same time 
no place where its harmful influence is 
so remotely hidden from public view. A 
specific case in point, little known, vivid 
when explained and quickly told, will be 


(Continued on Page 39) 
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A series of letters selected from company and agency files 
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A serses of letters selected from company and agency files 


AS ne officials rise 
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ETNA INSURANCE COMPANY 
(rire) 


RALPH B. IVES, Preset 
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“The enclosed advertisement in this week’s edition 
ie SNe ’ attracted my attention. 


“Bosh —this fellow was only joking — he had 
no idea of burning his house, or he would not have 
made such a statement. If, however, your. agent 
thought he meant business, and hesitated ‘about 
cancellation until he got orders from the home 
office, he should be hung, not complimented.” 


We replied to this (in part) as follows: 


“ There is another kind of agent (and there will 
never be too many of them) who cause Company 


officials to rise up and say’ ‘blessed’— the agent | 
who has a broad appreciation of his duties to:insur- ~ — 
ance as an institution—a man who, seeing that 


a thing is obviously to be done, does it!” 
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AETNA [Fire] INSURANCE COMPANY 


RALPH B. IVES, PRESIDENT 
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The Birth Of Insurance Supervision 





Dates Back To Medieval Times When Right To Transact The Busi- 
ness Was A Government Monopoly For Tax Raising Pur- 
poses; First Attempts To Settle Insurance Controversies 
By Edwin Whilhite Patterson; Columbia University 


(Editor’s Note: These interesting para- 
graphs about the start of insurance super- 
vision are footnotes in the new book, 
“The Insurance Commissioner in the 
United States; A Study in Administrative 
Law and Practice,’ written by Mr. Pat- 
terson, who ts a professor of law at Co- 
lumbia, after a five years’ survey by ques- 
tionnaire process and intensive study of 
insurance codes and state departmental 
rulings. The book is from the Harvard 
University Press, and ts volume No. 1 in 
a series known as “Harvard Studies In 
Administrative Law.”) 

Almost from the beginning of insur- 
ance the insurer has been a marked 
man. It is true that among ancient so- 
cieties we find organizations and ar- 
rangements which were designed to ful- 
fill the same function which modern in- 
surance does. Yet the growth of insur- 
ance as an economic device built on 
scientific principles was retarded by so- 
cial limitations which did not readily 





E. W. PATTERSON 


insurance became more widespread with 
the disappearance of these limitations 
and the progress in ship-building, fire- 
proof construction and personal hygiene 
and sanitation, which tended to reduce 
the risks in marine, fire and life insur- 
ance, respectively, to a point where they 
could be economically spread. 


Insurance in the modern sense may 
be said to date from the rise of a class 
of professional entrepreneurs whose role 
it was to intermediate between the risk- 
takers and risk-bearers through the me- 
dium of individual contracts. It is gen- 
erally conceded that, in this sense, in- 
surance had its rise in the cities of north- 
ern Italy about 1300. The earliest extant 


policy of insurance comes from the ar- 

chives of Genoa and is assigned the date 

of 1347. The form which the brokers 

of Genoa, Florence and Pisa evolved in 

the fourteenth century has in substance 

shaped the policies of our modern law. 
Genoa Regulation 


The earliest legislation on the subject 
of insurance which has been found is 
Genoese, and dates from the last quar- 
ter of the fourteenth century. It was 
designed to prevent the making of in- 
surance on foreign ships, which was fre- 
quently used as a gambling device. Ap- 
parently the earliest statute for the tax- 
ation of insurance was adopted in Genoa 
in 1401. Other enactments prescribed 


the conditions and form of the contract. 

The early Italian legislation was frag- 
mentary. The first comprehensive code 
of insurance law was the Barcelona or- 
dinance of 1435, which attained, great 
fame and influence through its being cir- 
culated with the famous Consolato del 
Mare. It contained, among others, se- 
vere restrictions upon insurance brok- 
ers. Every broker who participated in 
the making of a contract of insurance 
in violation of the statute was subjected 
to a fine. The law fixed the brokerage 
fee at two sous per 100 livres; a penalty 
was prescribed for charging a higher fee. 

Probably the earliest instance of the 
creation of a special administrative 
agency for the regulation’ of the. insur- 
ance business is to be found in the 
Florentine statute of 1523. Commission- 
ers appointed by the city magistrates 
were invested. with extensive. powers 
over insurance transactions. Thus, 
clauses which: were not in the standard 
form of policy—“the general and uni- 
versal policy at present in use”’—could 
be inserted in policies only with the 
consent of five of these insurance com- 
missioners. The commissioners were au- 
thorized to appoint a broker to write 
out all marine policies, and it was made 

(Continued on page 42) 














many times if we but heed. 


out to him. 


's> Poor Richard 


a id » “Exherience keeps a dear schoo]—” 


We need not go to it, for, as Poor Richard 
would say—The experiences of others save us 


Especially is this true with soliciting Per- 
sonal Effects or Tourist Baggage Insurance, 
but the average traveler must have this pointed 


vacation. 


‘= 
town making preparations for the summer 
These are your prospects today. 
But do not overlook the traveling men of 
your community, the students who go to dis- 
tant schools; do not forget the Personal Ef- 
fects Policy that covers the suit at the tailor’s, 
the clothes at the laundry, the golf bags and 
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wearing apparel at the club. 


For as Poor Richard would say—Let us Your prospects will appreciate your interest 
i _ to scientific Percale oo was the know what we should do beforehand and we in their insurance welfare when you show 
sence of a system of exc ange or cur- S ° Ee 
Ona ; many troubles. 

tency—for insurance can flourish only will avoid any them, through the experiences of others, what 

Where the amount of a loss can readily Right now there are many people in your they can avoid by insuring now. 

be translated into a common standard 

of value. 


‘ Another was the circumstance ti 
a e i ¥ Te ? 

on i \ . ee pes yond ——_ The Franklin Fire offers to agents a wide range 
existed lone Ba *j a. on ‘bility yes of insurance covers. Well qualified agents in terri- 
device ty oldiied: raged tories where this Company is not already repre- 
_Again, the religious beliefs of earlier sented, are invited to investigate the advantages 


limes made any attempt to alleviate the offered by representation of The Franklin Fire. 
hardship of providential misfortunes 


seem a presumptuous interference with 
ithe inscrutible plans of the Deity. 
The Church’s War on Usury and 
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Ghe FRANKLIN FIRE INSURANCE COMPANY 
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Insurance Phil /; bn 
2 Finally, the Church made war on 0 iladelys 1a 
‘stry, and insurance, because it involved 


€ payment of a larger sum in return 
or a much smaller one, was indiscrimi- 
“atingly classed as usurious. A papal 
pecree of. 1227 is ‘said to have prohibited 
oy loans, the form which early 
* urance transactions assumed, and. it 
that doubtless “to evade the usury} ban 
* surance transactions were: made 
;.essumée the form of a fictitious sale 
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Automobiling was an adventure in 1902 when the Boston wrote the first policy 


HE dashing young blade with the close- 

[ hauled bowler, pole-vault collar and linen 

duster is filled with the pride of owning that 
marvel of mechanical ingenuity—the automobile of 
1902. His fair companion of the traffic-blocking hat, 
wearing the veil just long enough to blow across her 
escort’s eyes and obstruct his view of the cross- 
roads, is experiencing the mingled emotions of pride 
and fear. Automobiling twenty-five years ago was 
an adventure—the hazard of which could only be 
forgotten in the thrill of passing gaping spectators, 
rooted to the curb by the novel sight of the “horse- 
less-carriage.” 

The automobile of 1902 created the need of auto- 
mobile insurance. On June 2, 1902, the Boston In- 
surance Company issued the first automobile insur- 
ance policy ever written in the United States. No 


automobile policy form was available, so a marine 
form was used. 


At that time the word “automobile” did not appear 
in any statutes, and there was no specific authoriza- 
tion for automobile insurance; but, owing to a broad 
construction of existing laws by a liberal minded 
Massachusetts attorney general, insurance on auto- 
mobiles was ruled to be marine insurance. The 
theory was that if insuring goods on board railroad 
cars was marine insurance, then the insuring of a 
motor running on wheels of its own was equally 
marine insurance. 

The Boston Insurance Company for the year 1927, 
the twenty-fifth anniversary of automobile insur- 
ance, has in operation an extensive plan for helping 
its agents increase their premium incomes. Our 
monthly magazine, “The Accelerator,” gives in com- 
plete detail the direct advantages of this plan for the 
local agents. Write to our Advertising Department 
today for a copy of this business-building magazine. 





Boston Insurance Company 


Old Colony Insurance Company 
87 Kilby Street Boston, Massachusetts 
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Heavy Mortality List 
Since January 1, 1920 


CARRIERS WHICH PASSED AWAY 





Long Line of Mutual Fire and Casualty 
Ccmpanies, Reciprocals and Inter- 
Insurers; Bests’ Key Ratings 





Best’s Insurance Guide With Key Rat- 
ings for 1927, an annual edition, has 
been published. The book contains an 
unusually comprehensive lot of informa- 
tion. Not the least interesting part of 
this book.is the insurance mortality list. 

The mutual fire insurance companies 
which retired from business from Janu- 
ary, 1920, to March 15, 1927, follow: 

Arizona Mutual Auto Insurance Co., 
Phoenix; Automobile Liability Co., Ltd., 
Milwaukee; Baltimore Mutual Fire In- 
surance Co., Baltimore; Buffalo State 
Mutual Insurance Co., Dallas; Cadillac 
Mutual Automobile Insurance Co., De- 
troit; Calvert Mutual Insurance Co., 
3altimore; Commercial Mutual Fire In- 
surance Co., Mitchell, S. D.; Employers’ 
Mutual Insurance & Service Co., Balti- 
more; Equity Mutual Fire, Dallas; Eu- 
rcka Mutual Insurance Co., Philadelphia; 
Federal Mutual Fire, Baltimore; Fidelity 
Mutual Fire, Newark; Florida Mutual 
Fire, Tampa; Hardware Dealers’ Mutual 
Fire Association of Pa., Huntington; In- 
diana Mutual Auto Insurance Co., La 
Porte, Ind.; Integrity Mutual Insurance 
Co., Chicago; Lumbermen’s Mutual So- 
ciety, Spokane; Michigan Mercantile 
Fire Insurance Co., Grand Rapids; Mo- 
tor Car Mutual Fire, New York; Mutual 
Fire Insurance Co., Albany; National 
Hardware Dealers’ Mutual Fire, Hunt- 
ington; National Mercantile Mutual In- 
surance Co., New Albany; Nebraska Na- 
tional Mutual Insurance Co.,) Omaha; 
Northwest Mutual Insurance Association, 
lowa Grove, la.; Ohio Motor Mutual In- 
surance Co., Cleveland; Paint Trade 
Mutual Fire Insurance Co., Philadelphia ; 
Security Automobile Mutual Insurance 
Co., Youngstown, O.; Union Mutual In- 
surance Co., Chicago; Union Mutual In- 
surance Co., Hamilton, O:; United Mu- 
tual Fire Insurance Co., Houston; United 
States Mutual Automobile Fire Insur- 
ance Co. New York; West Gardiner 
Mutual Fire Insurance Company, West 
Gardiner, Me. 


Reciprocals and Auto Exchanges 

Reciprocal fire or automobile ex- 
changes and Lloyds which retired from 
business during the same period follow: 
American Automobile Indemnity Ex- 
change, Chicago; American Automobile 
Underwriters, Chicago; American In- 
demnity Exchange, Los Angeles; Amer- 
ican Inter-Insurance Exchange, Kansas 
City; American Lloyds, Dallas; Ameri- 
can Manufacturers’ Insurance Exchange, 
Chicago; Associate Employers’ Recipro- 
cal, Chicago; Automobile Assurance Al- 
liance, Kansas City; Automobile Insur- 
ance Association, Jacksonville, Ill.; Auto- 
mobile Insurance Exchange, Philadel- 
Phia; Automobile Insurance Exchange, 
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ALL CLASSES OF FIRE AND CASUALTY INSURANCE. 
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Seattle; Auto Protective Association, 
Indianapolis; Bankers Auto Insurance 
Association, Chicago; Bankers Fire In- 
surance Exchange, Chicago; Bankers’ 
Inter-Insurance Alliance, Kansas City; 
Boot & Shoe Reciprocal Exchange, Kan- 
sas City; Bull Dog Auto Insurance As- 
sociation, Washington, Ill; Central 
Automobile Insurance Exchange, New- 
ark, Ill.; Central Casualty Underwriters, 
Chicago; Central States Inter-Insurance 
Exchange, St. Louis; Co-operating In- 
ter-Insurance Bureau, Chicago; Cotton 
Seed Oil Millers’ Insurance Bureau, 
Dallas; Crescent Auto Protective Asso- 
ciation, Mattoon, Ill.; Farmers’ & Mer- 
chants’ Auto Inter-Insurance Exchange, 
Chicago; Federal Lloyds of America, 
Dallas; Federal Reciprocal Underwriters, 
Memphis; Federal States Fire Under- 
writers, Dallas; Fort Dearborn Fire Un- 
derwriters, Chicago; Garage Owners’ In- 
demnity Exchange, Chicago; General 
Fire Underwriters, East St. Louis; Hard- 
ware Exchange, Elgin, Ill.; Hudson Mo- 
tor Indemnity Exchange, Chicago; Illini 
Underwriters, Carbondale, Ill.; Indem- 
nity Exchange, Chicago; Indiana Motor 
Vehicle Underwriters, Indianapolis; In- 
diana Underwriters, New Albany; Indus- 
trial Lloyds of America, East St. Louis; 
Inland Lloyds, Chicago; Inter-Insurance 
Exchange of the Automobile Club of 
Northern Michigan, Saginaw; 

Also: Inter-Insurance Exchange, Se- 
attle; Inter-Insurance Exchange of the 
Illinois Automobile Club, Chicago; Inter- 
national Lloyds, Indianapolis; La Salle 
Auto Insurance Association, Mattoon, 
Ill.; Louisiana Lloyds, Lake Charles, La.; 
Lumber Industries Insurance Exchange, 
Detroit; Lumbermen’s Associated Under- 
writers, Chicago; Lumbermen’s Ex- 
change, Seattle; Mercantile Motor In- 
surance Exchange, Chicago. 


In All Parts of Country 


Also: Merchants’ & Manufacturers’ 
Inter-Insurance Alliance, Galveston; 
Merchants Reciprocal Underwriters, Dal- 


ive Nssociation 
Founded 1817 








las; Metropolitan Motor Underwriters, 
Buffalo; Michigan Automobile Insurance 
Exchange, Grand Rapids; National Auto- 
mobile Insurance Association, Indianap- 


olis; National Indemnity Exchange, 
Philadelphia; National Inter-Insurance 
Bureau, Kansas City; National Mer- 


chants’ & Manufacturers’ Insurance Ex- 
change, Chicago; National Underwriters 
of Chicago, Chicago; New Jersey Indem- 
nity Exchange, Newark, N. J.; North 
American Lloyds, Austin, Tex.; Olds and 
Stoller Inter-Insurance Exchange, San 
Francisco; Oregon Auto Indemnity Ex- 
change, Portland; Preferred Reciprocal 
Fire Insurers, Chicago; Reciprocal An- 
nex, Kansas City; Reciprocal Insurance 
Bureau, Chicago; Republic Automobile 
Insurance Underwriters, Detroit: Ro-'-- 
ford Motor Insurance Exchange, Rock- 
ferd, Ill.; Security Auto Insurance As- 
sociation, Aurora, Ill.; Southeastern 
Hardware Fire Exchange, Jacksonville; 
Southern Inter-Insurance Exchange, New 
Orleans; Southern Lumber Underwriters, 
New Orleans; Standard Auto Insurance 
Association, Vincennes, Ind.; State Auto 
Insurance Association, Beardstown, IIL; 
Texas Lloyds, Waco, Tex.; Underwriters 
at American Lloyds, New York; Union 
Indemnity Exchange, San Francisco; 
United Shoe Mfrs. Reciprocal Indemnity 
Exchange, Kansas City; United States 
Underwriters, Jackson; Universal Lloyds, 
Dallas; Utilities Fire Exchange, St. 
Louis; Victory Indemnity Exchange, 
Memphis; Wichita Great Western Un- 
derwriters, Wichita Falls, Tex.; and 
William Penn Motor Indemnity Ex- 
change, Pittsburgh. 

The number of mutual casualty com- 
panies which have retired from the 
scene is a long one. Also gives the list 
of 1927 stock fire and marine companies 
which have merged, reinsured or liqui- 


« dated. 





Lethbridge & Cornwell, Inc., insurance, 


New York City, has been chartered at 
Albany. 


9 iladelphia 
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Fire Insurance On 
Power Plant Risks 


SIDE LINES CASUALTY RISKS 





Examples of How Fire Insurance Ap- 
plies Following Explosions or Other 
Types of Breakdowns 





The insurance department of the 
Chamber of Commerce of the United 
States has prepared a pamphlet explain- 
ing the insurance wants and facilities for 
power plants. The power plant in indus- 
try stands in the same relation to factory 
operation as the heart to the human 
body says the bulletin. Any slowing 
down or giving out of any part of the 
power plant equipment means stoppage 
and loss in operation to the entire plant. 
There are many kinds of accidents in 
connection with power plants and most 
of them are covered by casualty insur- 
ance. In the casualty department of this 
issue these hazards and the insurance 
covers for them are listed. Only the fire 
hazards are enumerated herewith. 

Ordinary breakdown accidents to boil- 
ers, engines, fly wheels, steam turbines 
and electrical machinery in power plants 
are covered by policies of casualty com- 
panies. Likewise these companies issue 
policies covering against use and occu- 
pancy losses, consequential losses and 
losses due to interruption of electric cur- 
rent. Fire policies are brought into play 
only after a fire occurs. The power 
plant policies of casualty companies do 
not cover, according to the U. S. Cham- 
ber of. Commerce, loss or damage due to 
a breakdown or explosion caused by fire 
or if loss or damage is caused by fire 
outside of the machine resulting from a 
breakdown or explosion. 

For example, an accident covered by 
the casualty company power policy oc- 
curs causing damage to property to the 
extent of $25,000 and fire immediately en- 
sues causing the destruction of the en- 
tire plant. The policy would cover the 
loss of $25,000 which was the amount of 
damage caused solely by the accident. 
The owner would have to look to his fire 
insurance for the remainder of the loss 
which resulted from the fire. 

If any loss is due directly to strike, 
riot or civil commotion, then the fire 
companies, and not the casualty compa- 
nies would be called upon to settle, as- 
suming of course that such insurance was 
carried. 





“CONSEQUENTIAL LOSS” BOOK 

A new book on insurance, “Consequen- 
tial Loss,” by R. M. F. Huddart has 
been published by the “Post Magazine” 
of England. The book describes the gen- 
eral principles of consequential loss in- 
surance, and goes into detail as to 


charges that should be covered, types of 
policies appropriate to different kinds of 
businesses, and method of determining 
adequate indemnity. 
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Agents Complain Of 
Non-Policy Writers 


WILKES - BARRE BOARD. ACTS 





Refuses to Sign Brokerage Agreement 
of E. U. A.; Company Organiza- 
tion Working on Problem 
The Luzerne County Insurance Ex- 
change, Inc., of Wilkes-Barre, Pa., which 
is the local fire insurance board for that 
particular part of Pennsylvania, has sent 
a letter to the companies in the East- 
crn Underwriters’ Association explaining 
why members of the Exchange have 
withheld their signatures to the broker- 
age agreement adopted by the E. U. A. 
The Exchange members say they = 

not sign the agreement until the E. U. A 
adopts some method of regulating the 
practice of general agencies in the 
Wilkes-Barre district in paying full 
agents’ commissions to a large number 
of non-policy writing producers. 

It is the contention of the members 
of the Luzerne County Insurance Ex- 
change that they should not be compelled 
to pledge themselves to the payment of 
lower commissions to brokers than the 
general agencies pay to brokers and the 
non-policy writing producers. This prob- 
lem of payments to the non-policy writ- 
ing agents is one which is being met in 
several parts of the Eastern Underwrit- 
ers’ Association territory and which 
must be solved satisfactorily to both 
agents and companies before the E. U. A. 
will secure the full backing of stock 
company agents. 

The average local agent is interested 
in two things as far as commissions go: 
first, the gross income he will receive for 
his ‘business and the commissions he 
must pay to solicitors and brokers for 
business they bring in. A local agent 
who finds his gross commissions cut by 
action of the companies and who still 
must compete with general agents and 
representatives of non-board companies 
that are permitted to pay larger amounts 
to producers, finds himself hard put to 
niaintain his competitive position among 
the insurance offices of his community. 


E. U. A. Committees Active 


As far as the Eastern Underwriters’ 
Association is concerned the whole ques- 
tion of the non-policy writing agent is 
receiving active attention, and. each ter- 
ritorial committee is giving much con- 
sideration to this subject. Decisions are 
expected within the next few weeks. It 
is the intention of the companies to act 
absolutely fairly with the agency forces 
and to eliminate where possible all dis- 
crimination. 

In the letter sent to the E. U. A. Sec- 
retary E. A. Turner of the Luzerne 
County Insurance Exchange explained 
the attitude of the Wilkes-Barre agents 
in part as follows: 

“Although the Eastern Underwriters’ 
Association has been functioning now in 
excess of three months, the general 
agency offices in this community have 
neither been discontinued nor regulated 
as to the compensation to be paid to 
the horde of non-policy writing produc- 
ers operating in this territory; and said 
general agents are according to the best 
information obtainable by us, continu- 
ing to pay full agents’ commissions to 
all tho se brokers operating under the 
same ‘non-policy writing producers,’ 
which practice, if permitted to be con- 
tinued, places all except the general 
agency offices at a great disadvantage 
and constitutes a serious discrimination 
against all of our members and such of 
your companies as do not have the good 
fortune to be represented by the gen- 
eral agents. 

“In view of the continuance of the 
above described practice, our members 
do not feel that they should be called 
upon to sign an agreement to pay a 
lower rate of brokerage than that paya- 
ble by the general agency offices. On 
April 11 this situation was the subject 
of discussion between our general 





agency committee and a similar com- 
mittee of your Association, and we are 
also in hopes that as a result thereof 
the situation will soon be clarified by 
the promulgation of appropriate rules 
and regulations. At such time our Ex- 
change will provide for the signature of 
your Brokerage Rule or will adopt and 
submit to you a Brokerage Rule of our 
own. 

“In the meantime, while further sig- 
natures will be withheld, we feel that 
through the co-operation of this Ex- 
change and your Association, matters 
will shortly work out to the satisfaction 
of all concerned.” 

The membership of the Luzerne 
County Insurance Exchange, Inc., is 
composed entirely of stock company in- 
surance agents in Wilkes-Barre, Pa., 
and surrounding region. The officers 
are: W. W. Multer, president; Clem- 
ence Bloch, vice-president; J. S. Rine- 
himer, treasurer, and E. A. Turner, sec- 
retary. 

In addition to the president, vice-presi- 
dent and treasurer, the directors of the 
Exchange are George K. Ward, A. S. 
Galland, S. J. Berk, J. P. Ford, W. F. 
Steinhauer, G. M. Leighton, George F. 
Keller, James Boland, Pensyl, 

Norwood Brader, R. W. Langford and 
P. A. Sammon. 





PIERCE HEADS N. F. P. A. 


Dana Pierce, president of the Under- 
writers’ Laboratories of Chicago was re- 
elected president of the National Fire 
Protection Association at the annual 
convention last week in Chicago. Other 
officers elected included the following: 
A. M. Schoen, Southeastern Underwrit- 
ers’ Association, Atlanta, and Frank C. 
Jordan, Indianapolis Water Co., Indian- 
apolis, vice-presidents; Franklin H. 
Wentworth of Boston, secretary, and 
Albert T. Bell, Leeds & Lippincott Co., 
Atlantic City, chairman of the execu- 
tive committee. The following were 
elected to the executive committee: 
Samuel D. McComb, Marine Office of 
America, New York; Hickman Price, 
Motion Picture Producers & Distribu- 
tors, New York; J. Sanderson Trump, 
secretary, Philadelphia Fire Underwrit- 
ers’ Association, Philadelphia, and C. T. 
Ingalls, manager of the Oklahoma In- 

spection Bureau, Oklahoma City. 














O. J. PRIOR, President 





INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY | 
TRENTON, N. J. 







W. M. CROZER, Secretary 








NORTH BRITISH PROMOTIONS 


The North British & Mercantile is 
providing facilities for greater co-opera- 
tion between its city, brokerage and 
service, and specialty lines department. 
Ini this connection Manager W. L. Cham- 
bers of the city department announces 
the promotion of J. A. Walsh, W. R. 
Nicholls and A. C. Haemer to assume 
larger responsibilities at the counter. 


N. E. EXCHANGE ELECTS 
H. W. Peterson, special agent of the 
Springfield Fire '& Marine, covering 
western Massachusetts and Connecticut, 
has been elected an active member of 
the New England Insurance Exchange. 
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HOUGH the building it- 
self is constructed of fire 














resistive materials—inflammable 








contents will burn with the 











fierce intensity of fuel in a 
furnace. 





During the past year buildings 
—the last word in fireproof 





construction—have had fires 





























which caused considerable 



































damage. Many tenants had 
little or no insurance because 











of the false feeling of security 





engendered by the word 





** fireproof. ”’ 


A BUILDING 
MAY BE the fact they are in a fireproof 
FIREPROOF , |/,, building reduces the risk and 


/}) therefore the cost of fire insur- 
hut /, ance to them— but there is 
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Explain to your clients that 








a policy of a ‘“‘fireproof”’ 
insurance company. 
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New Book on Local 
Agency Advertising 


BY LONGNECKER AND SPAULDING 





Advertising Managers of Hartford Fire 
Publish Volume on Successful 


Methods of Paid Publicity 





Fire insurance men, both company rep- 
resentatives and local agents, are much 
interested in the newly published book, 
entitled “Advertising Property Insur- 
ance,” written by J. W. Longnecker and 
A. W. Spaulding, advertising manager 
and assistant advertising manager, re- 
spectively, of the Hartford Fire. This 
volume of over 350 pages, and profusely 
illustrated, aims to present to the local 
fire insurance agent a variety of ways 
in which he can successfully build up his 
business by the use of advertising. This 
book is one of the best published for 
insurance agents and should enjoy wide 
popularity. It is published by the Rough 
Notes Co. of Chicago. 

Individual fire insurance companies 
have for years been giving their local 
agency forces aid and instruction in ad- 
vertising but the information supplied 
has been based largely on the experience 
of that one company or group of com- 
panies and the instruction at best has 
been limited. However, the growth of 
the Insurance Advertising Conference 
during the last few years has permitted 
advertising managers of the companies 
to exchange valuable information and re- 
sults of particular forms of publicity 
and to get a much broader conception of 
what the average local agent needs to 
make his paid publicity worth while. 

Recent years have witnessed likewise 
closer contact between the advertising 
departments of fire insurance companies 
and agencies that have used initiative 
and worked out unique and successful ad- 
vertising campaigns. Mr. Longnecker is 
one of the best insurance advertising 
men in the country and heads one of 
the largest and most complete advertis- 
ing departments in the insurance busi- 
ness. His associate, Mr. Spaulding, has 
come along rapidly as an insurance pub- 
licity man and ranks high in his profes- 
sion. 

These two authors, in “Advertising 
Property Insurance,’ have gone beyond 
the advertising experience and methods 
of any single company, and placed be- 
tween the covers of one volume a wealth 
of material showing how leading agen- 
cies all over the country have advertised 
successfully, together with instructions, 
written in an interesting style, that 
should aid any local agent who intelli- 
gently applies what he reads in this 
book. It is an excellent reference vol- 
ume for any agent who has some ideas 
of how he wants to advertise but doesn’t 
know how to go about it in order to get 
the best results for the money he is will- 
ing to expend. 

The early chapters of “Advertising 
Property Insurance” are devoted to ad- 
vertising copy itself, rather than the me- 
dium by which it reaches the prospec- 

_tive assured. The authors discuss at 
length buying motives and correct points 
of contact, how to tell the story of in- 
surance and how to present facts and 
arguments so that they attract the at- 
tention and interest of the reader. 

Messrs. Longnecker and Spaulding 
then outline in detail and with many 
illustrations and examples the use of va- 
rious forms of direct mail advertising, 
newspaper advertising for good will and 
more business, agency signs, window dis- 

















At The Peak 
With The Automobile 


In this big season of automobile sales, Automo- 
bile Insurance is doubly active - with coverage 
on new and used car sales and renewals on cars 
purchased in the peak season of last year. 


To make this your big season - write your auto- 
mobile business in policies of the Philadelphia 
Fire and Marine Insurance Company. ‘They 
satisfy every policyholder and hold renewal 
business when renewals are in order. 


PHILADELPHIA 
FIRE & MARINE INSURANCE COMPANY 


HEAD OFFICE 
1600 Arch Street, Philadelphia, Pa. 


CITY AND SUBURBAN OFFICE 
Lewis Bldg., 15th & Locust Sts., Philadelphia, Pa. 




















plays, billboards and booths, advertising 
stunts, contests and novelties, agency 
trademarks and slogans and many other 
legitimate means whereby the _ local 
agent can get his name before his pub- 
lic. 

The agent is also told how to follow 
up his advertising with personal sales- 
manship so that the interest created by 
the paid advertising is not allowed to die 
down and become wasted. There is out- 
lined a typical plan for local agency ad- 
vertising for the use of those who want 
to try a complete campaign. 

One of the most interesting chapters 
deals with the question of co-operative 
advertising and the authors reach the 
conclusion that such publicity does pay. 
It is an economical way of popularizing 
the business of insurance to a public 
which does not have a sufficient under- 
standing or appreciation of insurance. 
This chapter ought to change the views 
of many skeptics among agents today. 


THE TRADE JOURNALIST 





Discussing C. I. Hitchcock, C. M. Cart- 
wright Describes His Worth To 
Business Of Insurance 

Discussing the late Champion I. Hitch- 
cock, president of the “Insurance Field,” 
C. M. Cartwright in an editorial in the 
“National Underwriter” said: 

“The insurance newspaper man’s worth 
is not by any means represented in the 
publication itself. Because of his inti- 
macy with those in the business, his first 


hand knowledge of the internals of the 
machinery, his dealings with the same 
men time and again, the confidential re- 
lations that he sustains, the facts that 
he gleans as he goes along, he is brought 
into a very close relationship with the 
business itself. His counsel is frequently 
sought. He is appealed to for help of 
various kinds. If he is conscientious, 
honest and willing to do his part in the 
advancement of the great occupation 
which he represents he has within him- 
self tremendous power. If he is a man 
to be trusted, if he is sincere and loyal, 
his worth as a counselor and helper al- 
most equals that in the more public 
sense of marketing his publication. 

“Mr. Hitchcock had been acquainted 
with the insurance business since a lad. 
He ‘had an immense advantage because 
of the historical background that he 
possessed. He had literally grown up 
with all branches of the business in its 
most halcyon days and had witnessed 
its tremendous development. In the 
ccurse of his work he had been brought 
in contact with the men up and down 
the line, from east to west and north to 
scuth, who were the moving figures in 
this interesting business drama that was 
being presented. He had a very com- 
prehensive and correct knowledge of 
men, their purpose and ideals.” 





W. H. Shanks, state auditor of Ken- 
tucky, who opposed the fire insurance 
companies in their fight for rate in- 
creases, has announced his candidacy for 
the Democratic nomination for governor. 


Federal Offices Study 
Forest Fire Problems 


WILL SUBMIT PLANS IN JUNE 





Five Agencies Working Under Supervi- 
sion Of Chief Co-ordinator To Re- 
duce Many Fire Hazards 





Plans for the conservation of forests 
by lessening the fire hazard are being 
worked out through the joint study of 
the five federal agencies connected with 
the maintenance of the national forests 
in co-operation with the Chief Co- 
ordinator’s office, the Chief Co-ordinator, 
Brig. Gen. H. C. Smither, announced a 
few days ago in Washington. 

The Timberland Owners’ Association 
last October, General Smither declared, 
called the Government’s attention to the 
vast losses of lumber through forest fires 
and suggested that some plan be worked 
out whereby the forest fire hazard would 
be lessened. On behalf of the chief co- 
ordinator’s office, charged with co- 
ordinating the activities of the Govern- 
ment, Capt. J. P. Jackson was designated 
to work out an organization looking to- 
ward the safeguarding of the forests. 

Forest fires in the United States cause 
an annual loss of some $20,000,000 it was 
explained at the Department of Agricul- 
ture. According to figures compiled by 
the Forest Service, the annual average 
damage done during the 10-year period 
ended with 1925 amounted to $20,944, 
916, the average burn-over area being 
11,865,418 acres yearly. 

During the calendar year 1926, ac- 
cording to reports received from 33 
states, some 7,996,766 acres were burned 
over, representing an estimated damage 
of $16,771,391. Among the states not in- 
cluded in the latter figures were Flor- 
ida, South Carolina, Arkansas, New 
Jersey, and Missouri. 

A committee, consisting of the heads, 
or representatives of the five federal 
agencies having interest in the national 
forests was designated through Captain 
Jackson, General Smither explained. This 
committee was charged with solution of 
the whole problem of protection of for- 
ests, and is engaged in the preparation 
of plans for the adequate protection of 
forests against fires, which also would 
make for a greater saving in the cost 
of fighting fires, and at the same time 
result in a saving of lumber. 

The committee now engaged in_ this 
work, General Smither stated, is com- 
posed of Col. W. B. Greeley, chief for- 
ester of the Forest Service; Prof. Chas. 
F. Marvin, chief of the Weather Bu- 
reau; William Spry, chief of the General 
Land Office; Stephen T. Mather, of the 
National Park Service, and Charles 
Burke, Commissioner of Indian Affairs. 
This committee, General Smither de- 
clared, held its first meeting on Marc 
2, and has been in session almost every 
week since that date. It probably will 
have its co-ordinated plan for the pro- 
tection of forests against fires complete 
in a short time, and expected to submit 
it to General Smither early in June. 





GOLDFISH BOWL HAZARD 

The British Fire-Prevention Cvmmit- 
tee declares that pretty bowls of « oldfish 
that look so innocent in your syindow 
may set your house on fire by aciing aS 
a burning- glass and refracting the sun's 
rays on inflammable material. | irrors, 
too, are dangerous, as well as glass 
powder bowls, bottles and, most of all, 
shaving mirrors, because they are com 
cave. 
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Ellison Again Head 
Of New York Board 


OTHER OFFICERS RE-ELECTED 








Heads of Important Committees for This 
District Remain Unchanged; 
Annual Meeting Wednesday 





3ennett Ellison, a member of the in- 
surance agency firm of Hoey & Ellison, 
and one of the best known insurance 
men in this city, was this Wednesday re- 
elected president of the New York Board 
of Fire Underwriters at the annual meet- 
ing of the board. Paul L. Haid, presi- 
dent of the America Fore Companies, 
was re-elected vice-president; E. C. 
Decker, of the Home, re-elected secre- 
tary; Clarence McDaniel, of Hopper & 
McDaniel, re-elected assistant secretary; 
Willard L. Chambers, North British & 
Mercantile, re-elected treasurer, and H. 
P. Iremonger, London & Lancashire, re- 
elected assistant secretary. 

The following committee heads were 
also re-elected: Committee on finance, 
Otto E. Schaefer, president of the West- 
chester; committee on fire patrol, Wal- 
lace Reid, of Wallace Reid & Co., Inc.; 
committee on laws and legislation, ‘James 
J. Hoey, of Hoey & Ellison; seen 
on losses and adjustments, H. E. Max- 
son, vice-president of the America Fore 
Companies; committee on surveys, H. N. 
Kelsey, United States manager of the 
London & Scottish, and committee on 
electricity, Hart Darlington, United 
States manager of the Norwich Union 
Fire. 

Following is the personnel of the com- 
mittees in full: 

Committee on Finance—Otto E. Schae- 
fer, Joseph W. Russell, Lyman Candee, 
Willard S. Brown, William Mackintosh, 
Charles L. Tyner and H. N. Kelsey. 

Committee on Fire Patrol—Wallace 
Keid, B. M. Culver, H. P. Iremonger, 
Willard S. Brown, Charles L. Tyner, W. 
H. Koop and John H. Packard. 

Committee on Laws and Legislation— 
James J. Hoey, C. A. Ludlum, William 
Mackintosh, William Quaid, Percival 
Beresford, C. F. Shallcross and Charles 
G. Smith. 

Committee on Losses and Adjustments 

-H. E. Maxson, Harry H. Clutia, C. A. 
Nottingham, F. E. Burke, Joseph V. Rus- 
sell, William Hare, B. M. Culver, R. O. 
Haubold, C. V. Meserole, Percival Beres- 
ford and W. B. Ogden. 

Committee on Surveys—H. N. Kelsey, 
Howard Hampton, George G. Hooper, A. 
B. Mills, J. W. Nichols, C. A. Notting- 
ham and C. R. Pitcher. 

Committee on Electricity—Hart Dar- 
lington, Frank E. Jenkins, Montgomery 
Clark, Wilbur R. Crane, W. B. Ogden, 
F C. Christopher and James A. Swin- 
nerton. 





REINSURES PITTSBURGH FIRE 





National Liberty Deal to Take Over Out- 
standing Liability Approved by 
Pennsylvania Department 

The Pennsylvania Insurance Depart- 
ment has approved the arrangement 
whereby the National Liberty of New 
York will reinsure the outstanding 
liability of the Pittsburgh Fire. Liqui- 
dation of the latter company has been 
ordered. In announcing the reinsurance 
arrangement Insurance Commissioner 
Taggart said in part: 

“On March 7, 1927, the Insurance 
Commissioner of Pennsylvania approved 
a reinsurance contract between the Pitts- 
burgh Fire, whose business was sus- 
pended in Philadelphia, and the National 
Liberty of New York, which reinsurance 
contract had been previously considered 
by the stockholders of the Pittsburgh 
Fire and deemed to be in the interest of 
not alone the policy holders but the 
creditors and stockholders of the Pitts- 
burgh Fire. 

“The Pittsburgh Fire has this day sub- 
mitted a supplemental agreement with 
the National Liberty, providing for the 
payment, partly in cash, of the consid- 
eration of the reinsurance and the pledg- 


ing of certain securities as collateral for 
the liquidation of the balance due the 
National Liberty, and this supplemental 
agreement having been executed by both 
companies has this day been approved 
by the Insurance Commissioner and the 
securities (a part of the pledge) have 
been deposited, thus consummating the 
reinsurance of the outstanding policies 
of the Pittsburgh Fire.” 





N. Y. C. LOSSES DOWN 32% 

Fire losses for the first four months 
of 1927 for New York city have showed 
a reduction of 32% according to the 
figures of the committee on losses and 
adjustments of the New York Board of 
Fire Underwriters. The incurred losses 
have dropped from $9,259,860 last year 
to $6,293,467 for the same period of 1927. 
Losses on the New Jersey shore terri- 
tory have, however, increased 116% in 
the same period or from $665,000 to 
$1,419,587. 


— 








of Watertown pone 














PROMOTED TO SECRETARIES 

The National Fire of Hartford has 
promoted Assistant Secretaries C. L. 
Miller and C. C. Hewitt to be secre- 
taries. Mr. Miller is a native of Arkan- 
sas and has been with the National since 
1916. Mr. Hewitt began his insurance 
work as an adjuster and rater for the 
Chicago Board of Fire Underwriters and 
went with the National after the war 
as state agent in West Virginia. 


BLOSSOMS SAIL FOR EUROPE 

George W. Blossom, of Chicago, head 
of Fred S. James & Co., together with 
Mrs. Blossom, sailed on Wednesday for 
Europe aboard the Leviathan. 





EAGLE FIRE AGENTS 
The Eagle Fire, running mate of the 
Norwich Union Fire, has appointed 
Lockwood Bros. as New York metro- 
politan district agents. 
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FIRE ENGINEERS have charted 
the principal causes of Americas 
appalling burning rate...15,000 
lives and $500,000,000 wonls of 
property every year. GYO Sixty-seven 


per cent of all fires are preventable. 
If public sentiment could be kept at 
fever heat on this question, thousands 
of lives and millions in property 
values would be saved. Co-operate 
in a campaign of education to stop 
preventable fires; see that your fire 
department gets a square deal when 
it asks for men and equipment. 
Preach and practice fire prevention! 


FIREMAN’S FUND 
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Accounts of Brokers 
Should Be Simplified 


TOO MANY OPERATIONS NOW 





Certified Public Accountant Thinks That 
Number Of Checking And Recheck- 
ing Operations Can Be Obviated 


By Jacob Bennett, C. P. A., 
New York City 
The fact that history repeats itself is 
proven by history itself. But that is no 
reason why an insurance broker should 
repeat himself as often ds he does in 





the manner of handling his bookkeeping . 


and insurance statistical records. No in- 
surance broker needs to be told that the 
cost of “running” his office adequately 
may “run away” with his profits unless 
at the same time the work is done ef- 
ficiently and promptly. 

The condition which makes the hand- 
ling of the bookkeeping records and in- 
formation records the problem that it is 
in the offices of many insurance brokers 
is the fact that so much of the informa- 
tion must appear on a number of rec- 
ords, as many as six or seven. In the 
average office this information like his- 
tory is repeated from record to record. 
Each repetition is additional work and 
each repetition gives its own opportunity 
for errors where such work is not done 
as efficiently as possible. 

Checking And Rechecking 

In the offices of many insurance 
brokers, the procedure is somewhat as 
follows: From the policy, a bill to the 
assured is made and then an entry is 
made in the premium register or re- 
turn premium register; from these books 
postings are made to the assureds’ ac- 
counts and companies’ accounts and, in 
addition thereto, an expiration record 
and line card are usually made from the 
register record. All these entries and 
records must be checked. Each record 
made is a separate effort and each rec- 
ord must be checked separately. 

A solution to the problem must lie in 


a plan which would permit the making 
of all these six or seven records in one 
operation. The records so to be made 
may be the 

(1) bill to the assured 

(2) copy of the bill to the assured 

(3) entry in the customers ledger 

(4) entry in the company’s ledger 

(5) expiration record 

(6) line card 

(7) summary or register of pre- 

miums and return premiums 
This plan could be varied to suit the ex- 
act needs of each brokerage office. 
Such a plan would minimize the detail 

work and decrease the opportunity for 
errors. It would save much time in the 
checking of the work (since the check- 
ing of the register, in the above illus- 
tration will automatically serve to check 
other records) and would also “speed up” 
the complete entry of all the records and 
so facilitate the early delivery of poli- 
cies to assureds. 


Suggests Bookkeeping Machine 

Naturally any plan which involves the 
making of as many as five or more rec- 
ords atone time will require the use of 
a specially prepared set of forms, and 
of a bookkeeping machine able to do this 
particular work, since it is not possible 
to make such records by hand. The use 
of a bookkeeping machine also carries 
the added advantage that all records will 
be typed, and therefore, will be easier to 
handle and easier to read. 

The specific benefits which will come 
from such a system will include: 

(1) No extra time and effort will be 
necessary to post premiums to the as- 
sureds’ accounts. 

(2) No extra time and effort will be 
necessary to post premiums to the com- 
panys’ accounts. 

(3) The possibility of posting incor- 
rect amounts of premiums or return pre- 
miums to those accounts will disappear, 
since these records are made as part of 
the original entry of the premium or re- 
turr. premium on the register. 

(4) It becomes unnecessary to build 
up a new expiration record when the 

broker is ready to take care of his re- 


newals, since the expiration record has 
been made at the time of the original 
entry and as part of the original entry. 

(5) Any other records made up at the 
same time as the entry of the premium 
on the register, in addition to those re- 
ferred to above, will require no recopy- 
ing or additional work at any future 
time. 

Since all the suggested records are 
made with the one operation needed to 
make the original premium register en- 
try it becomes unnecessary to check all 
of these records individually, after the 
policy has been entered. As the basic 
record is the register, all that will be 
necessary for the purposes of checking 
the records will be to check the register, 
and all other records are automatically 
checked. This will not only save the 
time of the office force, but will facilitate 
earlier delivery of policies to assureds. 


NO COMMISSION PROBE 








Governor of Pennsylvania Wouldn’t Sign 
Bill Providing for Recommendation 
of New Insurance Laws 


The Pennsylvania legislature has ad- 
jcurned without enacting any legislation 
which the fire insurance agents of the 
state regard as objectionable to the in- 
terest to policyholders. 

The Governor has vetoed House Bill 
No. 1,656 which provided for a commis- 
sion to investigate and recommend new 
laws for insurance companies. 





WOODWARD WITH NATIONAL 

E. H. Woodward has been appointed 
special agent, effective today, of the Na- 
tional Fire of Hartford to assist State 
Agent P: G. Burleigh in the New Jersey 
field. The complete personnel of the 
National’s New Jersey field staff now in- 
cludes the following: Mr. Burleigh, Mr. 
Woodward, and Special Agents R. L. 
Corey and O. D. Burton. Mr. Wood- 
ward secured his early training in the 
home office of the National where he 
spent fourteen years. Subsequently he 
entered the brokerage business in New 
York ,and more recently was special 


WALTER S. ALLEY TO RETIRE 





Assistant U. S. Manager of North Brit- 
ish Will Return to Old Home in 
Virginia; Long Career 
Walter S. Alley, assistant’ United 
States manager of the North British & 
Mercantile for several years and vice- 
president of the affiliated American com- 
panies in the fleet, is retiring on June 1 
and will return to his former home in 
Virginia. He joined the North British 
group in 1905 under Manager E. G. Rich. 
ards, taking supervision of the Southern 
department and later of the New Eng- 
land business also. About five years ago 
Manager Cecil F. Shallcross relieved Mr. 
Alley of all underwriting work to assume 
closer relationships with himself in ex- 
ecutive and administrative work, which 
—_ he has continued until the present 

ime. 

Mr. Alley started his business experi- 
ence with the Life Insurance Company 
of Virginia, but, preferring fire insur- 
ance as his life work, purchased the lo- 
cal agency of McIlwaine & Alley, Peters- 
burg, Va., which he continued some 
years, and then became special agent for 
Virginia and North Carolina, with head- 
quarters at Richmond, Va., under Man- 
ager Milton Dargan, Atlanta, 

_In 1895 he became special agent of the 

Caledonian, under United States Mana- 
ger C. H. Post, with headquarters at 
Atlanta, for the entire South and South- 
west, and a year later was appointed as- 
sistant manager of the Manchester As- 
surance, continuing that connection until 
the company’s merger with the Atlas 
Assurance, of which he was appointed 
assistant manager. He has many friends 
in the business, his reputation always 
having been high. : 





Philip & Harvey, Inc., Albany, N. Y., 
have been chartered to do a general in- 
surance business. 











agent in New Jersey for another com- 
pany. Mr. Woodward will make his 
headquarters in Newark. 
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We Furnish Indemnity 


For Every Need 


R. P. Barzsour, Manager H. 


PACIFIC COAST DEPT. 


Cc. E. Atten, Manager 
228 Pine Street 
San Francisco, Cal. 


NORTHERN ASSURANCE COMPANY LIMITED, 
OF LONDON 


UNITED STATES BRANCH 


80 JOHN STREET, NEW YORK 
N. Kesey, Deputy Manager Cc. 


MARINE DEPT. 
Wa. H. McGee & Co. 
11 So. William St. 
New York, N. Y. 





W. Cooper, Secretary 
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Why Auto Clubs Should 
Not Sell Insurance 


PRIVATE BUSINESS INVADED 





Friction Over Losses Sure to Follow; 
Should Devote Spare Time 
To Safety 





Following is a copy of a memorandum 
setting forth arguments used by speakers 
before automobile clubs of the state, illus- 
trating the inadvisability of these clubs 
entering any commercial enterprise, and 
particularly arguing against the writing of 
automobile msurance by the automobile 
clubs. The memorandum has the endorse- 


ment of the New York State Association 
of Local Agents: 

Automobile Clubs were formed origi- 
nally for the protection of motorists 


against adverse legislation, unfair traffic 
and to promote proper regulations 
between different and countries 


for the operation of automobiles at the 
least possible inconvenience. The early 
promoters of automobile clubs never in- 
tended that they should be used for any 
other purposes than the above. In re- 
cent years certain selfish interests have 
endeavored to use the automobile clubs 
to further their own needs not having 
in mind at any time the interests of the 
automobile club as a whole or its mem- 
bers individually. 

For the past few years there has been 
considerable agitation by these interests 
endeavoring to get the automobile clubs 
to go into the automotive liability insur- 
ance business using the subterfuge that 
it would tend to increase the membership 


laws, 
states 


of the clubs. A number of the clubs 
have tried the experiment and have 
found that it did not bring about the 


desired results. 
A Technical Business 

Insurance is a very technical business 
and requires years of study to be able 
to acquire sufficient knowledge to handle 
it intelligently and one of the dangers 
to the automobile clubs going into the 
insurance business is that those mem- 


bers accepting the insurance through the 
club would imply that the automobile 
club endorses the insurance proposition 


and would be called upon to assume con- 
siderable responsibility both financially 
and otherwise, which of course is a dan- 
gerous proposition to any club. 

The automobile club going into the in- 
surance scheme is not giving its mem- 
bers anything that they cannot now pro- 
cure without being a member of a club, 
as they can purchase the insurance at 
the same price and save the expense of 
membership so the individual gains noth- 
ing by buying insurance through the 
club. It is merely a subterfuge to get 
him into the automobile club and as soon 
as he finds it out he makes a very poor 
member for any club to have. 

Another danger to an automobile club 
is the fact that in view of the consider- 
able amount of time and attention that 
would be necessary for the officers or 
employes to give to the insurance propo- 
sition that it would curtail their time for 
the taking care of the legitimate activi- 
the club, and in due time any 
club would find, on account of the fact 
that the subject of insurance is more or 
less of a confidential nature between as- 
sured and agent and gives a great op- 
portunity for a very close relationship, 
that whoever handied the insurance de- 
partment of the club would in two years’ 
time effect the membership to such an 
extent that: the man handling the insur- 
ance would have practically absolute con- 
trol of the membership and could exer- 
cise a great influence over the election 
of directors and officers and any other 
activities of the club and result in the 
creation of factions within the club and 
ultimately would do great damage to the 
membership, and it would be possible to 
take from the hands of officers and di- 
rectors the full control of the club and 
it would be very easy for the man hav- 
ing charge to organize a club of his own 


ties of 


from among the members that he has 
been in such close contact with—also the 
club would have no control over solici- 
tors who may be unscrupulous and make 
all kinds of statements to influence the 
members to take insurance as that is 
their sole interest. Any one connected 
with the insurance business knows that 
in case of claims no matter how careful 
you are disputes are bound to arise and 
some one feels disgruntled and often 
both parties will be members of the 
club and the disgruntled one will feel 
that he had not been treated satisfac- 
terily, with the result—discontent and 
resignation, 

Some members of the automobile club 
are not insurable at any price and must 
be refused coverage, which is another 
cause for discontent among members, 
and sometimes has farreaching effect and 
no doubt would result in resignations. 

The adjustment of losses must be han- 
dled properly and losses must be kept 
down or rates must be increased. Sym- 
pathy for the interest of the automobile 
club cannot be allowed to interfere with 
the adjustment of any loss. 


Losses 


Losses cannot all be adjusted at once 
and sometimes in personal injury cases 
extend over a period of a year or two 
so that losses mean constant attention 
and the placing of the reputation of an 
automobile club in the hands of any 
ccmpany is a very serious thing to do 
and could cause dissension and strife 
among the members to such an extent 
as to destroy the organization of any 
club in whose upbuilding a number of 
leading citizens in every locality have 
devoted endless time and effort. 

Automobile clubs should devote their 
entire energies towards carrying out vig- 
orously the purposes for which they are 
organized, namely, carrying on cam- 
paigns for safety, opposing adverse leg- 
islation, providing touring information, 
working to eliminate excessive taxation, 
providing legal advice, posting of guides 
and warning signs, the promotion of good 
roads, working for the conviction of per- 
sons stealing cars, the spreading of in- 
formation regarding all matters of inter- 
ests to motorists through their different 
magazines, using their influence in elim- 
inating speed traps and last, but not 
least, the giving of emergency road serv- 
ice and mechanical first-aid, which at the 
present time is being extended by all of 
the clubs to provide for this service in 
all parts of the United States and Can- 
ada. 

The automobile clubs should have the 
support of every automobile owner in the 
different cities in which they are located 
so as to assist in carrying out the above 
mentioned purposes and to be in a posi- 
tion to convince the officers and directors 
of these clubs that as they are repre- 
sentatives of the membership and_re- 
sponsible to them that it is not within 
their province to individually decide that 
any club should go into any commercial 
enterprise, and that they have no right 
to pledge the club to any commercial 
enterprise, including insurance, and that 
they should not allow their club to as- 
sume any implied responsibility such as 
insurance which will in time defeat the 
very purposes for which it is intended, 
namely, increase in membership. 

number of clubs have tried the 
scheme and dropped it and have found 
by bending their energies in legitimate 
and proper directions have been able to 
increase their membership quite mate- 
rially. 


BECOMES FIRE ADJUSTER 

H. H. Kinsman, special agent of the 
Automobile of Hartford in Eastern New 
York, has resigned to become an inde- 
pendent adjuster for companies in Ver- 
mont and northeastern New York. He 
will specialize in adjustments on fire and 
allied lines, also automobile fire, theft 
and collision losses. Mr. Kinsman has 
been with the Automobile for four years 
and prior to that had experience with 
the Underwriters’ Bureau and the Un- 
Socweters, Association of New York 
tate. 
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Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(New Jersey) 
(Denmark) 
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LOPLI POO” 


Agents Wanted Where Not 
Represented 


NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 
Incorporated 1811 


A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 











PRESENTS LLOYD’S SHIELD 


Commander Norman Folliott Wells, of 
the Royal Naval Volunteer Reserve 
training ship H. M. S. President, sta- 
tioned on the Thames, and Percy G. 
Mackinnon, chairman of Lloyd's, were 
the principals at an interesting ceremony 
recently held at Lloyd’s in London. Com- 
mander Wells received from Chairman 
Mackinnon the shield which the Cor- 
poration of Lloyd’s has presented to 
H. M. S. President for the most effi- 
cient signalman and telegraphist. The 
presentation, which took place in the un- 
derwriting room, was made in front of 
the rostrum, and, although the “Lutine” 
bell was not sounded a large number of 
members were assembled. 





The Town of Waterloo 


(Continued from page 1) 


is amazing that such a small community 
can play such a part in the national 
economy.” 


Has A College, Too 


The town has a college, a fine park 
system, up-to-date public utilities, play- 
grounds and athletic oval, musical or- 
ganizations, a large library, racing sta- 
bles and the entire area of the place is 
only 2,800 acres. 

Some town. 
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‘J. Campbell, Haywood 
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THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- 
tae 4 in 5 Se Setnerceten of its wae 
emen management of 
ANOVER. is an absolute assurance of 

the security of its policy. 


CHARLES W. HIGLEY, President 
MONTGOMERY CLARK, Vice-President 
. G. HOLLMAN, Secy. 
H. T. GIBERSON, Treasurer 
F. E. SAMMONS, Asst. Secy. 
A. E. GILBERT, Asst. * ten 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
Howle, Jarvis & Wright, Inc., Gen’! Agts 
Metropolitan District 
81 JOHN STREET NEW YORE 





























Royal Exchange Assurance 
THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 

CAR & GENERAL INS. CORP., Ltd. 
95 Maiden Lane, New York 
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British Insurers Find 
Fire Fair, Marine Poor 


THE 1926 STATEMENTS ISSUED 








Royal Exchange London Assurance, and 
Atlas Comment Upon Difficult 
Situations in This Country 





Annual reports covering the business 
of 1920 for British companies are now 
being received in this country and give 
an idea how those world-wide operating 
companies have fared in comparison with 
American companies. The reason why 
these reports are so late in appearing is 
because, unlike the American system of 
securing underwriting figures from state- 
ments given to the state insurance de- 
partments, the British companies reveal 
their underwriting experiences at the an- 
nual meetings of stockholders of the 
companies. These meetings are held 
generally in April and May. 

The London Assurance last year 
showed an increase in its premium in- 
come from fire, marine, accident and life 
underwriting, but likewise suffered in- 
creased losses in the fire, marine and 
accident accounts so that the margin of 
profit was less than for average period 
covering 1919-1926. The fire income of 
the London last year was over $9,000,000, 
an increase of $100,000 over 1925, and the 
profit was $337,000. Income from marine 
risks amounted to $5,540,000, and claims, 
expenses, etc., resulted in a net deficit 
of $15,000. ; 

Colin F. Campbell, governor of the 
board of directors, presided at the re- 
cent annual meeting in London and in 
his annual report mentions the unfavor- 
able loss situation in New. York City. 
Practically every fire company has found 
New York City a most difficult under- 
writing spot, as proved by the frequent 
clean-up campaigns of the New York 
Board and other attempts to reduce 
moral and physical hazards here. What 
Mr. Campbell said follows in part: 

Comments on U. S. Business 


“The fire account is a good statement, 
but the profit realized was rather less 
than a year ago. This is due to the un- 
favorable result in New York. For many 
years we have done a large business in 
the Untied States, from which we have 
derived substantial profits, but for the 
past few years the New York account 
has been most disappointing and is in 
sharp contrast with that of San Fran- 
Cisco, which has continued to produce 
satisfactory results throughout those 
years. \Ve have curtailed our business 
in New York in consequence of these 
unfavorable results, as it is only by a 
More careful selection of risks that we 
tan hope to effect any real improve- 
ment. 

“The rsult of this policy of contrac- 
hg wil! have its effect on the loss ratio 
or the time being, but this is inevitable 
and nee not be seriously considered. 

It is worthy of note that, while the 
average cate of premium in the States is 
Foy fractionally below that ruling in 

l4, the charges continue on a post-war 
asis an the fire waste, as it is called, 
Temains abnormal. 

ith regard to our business both at 
— and in the foreign field, it shows 
; Peat growth, and the year was not 
ps arkable for any single fire of any 
a: We were interested to some 
Pn in the country house fires which 
i ed a good deal of attention in the 
rnd Part of last year, but in the aggre- 
thi our losses did not amount to any- 
ing very serious. 

Mat? figures of the Manhattan Fire & 
well e—our American _ subsidiary—as 
pend as those of the British Law Insur- 
in th ompany, are as usual incorporated 
pony Statement before you, and the 
91%" result gives a loss ratio of 
a os an expense ratio of bir g un 
lum income was increased by 
— £20,000, and the sum of £100,273 
€en transferred to profit and loss 

t. The fire fund has been in- 
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creased by £50,000 and now stands at 
£1,600,000. 

Marine Results Bring Little Cheer 

“We now come to the marine account. 
This department of our business has been 
an exceedingly difficult one to manage 
as the unfavorable conditions to which 
I referred a year ago have continued to 
operate. The inability of underwriters 
to raise rates to a remunerative figure 
is a very serious matter, as until this is 
done the business of marine insurance 
cannot be placed on a profitable basis. 
It is true that we have been able to 
maintain our marine fund at a million 
and to transfer £51,783 to profit and loss 
account, but this transfer is only a little 
more than the interest credited to the 
account. Our underwriters tell me that 
so far as hull business is concerned the 
arrangements they made with two of the 
leading companies have resulted in a 
better state of affairs which before long 
should begin to show itself in the re- 
turns, and I am glad to say that we 
have made similar arrangements with 
some of the foreign underwriters with 
a view to raising the rates of premium. 


This, however, only applies to hull busi- , 


ness, and when we come to consider 
the cargo business, we find the position 
as disappointing as ever. 

“Theft and pilferage claims have 
shown a serious tendency to increase, 
and with trade in its present state the 
effect of the unnecessarily wide cover 
granted to shippers under their policies 
has resulted, as it inevitably would, in 
numberless claims being made upon un- 
derwriters, which under normal condi- 
tions of world trade mould never have 
been put forward. There are apparent- 
ly only two ways in which this situation 
can be improved. The first is to apply 
the ordinary process of eliminating from 
the books all accounts which over a rea- 
‘sonable period have not shown satisfac- 
tory results. The second method (which 
would have to be by universal agreement 
in the market) is the restriction of the 
extent of coverage to merely marine per- 
ils, so that the assured may have the 
maximum protection they require with- 





out relieving either them or their car- 
riers, whether shipowners or noi, from 
liabilities which are distinctly within the 
control of the latter.” 

The Royal Exchange likewise suffered 
from extra heavy marine losses, but aside 
from that showed 4 better than average 
profit on the fire, accident and life un- 
derwriting results. The fire premium in- 
come of over $8,250,000 resulted in a 
profit balance of $900,000 or nearly 11% 
of the income. The yearly average from 
1919-25 had been slightly over 7%. The 
marine income of $3,600,000 resulted in a 
loss of approximately $190,000. 

In his annual report to stockholders 
of the Royal Exchange, Vivian Hugh 
Smith, the governor, said that there had 
been an improvement in the company’s 
United States business following a visit 
to this country of the fire manager a 
couple of years ago. The marine account 
he said was still suffering from the gen- 
erally unsatisfactory condition of the 
business since the closing of the World 
War. 


Atlas Assurance 1926 Results 


In commenting upon the 1926 results 
of the Atlas Assurance F. A. Johnston, 
chairman of the board, said that last 
year had been profitable for the com- 
pany. Even in the United States, where 
business had been causing home officials 
anxiety for a time, business is showing 
steadily improving results. The Atlas had 
only a moderate loss to pay on the 
Florida hurricane claims. 

Reviewing the fire and marine depart- 
ments Mr. Johnston said in part: 

“The fire department, from which the 
cempany’s profits are chiefly derived, has 
continued to expand and we have to re- 
cord the satisfactory increase of £39,519 
in the premiums we have received. These 
have now reached the large sum of £2,- 
251,132 12s. 7d. and have been gathered, 
I need not assure you, by careful and 
conservative management and a resolute 
avoidance of imprudent risks. 

“The actual fire underwriting profit 
for 1926 was £228,992, against £194,357 
in 1925, giving us a percentage of profit 








| 


The 
London & Lancashire Insurance Co., Ltd. 


OF LONDON, ENGLAND 





Law Union & Rock Insurance Co., Ltd. 


OF LONDON, ENGLAND 





Orient Insurance Company 


OF HARTFORD, CONN. 





Safeguard Insurance Company 


OF NEW YORK 





Eastern Department 
Hartford, Conn. 








Western Department 
Chicago, Ills. 


Pacific Department 
San Francisco, Cal. 














of 10.2 against 8.8 in the previous year. 
The loss ratio was indeed 2% worse, 
being 47.7%, against 45.7% in 1925, but 
the expense ratio was 414% against 
43.07%, a decrease of 1.6%, and that 
satisfactory decline, although partly at- 
tributable to the increased premium in- 
come, is responsible for the improved 
underwriting profit we are able to show. 
Marine Losses Severe 

“Taking the long view, we can, on the 
whole, I think, regard the fortunes of 
our youngest department, the marine ac- 
count, with continued confidence. The 
premium income for the past year 
amounted to £155,402 7s. 1ld., or a small 
increase over the previous year, and the 
claims settled to December 31 on 1926 
account amount to £48,623 2s. 7d., or 
31.3%. This settlement is, however, just 
over 12% higher than that for the cor- 
responding period of the 1925 account. 
The percentage of first year’s settlement 
is not necessarily an indication of the 
ultimate result of an underwriting ac- 
count, as in a marine account so much 
depends on the second and third year’s 
settlements, but, in view of the number 
of heavy casualties to first-class vessels 
towards the end of last year and in the 
early months of 1927, I think it well to 
point out to you that last year’s ac- 
count does not, at this date, show the 
same promise of profit as the previous 
year’s. 

“The conditions existing today in the 
marine insurance market are still very 
complex and unsettled, and, although in 
certain sections of the business some im- 
provement is noticeable, in others com- 
petition is still very fierce, and is re- 
sulting in further reductions in rates and 
extension of cover.” 





G. V. McLAUGHLIN HONORED 





Testimonial Dinner for Former Police 
Head at Astor Last Night; Many 
Insurance Men Present 

Former Police Commissioner George 
V. McLaughlin of New York City, now 
executive vice-president of the Postal 
Telegraph & Cable Co., was honored 
with a testimonial banquet at the Hotel 
Astor last night. The affair was ar- 
ranged by the host of friends of Mr. 
McLaughlin in recognition of his public 
services as state banking superintendent 
and police head of New York. Dr. Mau- 
rice T. Lewis, president of the Bay 
Ridge Savings Bank, was in charge of 
arrangements and on the committee 
were several insurance men, including In- 
surance Superintendent James A. Beha, 
James J. Hoey, and President A. Dun- 
can Reid, of the Globe Indemnity. 





FIDELITY TRUST DIRECTORS 





Sumner Ballard, J. Lester Parsons, John 
A. Forster and C. D. Hilles Among 
Those on Board 


The business of insurance is promi- 
nently recognized in the directorate of 
the Fidelity Trust of New York which 
has on its board Sumner Ballard, presi- 
dent, International Insurance Co.; John 
A. Forster, president, North River; 
Charles D. Hilles, manager for New 
York State of the Employers Liability, 
and J. Lester Parsons, president of the 
United States Fire. 


INSPECTS VIRGINIA FIELD 

J. C. Leech, Virginia special for the 
National of Hartford and affiliated com- 
panies, just back to Richmond headquar- 
ters from a trip through southwest Vir- 
ginia, reports that agents in that terri- 
tory are exercising more caution in plac- 
ing business. Companies have had rath- 
ec unfavorable experience in that section 
in recent years and have not hesitated 
to cancel off risks when they failed to 
measure up to the mark. 








MISS E. W. WYPER ENGAGED 

Vice-president James Wyper of the 
Hartford Fire and Mrs. Wyper have an- 
nounced the engagement of their daugh- 
ter, Miss Emma Wright Wyper, to James 
Worden Gage, son of the Rev. Raymond 
Hilliard Gage of Winonah, N, J. 
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Of State Regulation 


UNFAIR 





RETALIATORY LAWS 





T. F. Tarbell, Travelers, Says Fire In- 
surance is Over-Regulated; Com- 
ments on Agency Laws 





In an. address which he made recently 
before a fire insurance class in New 
York of the Insurance Institute of Amer- 
ica and which has since been published 
in pamphlet form through the generosity 
of the Automobile Underwriters’ Club of 
New York City, Thomas F. Tarbell, an 
actuary of the ‘Travelers’ concurs with 
the views of many others that fire insur- 
ance is over regulated by the various 
state governments. The title of his talk 
was “Legal Requirements and State Su- 
pervision of Fire Insurance” and in it he 
traced the history of such supervision 
from early in the last century until the 
present time and explained and com- 
mented upon many regulations in force 
today. 

During the last quarter of a century 
fire insurance statutes have increased 
materially both in number and scope, ac- 
cording to Mr. Tarbell, and there seems 
to be no end to it all. He says that 
considering. the number of state laws a 
fire insurance company doing a country- 
wide business is subject to it 1s little 
short of remarkable that the business of 
corporate insurance functions at all. 
There is no business so hampered and 
restricted by legislation and so heavily 
taxed as insurance in the opinion of Mr. 
Tarbell. ; 

“T do not wish to convey the impres- 
sion that 1 am not in sympathy with the 
proposition of state supervision and 
regulation,” said Mr. Tarbell. “I believe 
that a certain amount of supervision and 
regulatory laws are necessary and have 
had a wholesome effect upon the busi- 
ness both from the standpoint ot the 
companies themselves and the insuring 
public. However, | regret the tendency 
to over-regulate, to attempt to control by 
legislation every phase of a companys 
operations. It is paternalistic and de- 
stroys initiative. Without initiative 
there is no progress and this applies to 
insurance as well as to any other busi- 
ness or endeavor.” 

Would Abolish Retaliatory Laws 

Mr. Tarbell deals rather severely with 
the reciprocal and retaliatory laws, say- 
ine that they are retaliatory rather than 
reciprocal and are reminders of the time 
when the spirit of justice and fair play 
was not uppermost in the minds of men. 
It is not in harmony with ‘the spirit of 
the present and the practice of comity 
between states and the abolition of such 
statutes would be beneficial to both the 
public welfare and the business of insur- 
ance, Mr. Tarbell said. 

Speaking of the subject of state versus 
federal control and the reasons why there 
is very little probability of having a 
single federal supervision substituted for 
multiple state supervision, Mr. Tarbell 
said that the fact is that the supreme 
court of the United States has consis- 
tently held that insurance is not com- 
merce and accordingly not subject to fed- 
eral control. 

“The first decision on this point was 
handed down in the celebrated case of 
Paul vs. Virginia in 1858,” stated Mr. 
Tarbell. “The conclusion arrived at by 
the supreme court in the case just men- 
tioned was again upheld in 1895 in the 
well known case of Hooper vs. Califor- 
nia. Turning to more recent history, we 
find the supreme court again arriving at 


the same conclusion in the case of New 
York Life vs. Deer Lodge County 


(Mont.) decided in 1913. It is also in- 
teresting to note that during 1926 request 
was made to the federal trade commis- 
sion to investigate the Southeastern Un- 
derwriters’ Association because of an al- 
leged fixing of rates in certain Southern 
States, but that the commission denied 
jurisdiction, calling attention to the fact 
that insurance is not commerce, and cit- 


“There is evident, however, at the 
present time, a tendency for the federal 
courts to extend their jurisdiction to em- 
brace matters heretofore considered to 
be exclusively subject to state control, 
and if this encroachment remains un- 
checked, we may find it necessary to re- 
vise Our opinions as to the possibility of 
eventual federal control of insurance. 

Agents’ Qualifications Laws 


“Agents’ qualifications laws have re- 
ceived considerable attention by state 
supervisory officials and others during 
the past tew years, chiefly for the fol- 
lowing reasons: 

“Kirst: because of the growing com- 
plexity of insurance contracts and ex- 
tension of classes of coverage, the inter- 
ests of the insuring public demand that 
an agent possess proper qualifications as 
to character and reputation and a rea- 
sonable understanding of the contracts 
he is engaged in selling. 

“Second: the entrance into the agency 
field of persons whose principal business 
is other than insurance, particularly 
those engaged primarily in the automo- 
bile business. 

“As yet, but few states have passed 
agents’ qualifications laws. The most 
stringent law on the subject passed to 
date is that of Connecticut, enacted in 
1923. 

Resident Agents’ Laws 


“Resident agents laws are designed to 
prevent agents or brokers of other states 
trom receiving full commission on busi- 
ness written on property or other inter- 
ests located within the state in question. 
It is a sort of paternalistic statute in- 
tended to guarantee to local agents of 
the home state that they will get com- 
missions on all business written in the 
state regardless of whether or not such 
agents expend any effort in securing the 
business, other than that of countersign- 
ing the policy. Without discussing the 
justice or injustice of such statutes, suf- 





Fifty-Three Groups Admitted To New 
York Write Over 92% Of Business; 
210 Companies Report 


On the basis of figures compiled by 
the “Journal of Commerce” of New 
York eleven or twelve groups of fire 
insurance companies write slightly more 
than half the fire insurance premiums 
of the country. It is also shown that 
over 92% of the premiums reported to 
the New York Insurance Department 
were written by companies connected 
with groups. Of 210 direct writing fire 
companies in New York 163 are affiliated 
with 53 groups. These groups, however, 
have additional companies which do not 
operate in New York state. 

The 163 companies in groups reported 
net fire premiums of $595,068,523 written 
in 1926 and forty-seven companies not in 
groups reported $47,401,505. The lead- 
ing eleven groups ranked in the order 
of premium writings, and including the 
Hartford Fire, Home, America Fore, 
Koyal, Crum & Forster, Insurance Com- 
pany of North America, E. C. Jameson, 
Aetna (Fire), Firemen’s of Newark, 
Commercial Union and Great American 
groups last year reported to New York 
State premiums of over $324,000,000, or 
slightly more than the remaining: forty- 
two groups plus the forty-seven inde- 
pendent companies wrote together. 





GEORGE DORE DIES 
George Dore, sixty years of age and 
a well-known insurance man in Milwau- 
kee, Wis., died last Friday. He was 
connected with the David Vance Com- 
pany. 








fice it to say that such laws have re- 
sulted in considerable friction and misun- 
derstanding between companies, agents 
and insurance departments. Nearly all 
states have a law of this nature. New 
York, however, is a notable exception. 
A satisfactory example of such law is 
found in the Connecticut statutes.” 
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$50 Auto Theft Clause 


APPLIES ON EQUIPMENT ONLY 
No 





Deductions When Equipment js 
Taken From Stolen Car That is 
Recovered Afterwards 





The new $50 deductible theft of equip. 
ment clause which was adopted this year 
by the Eastern Automobile Underwriters 
Conference for optional use in most of 
the Eastern Conference territory and 
compulsory use in certain districis has 
puzzled many agents and adjusters, who 
are in doubt as to when the clause is 
operative and when it is not. To elimi- 
nate any misunderstanding that may ex- 
ist as to the correct intent, purpose and 
interpretation of this clause the execv- 
tive committee of the Eastern Confer- 
ence recently issued interpretations of 
the sections of the manual dealing with 
the deductible theft clause. ; 

When any part of an automobile js 
taken, other than tools or repair equip- 
ment, the owner must bear the first $50 
of the loss, assuming he has not paid 
an extra premium for full coverage of 
equipment. By “equipment” is meant 
any part of an automobile and not mere- 
ly accessories. The theft of tools or 
repair equipment is covered only in case 
of the theft of an entire car. 

The deductible theft of equipment 
clause does not become operative when 
the car itself is stolen, no matter wheth- 
er the car is recovered fifteen minutes 
afterwards within a few feet of the place 
where it was taken or whether it is never 
recovered. The insurance company hold- 
ing the policy then pays the full loss 
without any deductions based on this 
particular clause. Assuming for exan- 
ple that a stolen car was_ recovered 
within a few hours and $40 worth of 
equipment was found missing. ‘The as- 
sured would be paid for this loss be- 
cause previous to any loss in connection 
with stealing of the equipment there had 
been a theft of the entire car. This 
clause is intended to protect the compa- 
nies from excessive pilferage losses and 
not to place any limitations upon real 
theft insurance. 





JOHN KING’S SON AN EDITOR 





Getting out “Ounce of Prevention” for 

Hooper-Holmes Bureau; Came Here 

from Florida 

Edward King, who has been manager 
of the Hooper-Holmes Bureau office in 
Florida, has been appointed editor of 
their house organ, “The Ounce of Pre- 
vention.” Mr. King, who is the son of 
John J. King, vice-president of the bv- 
reau, has been connected with the com- 
pany four years. During his two yeats 
as manager of the Florida office he was 
contributor to the “Ounce.” Mr. King 
is the first regular editor of the papel, 
which will soon be enlarged. 





I. L. ARRINGTON MARRIES 

Miss Mary Dade Thornton, secretaty 
to Frank J. McCarthy, state agent for 
Virginia for the Home of New York 
with Richmond headquarters, was mar 
ried May 12 to Ivey Lewis Arrington 
Ivey L. Arrington & Co., sole agents # 
Richmond for the Home. The marriagt 
took place in Baltimore at the home 0 
Mrs. Gessner Harrison, a sister of th 
bride, the ceremony being performed by 
the Rev. Wyatt Brown, rector of the 
Chuch of St. Michael and All Angels 
The bride is a daughter of Mr. and Mrs. 
McCarty Fitzhugh Thornton of Ride 
mond. Mr. and Mrs. Arrington will be 
at home at Windsor Court, 160% Grove 
avenue, Richmond, following a honey 
moon tour. 





Hollander & Co., ‘general insurantt 
agency, Newark, has been incorporate 
with a capital of $100,000. The incor 
porators include Irving Hollander, aie! 
ark; Simon Elbaum, Bayonne, 
Charles Hollander, New York. 
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Rules For Ship Fire 
Detecting Systems 


PROPOSED BY THE N. F. P. A. 





Marine Committee Report At Chicago 
Covers Thermostatic Type, Both 
Electrical And Pneumatic 





The marine committee of the National 
Fire Protection , Association, of which 
Samuel D. McComb, manager of the Ma- 
rine Office of America, is chairman, pre- 
sented at the annual meeting in Chicago 
last week new specifications for the in- 
stallation, maintenance and use of fire 
detecting systems on vessels. These 


b specifications were prepared in co-opera- 


tion with the United States Steamboat 
Inspection Service and are designed for 
enforcement by this service. The rules 
cover the thermostatic type, both elec- 
trical and pneumatic tube, and the 
smoke system in which fire is detected 
by smoke drawn through a system of 
pipes from each compartment to a cen- 
tral point. : 

Some of the regulations governing the 
electrical and pneumatic tube systems 
follow: 

Scope Of Installations 

For vessels above 150 feet and under 
350 feet in length systems of these types 
shall provide one annunciator for all cir- 
cuits with alarm bell in the wheel house 
or chart room, and an auxiliary audible 
alarm in the engine room. 

Location Of Detectors—Electrical 

System 


(a) Detectors (thermostats) shall be 
installed overhead in the high point of 
each compartment protected. At least 
one detector shall be installed in each 
such compartment. 

(b) On smooth ceilings, detectors shall 
be spaced not over 15 feet apart and the 
area protected by a single detector shall 
not exceed 170 square feet. For detec- 
tors of the wire type, the thermostatic 
wire shail extend into each compartment 
protected, and no point on the ceiling 
shall be more than 4 feet away from the 
thermostatic wire. 

(d) All detectors in cargo spaces or 
otherwise subject to mechanical injury 
shall be suitably protected by substan- 
tial steel brackets fastened on under 
side of deck with bars crossing over in 
lront of detectors, or by other accept- 
able means. 

Location Of Detectors—Pneumatic Tube 

System 


_(a) Each circuit shall consist of a con- 
tinuous length of pneumatic tubing with- 
out branches or alternative paths. 

(b) Tubing shall be run directly on 
cel Ings, 

(c) In every enclosed space or sepa- 
tate room there shall be exposed at least 
3% of total length of tubing of circuit. 

(d) In no case shall less than 25 feet 
ot exposed tubing be used in any en- 
Closed space or separate room. 

(e) On smooth ceilings no point on the 
ceiling shall be more than 12 feet from 
nearest point of tubing. 

f) Ceilings divided into panels or 
Pays shall be regarded as smooth ceil- 
Ings provided beams are not more than 

Inches deep; otherwise each bay shall 
€ regarded as a separate ceiling. 

(g) Where necessary, tubing shall be 
Protected against mechanical injury. 

(h) Tubing shall be enclosed in con- 
uit, or otherwise heat-insulated where 
lS is necessary in order to properly 
solate signals, 

Zoning 

(a) A single fire alarm circuit shall 
not protect more than 50 individual 
‘ooms or storage lockers nor extend over 
at area more than 100 feet fore and aft, 
"or shall it include more than 1000 feet 


of thermostatic wire or 1000 feet of 
pneumatic tubing. 

(b) In cargo and baggage compart- 
ments, etc., at least one circuit shall be 
used for each compartment on each 
deck. On vessels where the water-tight 
bulkheads required by law do not ex- 
tend to the weather deck the ’tween- 
deck spaces shall be considered as 
though each bulkhead extended to the 
weather deck. : 

(c) Spaces separated by watertight 
bulkheads or fire bulkheads or decks 
shall not be protected by the same cir- 
cult. 

(d) Systems shall be so designed that 
one circuit becoming inoperative will not 
affect the operation of more than four 
other circuits. 

Current Supply 

(a) The source of energy for the fire 
alarm system shall consist of a storage 
battery of sealed type automatically 
charged from the main busbars of the 
lighting system, and used for no other 
purpose. 

(b) The supply voltage shall not be 
less than 20 volts. The system shall be 
able to operate at 80% of normal volt- 
age. 

(c) The capacity of the storage bat- 
tery shall be sufficient to supply the sys- 
tem for at least forty-eight hours with- 
out recharging, and shall be not less 
than 10 ampere hours. 





FIRST QUARTER SHIP LOSSES 

The Liverpool Underwriters’ Associa- 
tion announces that eight British ves- 
sels of 20,820 tons and 45 foreign ves- 
sels of 107,307 tons have been posted in 
the Loss Book during the quarter ended 
March 31 last. In the first three months 
of last year 16 British vessels of 37,370 
tons, and 33 foreign vessels of 63,096 tons 
were so posted, making a total of 49 
vessels of 100,466 tons. Only vessels of 
500 tons and over are included in the 
calculations. Thirteen vessels of 37,356 
tons, of all nationalities, are reported to 
have been posted in the Loss Book dur- 
ing March. The figures compare with 
10 vessels of 29,859 tons, so posted in 
March of last’ year, and 12, of 35,612 
tens in March, 1925. 





COMPULSORY MARINE COVERS 


One of the subjects to be prominently 
brought before the forthcoming Inter- 
national Maritime Law Conference to be 
held at Amsterdam is that of the com- 
pulsory insurance of passengers. This 
subject was discussed at the recent 
Stockholm conference of the Swedish 
Association for International Maritime 
Law by Algot Bagge, barrister, who 
traced the courses of events since the 
matter was brought forward by Sir Nor- 
man Hill in 1921. 


AUSTRALIAN PORT PILLAGING 





Thefts Have Increased Rapidly In Last 
Two Years; Determined Efforts 
To Stop Them 

The special committee which has been 
formed in London to consider the serious 
problem of pilferages—or, to speak 
more accurately, pillages—on cargo re- 
ceived in Australian ports is now much 
occupied with its task. It is represen- 
tative of the Australian Merchants’ As- 
sociation and the shipping lines of the 
Australian Conference. The “Manches- 
ter Guardian Commercial” referring to 
this important matter says: 

“To alarming extent the pillages out 
in Australia suggest that they are the 
mainstay of a more or less regularized 
trade. That, of course, infers that the 
problem is really one for the Australian 
police, for the obvious point at which 
to tackle such an extended traffic in 
stolen goods is at the stage where they 
are being traded. There must be more 
than a few Australian firms in Mel- 
bourne, Sydney, and Brisbane knowing- 
ly buying goods pillaged from incoming 
cargoes, but the steps that are being 
taken to suppress such a serious evil are 
absurdly inadequate. 

“One of the lines in the Australian 
Conference finds that though its Austra- 
lian trade is only 3% of its total trade, 
the pilferage claims amount to no less 
than 30%. Pilferages in Australia were 
very rife for a year or two following 
the war, but with the efforts that were 
made a great improvement was brought 
about. For the last three years, how- 
ever, the general experience of shipping 
lines has been that pilferage claims 
doubled in 1924, were trebled again in 
1925, and have since persisted at a 
shockingly high level.” 





ENTERS VA. AND N. C. 
The American Fire & Marine, of Gal- 


veston, Tex., is entering Virginia and 
North Carolina and will be represented 
in the two states by Hay Brothers & 
Reynolds, general agents at Raleigh. It 
plans to write all automobile lines. Its 
running mate, the American Indemnity, 
is also entering the same two states to 
write a similar line of business. It will 
be represented by Louis E. English, gen- 
eral agents at Richmond. 





APPOINTED SPECIAL AGENT 


It has been announced by Ballard & 
Greene, managers in New Jersey, for 
the American Automobile of St. Louis, 
and for the automobile department of 
the American Central, also of St. Louis, 
that C. Kenneth Coates has been ap- 
pointed special agent for their office. 
Mr. Coates was for many years secre- 
tary of the Harrison Moore Co., Inc., of 
New York. 





C. H. FALLON IN NEW YORK 

C. H. Fallon, general manager of the 
Atlas Assurance, arrived in New York 
City last week from London on his way 
to Mexico City. 








APPLETON 


1 South William 
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Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 
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Divergent Views On 
Seaworthiness Laws 


BRITISH AND DUTCH VIEWS 





Former Frees Underwriter From All Lia- 
bility When Warranty Is Broken; 
Latter Does Not 


The problem as to how far the un- 
seaworthiness of a vessel may preclude 
the recovery of marine insurance either 
on hull or cargo losses is not settled in 
the same way the world over. It de- 
pends upon the marine law of any par- 
ticular country, as to how warranties of 
seaworthiness will be interpreted. The 
English and Dutch laws represent two 
schools of thought, the former freeing 
an underwriter from all liability when a 
vessel is found unseaworthy and the lat- 
ter holding marine insurers liable for all 
losses not directly due to the unsea- 
worthiness. A European contemporary, 
“De Polis,” in a recent issue explains 
the fundamental difference between the 
two laws as follows: 


According to both the English and 
Dutch views there is a warranty in hull 
insurance that at the commencement of 
the voyage the ship shall be seaworthy, 
and this is an indispensable condition 
for the validity of the policy and the 
liability of the underwriter. But while 
in English law seaworthiness is an im- 
plied warranty of the insurance con- 
tract, this is a so-called “negative” con- 
ception according to Dutch law, that is 
to say, it is regarded as the lack of a 
defect in the insured object. 

The consequences of this distinction 

are far-reaching. Since, according to 
the English doctrine, the non-compliance 
with the implied warranty, or in other 
words the unseaworthiness of the ship, 
entails the avoidance of the policy, the 
insurer is not only free from liability for 
any loss attributable to unseaworthiness, 
but also for every other loss which has 
occurred during the currency of the 
(voided) policy. 
It is quite different according to Dutch 
law. Here, too, the underwriter is not 
liable, but this only in respect of those 
losses which are directly caused by un- 
seaworthiness, 


Difference Explained By Example 


This difference is better exemplified by 
a concrete instance. A ship puts to sea 
with a defective rudder, i. e., in an un- 
seaworthy condition. Then, according to 
the English doctrine, the assured is pre- 
cluded from recovering even those 
losses which are not due to the defec- 
tive rudder, as for instance losses aris- 
ing from a fire during the voyage. On 
the other hand, according to the Dutch 
principle, the hull underwriter is liable 
for any losses insured against, with the 
exception of those due to, or arising 
from, the defective rudder. 

In connection with cargo insurance the 
difference between the two laws is still 
more pronounced. According to English 
law there is also an implied warranty of 
seaworthiness of the vessel in a policy 
on goods, and the construction of this 
warranty is even more extensive than 
the one accepted in hull insurance, for 
there is not only an implied warranty 
that the ship is seaworthy as a ship, but 
also that she is reasonably fit to carry 
the goods to the destination contem- 
plated by the policy. On this point the 
Dutch law is entirely at variance with 
the English, inasmuch as it is to the ef- 
fect that unseaworthiness of the ship is 
no defect under a cargo policy. The 
subject-matter insured is the cargo, not 
the vessel, and an implied warranty is 
unknown in Dutch law. From this 
fundamental difference it follows that the 
cargo underwriter who has insured the 
risk under Dutch law cannot avoid lia- 
bility if a loss is caused by the unsea- 
worthy condition of the ship carrying 


4 the goods. 
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Rosensweig’s Argument 
Against Central Bureau 


THE FIGHT IS ALMOST OVER 





Companies Advised That Bureau Is 
Dead, But H. L. Sherman, the At- 
torney, Still Sees Hope 





The brokers’ victory in the central 
bureau injunction suit held even honors 
this week with Colonel Francis R. Stod- 
dard’s city agents’ report as the principal 
topic of conversation in casualty circles. 
The brokers, of course, are elated that 
the Appellate Division of the Supreme 
Court of New York should have unan- 
imously affirmed without opinion the or- 
der of Judge Nathan Bijur to restrain 
the bureau from operating. 

As soon as the news of the decision 
reached the offices of the central bureau 
a letter was sent out to all company 
members advising them that the bureau 
was dead. The application for a per- 
manent injunction remained to be heard 
but there was not much interest taken 
in it. It was thought that this hearing 
would be nothing more than a formality 
in view of the decision of the two courts. 

An Unexpected Development 

The unexpected development of the 
week came, however, when Henry L. 
Sherman, attorney for the central bu- 
reau, served an order on Charles S. Ro- 
sensweig,. the plaintiff, through the brok- 
ers’ attorney, Thomas Gilleran, to show 
cause why the central bureau should not 
be permitted to go to the Court of Ap- 
peals on the following certified questions 
of law. This order was signed by Judge 
Dowling of the Appellate Division of the 
Supreme Court and is returnable today 
in court. 


1. Is the plan of the central bureau illegal as 
a matter of law? 

2. Is the plan mentioned in the complaint un- 
reasonable as a matter of law? 

3. Does the plan of the central bureau as a 
matter of law violate section 141, subdivi- 
sion 6 of the insurance law or any other 
statute of this state? 

4. Should the injunction herein have been 
granted and the same affirmed as a matter 
of law? 


Company Executives to Meet 

The explanation of this move is that 
since the Appellate Division had affirmed 
the order of Judge Bijur restraining the 
operation of the central bureau the de- 
fendants could appeal to the Court of 
Appeals only by consent of the Appel- 
late Division. The method thus adopted 
is the regular course by which such con- 
sent is requested. 

Without waiting for the outcome of 
this situation, company executives are 
planning a number of meetings to dis- 
cuss some other way of improving the 
“not taken” policy evil. By no means 
do they feel that it should be allowed to 
continue and it is probable that before 
many weeks some course of action will 
be decided upon. 

Highlights in the Brokers’ Case 

One of the chief contentions made by 
Mr. Rosensweig, the plaintiff, in his brief 
was that the estimates of the extent of 
so-called “free insurance” made by the 
central bureau’s attorney were vague and 
contradictory. Through Attorney Gil- 
leran Mr. Rosensweig explained how the 
affidavits of the defendants-appellants 
recited in great detail the history of the 


attempt to remove this evil. He asserted 
that the story betrayed a surprising cul- 
pability and ineptitude of casualty com- 
panies; that the respondent had no 
knowledge of the existence of “free in- 
surance” and certainly not the extent of 
it. 

He furthermore declared that if such 
an evil existed the responsibility rested 
primarily with the companies and they 
should not attempt to shift the burden. 
Referring to the defendant’s statement 
that “the wastage arising from ‘not 
taken’ policies has been fairly estimated 
as applying to from 10% to 14% of the 
$646,000,000 gross premiums written in 
1925,” in other words, somewhere be- 
tween $64,000,000 and $90,000,000 pure 
wastage—Mr. Rosensweig said: “The 
difference between 10% and 14% would 
amount to $26,000,000, a rather wide mar- 
gin for a statistical department to guess 
a 


Points Out Fallacies 


Then he continues: “With statistics 
of casualty company operations reduced 
to minute exactness why is the free in- 
surance loss purely a matter of wild 
speculation? Reference to casualty-ex- 
perience exhibit, Part 1, shows premiums 
written $505,080,832. Premiums earned 
are shown to be $479,044,031. The differ- 
ence is $26,036,801 which sum is due to 
flat cancelation. 

“This we take to be the amount of 
premiums of ‘not taken’ policies and is 
equivalent to slightly more than 5% of 
the written premiums. If this percent- 
age holds true, as undoubtedly it would, 
on the gross premium of $646,000,000— 
the ‘not taken’ policy premiums would 
be about $33,000,000 and not $64,000,000 
to $90,000,000.” 

Mr. Rosensweig also takes exception 
to the defendant’s method of arriving at 
the cost of writing and canceling “not 
taken” policies, saying that it is mani- 
festly incorrect. He adds: “The gen- 
eral administration expense for the en- 
tire year is about 1%. This embraces 
the cost of operations for all policies, 
those remaining in force the entire term 
as well as those canceled for any and all 
reasons. 


Less Than 10% Administration Expense 


“Tt covers all necessary follow-up 
work, periodic inspections, etc., all of 
which is not involved in the case of poli- 
cies which are returned to the companies 
as not taken a short time after their 
effective date. The administration ex- 
pense, therefore, for issuing and cancel- 
ing ‘not taken’ policies would be mate- 
rially less than 10% and not 10% for 
issuing and 5% for canceling.” The con- 
clusion is reached that if the charge of 
10% is allowed as administration expense 
on premiums amounting to $33,000,000 
the loss under this item might be $3,- 
300,000. 

Mr. Rosensweig points out that the 
above method of determining earned pre- 
miums is altogether wrong. He says: 
“Earned premiums are chargeable either 
at ‘pro-rata or short rate of the annual 
premium. The plan of the central bu- 
reau provided for a pro-rata charge, so 
that by taking the estimate of H. P 
Stellwagen, the defendant, that canceled 
policies run about one month on an aver- 
age, the pro-rata earned premiums for 


(Continued on page 38) 
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Casualty Actuaries 
Hear Timely Topics 


51 PRESENT AT BOSTON MEET 





Papers Were Read By Messrs. Perkins, 
Dorweiler, Constable, Senior, 
Garrison And Others 





A wide range of casualty topics held 
the interest of the Casualty Actuarial 
Society last Friday in its twenty-eighth 
regular meeting at the Hotel Statler, 
Boston. - Fifty-one members of the so- 
ciety attended and after listening to the 
presidential address of Sanford B. Per- 
kins, assistant secretary, the Travelers, 
the meeting was turned over to Richard 
Fondiller, secretary-treasurer. 

Mr. Fondiller announced that since the 
1927 examinations had been held only 
ten days previous it was too early to 
make known the results. He said that 
Charles V. R. Marsh, comptroller and 
assistant treasurer, Fidelity & Deposit, 
and J. W. Piper, statistician, Hartford 
Accident, had both been admitted to the 
society as associates without examina- 
tion. A. Duncan Reid, president, Globe 
Indemnity, has also been elected as a 
fellow without examination. 

Dorweiler Presents His Paper 

The actuaries then settled down to 
hear the papers on various timely topics 
which were on the program, Paul Dor- 
weiler, Aetna Life, had as his subject 
“Excess Insurance—Compensation,” in 
which he traced the growth and dis- 
cussed the hazard relations of this form 
of compensation coverage which has 
been developed from the efforts of car- 
riers to supply the special demands of 
various. groups of employes. 

Mr. Dorweiler said in part: “The state 
compensation acts placed upon employers 
directly the burden of industrial acci- 
dent cost. It is assumed, that they will 
transmit these indirectly to the consum- 
er through an increase in the price of 
the products. This situation leaves the 
employer in a state of uncertainty, as he 
may have no accident losses and thus 
gain by the increased price of the prod: 
uct, or he may have accidents so costly 
as to bring on insolvency. 

“The employers are prepared in dif- 
ferent degrees to assume this responsi- 
bility which has been placed upon them. 
The employer may fully protect his in- 
terests from these conditions by taking 
out full coverage insurance which pro- 

(Continued on page 38) 


National Surety May 
Have Largest Capital 


PROBABLY WILL BE = $25,000,00 





This Increase Would Make Company the 
Largest Insurance Corporation 
In World 





If the National Surety increases its 
capital stock to $25,000,000, which is a 
probability, the first increase to $5,000- 
000 having been authorized by the finance 
committee and which later will be av- 
thorized by the board of directors, fol- 
lowing which another $10,000,000 may be 
issued, the company will. be the largest 
capitalized insurance corporation in the 
world. 

The present capitalization of some of 
the insurance companies follow: 

Home Insurance Co. ...... $18,000,000 

Aetna Life Insurance Co... 15,000,000 

Travelers Insurance Co. .. 15,000,000 

Hartford Fire Ins. Co. .... 10,000,000 

Continental Insurance Co.. 10,000,000 

Insurance Co. of N. A..... 7,500,000 

United States F. & G...... 

American Surety ......... 





QUEER AUTO QUESTION 


A peculiar question in regard to auto- 
mobile liability was settled in the Wash- 
ington state supreme court when a 
award was made to H. E. Reimers 
against the International Indemnity. The 
chasis of a truck insured by that com- 
pany had been replaced during the life 
of the policy. The agent was not notl- 
fied of the change, and the policy for the 
ensuing year was written under the old 
description. When the car struck a child 
and suit was filed, the company claimed 
that it had not insured the car which 
caused the injury. The court held that 
the policy covered the engine rather than 
the chasis, and ordered the claim: paid. 


TRUNDLE SUCCEEDS SMEED 

Alfred G. Trundle has been appointed 
chief underwriter of the Newark office 
of the Aetna Casualty & Surcty, suc 
ceeding T. W. Smeed, who die:! sever@ 
weeks ago. Mr. Trundle was ‘ormerly 
associate underwriter under Mr. Smee 
and was head of the automobi!« depart 
ment of the Newark office for five yealS 


F. & D. STOCK UP TO 3212 _ . 

The stock of the Fidelity & Depos! 

is now up to $212 a share, an advant 
of ninety points since July, 19. 











GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 





Tel. RECtor 7501 





MANAGERS 


INSURANCE CO. 


a 


— 


OF 





AMERICA 
es 


OO 





HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 


— 





25 Church St., New York — 











J 8 


May 20, 1927 


— ooo 










— -— 


UNDERWRITER 








7 
EER 
ae: 


y 
ae ee ‘ ‘dy 








Page 35 








(. E. Hayes Was Once 
A Secret Service Man 


RAN DOWN MANY A BAD CROOK 





Union Indemnity Executive Has Had An 
Active Thirty-Five Years in 
the Surety Business 





Fifteen or twenty years ago the 
chances would have been slim of induc- 
ing the executives of rival surety com- 
f panies to gather together in an informal 
fashion and pay tribute to the long years 
of service of one of their competitors. 
Old timers speak of those days as being 
ones of “cut throat competition” when 
rival executives were not on speaking 
terms with one another. 

That such a feeling has disappeared 
is indicated by the splendid reception 
given to George E. Hayes, vice-president, 
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GEORGE E. HAYES 
Union Indemnity in New York, one night 
last week upon the occasion of his 35th 
anniversary in the surety business. The 
forty-four executives present forgot 


cares of business and entered whole- 


wa heartedly into the spirit of the occasion. 
eimers Mr. Hayes’ career in the business 
+ The world has been full of human interest. 
an For one thing he selected one of the 
he life most adventuresome of occupations to 


t not 


_ &® Start with, being a secret service man on 


for the the staff of the noted Col. A. L. Drum- 


the old 
a child 


Jaime 


which 


mond, U. S. Secret Service. Exciting 
tin-ins with notorious counterfeiters and 
{fe ‘Mugglers were every-day tasks with 
him, just as the social service worker 
today thinks nothing of taking a crazy 


. io aah or dope fiend to the asylum in a 
id axicab, 

pay Althoush Mr. Hayes won’t say very 

“ED pe about his experiences in the secret 

“ointed ME; vce i is significant that he was one 

P oft of the best on Col. Drummond’s force 

y, su pi bg this day bears some of the marks 

‘sever’! [E'S encounters with evildoers. 

emery Became a “Court Bond Sprinter” 

Smee 


' Along in 1892 Mr. Hayes came to the 


gino Conclusion that the surety business was 
© yea (© be his permanent niche in the busi- 
12 poe World. He appreciated the future 
Depot Ps atl it held for him and con- 
sdvanet soils with the American Surety as a 
; " citor in its court bond department. 
; those days there were no brokers. 
— € great bulk of the surety business 
——= be in fiduciary bonds and the biggest 
F the panies were the American Surety and 
RICA * Lawyers’ Surety. 
— ./€se two companies were keen com- 
— Petitors for adie tacos and had men 
¥ td bea in the courthouses. As soon as 
——— ing { €r was entered in the records call- 
sinbtie : bond the maddest scramble 
ye the court solicitors would ensue. 
who aS a case of wild sprinting to see 
ia Could get to the lawyer’s office first 


and thereby get the business. Mr. Hayes 
enjoyed the excitement of that job. 


Impressed by Political Affiliations 


He was also impressed with the affilia- 
tion that the few surety companies in 
the business at that time had with the 
various political parties. The Lawyers’ 
Surety, for example, had as its president 
Col. Joel B. Erhardt, former collector of 
the Port of New York and strong in the 
councils of the local Republican organi- 


zation. The Fidelity & Deposit was also 


tied up with the Platts who were fa- 
vored in the state Republican organiza- 
tion, 

then when the late John R. Bland, 
president of the United States F. & G., 
decided to open up in New York he tied 
up with the local Democratic party by 
getting Andrew Freedman as vice-presi- 
dent of his company; Sylvester O’Sulli- 
van, treasurer of the Manhattan Club, as 
manager of the new branch, and, of 
course, the backing of Richard Croker, 
then the party leader. 

Served the N. Y. “Times” 


In connection with his American Sure- 
ty work Mr. Hayes did some newspaper 
reporting on the side. He was a 
“trouble” editor, so called, supplying the 
New York “Times” with the news about 
business troubles and bankruptcies. 


After a few years with the American 
Surety Mr .Hayes came to the conclu- 
sion that a knowledge of law was nec- 
essary in the surety business and in or- 
der to take the law course he went to 
night school, accomplishing the remark- 
able feat of doing four years of high 
school work in eight months. 


He then entered New York Law 
School, attended its evening classes, was 
graduated and later finished up with a 
C.E: degree at New York University. 
His next connection in the surety busi- 
ness was with the United States F. & G. 
in its court bond department, leaving 
that company in 1902 to join the Law- 
yers’ Surety as vice-president and gen- 
eral manager. By this time other com- 
panies had entered the business and the 
competition was so keen that rates went 
down to a ridiculous figure. Cortract 
rates were 20c a hundred on the bond 
and depository bond rates 10c a hundred. 


Failures among surety companies be- 
came so frequent that in 1908 it was de- 
cided to bring into being the Surety 
Association of America. At the same 
time the Towner Rating Bureau and the 
Surety Underwriters’ Association of New 
York were formed. In all of these Mr. 
Hayes played an important part in the 
early days and has continued his close 


association with them with the passing 
of the years. 
His Rapid Career in the Union 
Indemnity 

In July, 1903, Mr. Hayes returned to 
the United States F. & G. as its assist- 
ant manager in New York. He became 
associate manager of this branch in 1910. 
The following year he joined the New 
York branch of the Massachusetts Bond- 
ing as assistant manager. 

His career with the Union Indemnity 
started in 1920 when he became man- 
ager of its fidelity and surety depart- 
ment in New York. His ability was so 
marked in this capacity that in January, 
1922, he was promoted to vice-president 
in charge of the department. In 1923 the 
net premium volume of this class of 
business in the Eastern department of 
the company was $600,000. Two years 
later it had jumped to $1,000,000 a year 
and the same pace was maintained in 
1926. 

In spite of the pressure of office af- 
fairs Mr. Hayes takes a prominent part 
in the surety lecture courses of the In- 
surance Society of New York and fre- 
quently addresses the students himself. 
He is a fellow of the Insurance Institute 
of America, a member of the Surety 
Underwriters’ Association of New York 
and the Drug & Chemical Club. 
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Annual Meeting Jersey 
Compensation Bureau 


LEGISLATION NOT FAVORED 





Coverage for Window Cleaners and 
Junkmen a Problem, Says Chairman 
Lawrence; C. A. Gough Speaks 





The annual meeting of the Compensa- 
tion Rating and Inspection Bureau of 
New Jersey, held on Tuesday at the 
Robert Treat Hotel, Newark, was attend- 
ed by about sixty representatives of the 
company members. 

The annual report of the organization 
which covered ten pages, contained a 
comprehensive review of the work of the 
bureau, legislation, manual and rating 
plans and general conditions. 

Legislation 

In speaking of legislation, the report 
states that the schedule of benefits was 
not directly modified by the 1927 Legis- 
lature, but a new act, designated chapter 
324, laws of 1927, which is effective July 
4, 1927, undertakes to regulate the 
amount of fee which may be allowed by 
any official conducting a hearing under 
the Compensation Act. The effect of 
such measure is, of course, problematical. 

Another new law was enacted known 
as Chapter 127, laws of 1927, which 
amends chapter 145, laws of 1913 by spe- 
cifically including active volunteer fire- 
men within the class of public employes 
to whom compensation may be payable. 
However, since the new act fails to pre- 
scribe any new or different treatment for 
the volunteer firemen as to basis of re- 
muneration upon which compensation 
shall be computed and paid within the 
existing general provisions of the act it 
is doubtful if the new measure accom- 
plished any purpose. 

Small Employer Problem 


The report goes on to say that a prob- 
lem which has placed an unusual bur- 
den upon the bureau is the growing diffi- 
culty of certain types of small employ- 
ers, notably window cleaners and junk- 
mien, in obtaining compensation cover- 
age. 

It was suggested at the meeting that 
one way to overcome this difficulty was 
for the companies to pool their interests 
and divide the loss on a pro-rata share. 
While this suggestion did not meet with 
a hearty approval of those present it was 
intimated by the chairman, that with the 
more substantial minimum premium re- 
quirement which will be effective very 
shortly it is expected that an easier situ- 
ation will develop in respect to such 
risks. 

C. A. Gough Speaks 

C. A. Gough, deputy insurance com- 
missioner of New Jersey, addressed the 
members and praised them for their team 
work with the New Jersey insurance de- 
partment during the past ten years. The 
absence of friction between the organiza- 
tion and the department was a source of 
pleasure to him. 

It was announced at the meeting that 


the Travelers, Commercial Casualty, 
New Jersey Manufacturers and _ the 


American Mutual Liability were elected 
to the governing committee for the en- 
suing year. A. R. Lawrence presided. 





W. F. POOLE PROMOTED 

William F. Poole is now settled in his 
new job as company auditor at the home 
office of the Standard Accident. Mr. 
Poole joined the company three years 
ago and has directed his effort to the 
introduction of a uniform system of 
branch office accounting. Previous to 
that he was with the Tabulating Ma- 
chine Co. for three years, specializing in 
insurance work, and the Indemnity In- 
surance Co. of N. A. as chief book- 
keeper. 


“LET’S GO” SUGGESTION 
One of the features of the current is- 
sue of “Let’s Go,” the National Surety’s 
new publication, is a detailed plan for 


getting surety business from small 
banks. 





CREDIT MEN TO DISCUSS CRIME 





To Be Big Topic At Association’s An- 
nual Convention In _ Louisville 
From June 6 To 10 
New steps in the nation’s organized 
war on commercial crime will be taken 
by some 2,000 credit executives from all 
parts of the country at the 32d annual 
convention of the National Association 
of Credit Men, at Louisville, Ky., from 
June 6 to 10. J. H. Tregoe, executive 
manager of the association, refers to the 
new trend in commercial crime by which 
gangs of professional thugs, evidently 
weli supplied with funds and legal ad- 
vice, have extended their operations into 

the business field. 

He states that the typical business 
crook is no longer the dishonest mer- 
chant practicing fraud under the guise of 
running a legitimate concern. This type, 
to a great extent, has been cleaned out 
by vigorous prosecution work and by the 
fund of $1,500,000 which was raised by 
the business men of the nation to com- 
bat fraud. mA : 

The National Association of Credit 
Men sees as a solution of the problem 
the enactment of a Federal law which 
will provide severe prison terms for sec- 
ond-offender criminals convicted for vio- 
lation of the federal law, regardless of 
whether their first offenses were com- 
mitted against federal or state law. 





BARNHART HEADS NEW DEP’T. 


W. L. Barnhart, formerly assistant 
sales manager of the National Surety’s 
forgery bond department, has been se- 
lected to head a newly created depart- 
ment of development publicity. This de- 
partment will function hereafter with all 
departments of the company in the 
$20,000,000 campaign now in progress. J. 
A. Gernhardt is the art editor of the 
new department. 


$800,000 INCREASE IN ASSETS 





Commonwealth Casualty Reports This 
Encouraging Progress In Its May 
1st Financial Report 
The progress of the Commonwealth 
Casualty, Philadelphia’s oldest casualty 
company, is indicated by the fact that 
its present total assets as of May 1 are 
four times the assets of December 31, 
1921. In other words, there has been an 


increase of more than $800,000 during 


the past five years, the total assets now 
being $2,262,243. 

Since the organization of the company, 
more than $6,000,000 has been paid out 
in claims. According to the May 1 fi- 
nancial report the capital and surplus is 
now $1,003,415, which indicates reserve 
for unearned premiums of $870,301 and 
the total reserves of $1,258,828. With the 
surplus for the protection of policyhold- 
ers this brings the grand total of re- 
serves to $2,262,243. The income of the 
company during 1926 was $2,000,000. 





CREDITORS GET 15% DIVIDEND 

Charles G. Revelle, receiver for the 
Interstate Casualty, which failed on Oc- 
tober 3, 1925, with liabilities of upwards 
of $500,000 has sent out checks for the 
first 15% dividend on the approved 
claims of the company totaling $295,000. 

In addition to the 15% payment of 
about $44,250 Receiver Revelle previously 
paid with the approval of the United 
States District Court $777.75 in preferred 
claims. An additional 10% may be de- 
clared in the future. 


TO WRITE RISKS IN CUBA 

All preparations have been made for 
the Constitution Indemnity to start writ- 
ing business in Cuba effective June 1. 
A. V. Malaret, general agent of the Fire 
Association in Cuba, will also represent 
the indemnity running mate. 

The company will write principally a 
combination all-coverage automobile 
policy with the Fire Association although 
it has been admitted for all lines. 
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of the Plate Glass manu- 
factured in the United 


motor car industry. 


When one considers the small amount 
of glass used in an automobile compared 
to a large store front, this is quite a 
startling fact. 


It drives home two lessons—first, the 
enormity of the number of automobiles 
in use, second, the opportunities for lia- 
bility, 
damage insurance. 
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Miss Jane Hoey Helps 
In Study Of 145 Crooks 


SISTER OF JAMES J. HOEY 





N. Y. Crime Commission Takes Cross. 
Section of Prison Population; Finds 
No One Criminal Type 





Miss Jane Hoey, sister of James J. Hoey, 
of Hoey & Ellison, has taken a prom 
inent part in the preparation of a de- 
tailed study of 145 criminals now serving 
sentences in New York State prisons and 
reformatories. This study has been in 
connection with Miss Hoey’s work on the 
New York State Crime Commission, to 
which she was recently appointed. 

The first statement made in this re- 
port is that modern offenders against the 
law are surprisingly like the rest of the 
population—individuals all, and infinitely 
varied. There is no one criminal type. 
The 145 men studied were not all feeble- 
minded, inherently vicious. Neither were 
they all drug fiends and liars; nor were 
they necessarily endowed with more than 
their share of original sin. 

The committee knew nothing of the 
men prior to the investigation. The 
crimes that had led to imprisonment 
were widely varied. “We decided,” said 
Miss Hoey, “that very little could be 
learned from public hearings or from 
asking people who had never committed 
a crime what forces they thought moved 
the people who did. We wanted to find 
out what kind of men,turned crimina 
what sort of families they came 1 
what influences had surrounded th 
what sort of friends they had 
(where it was possible) what ha 
them to commit specific crimes. 









studying it intensively we could obt 
this information. We were simply 
plying a well-known scientific methoe 
a problem about which there has bei 
too much theorizing—accompanied by 
too little study of fact.” 








UPHOLDS MONK’S RATES | 

T. L. Wiles, Special Master, Sustains the 

Commissioner’s Refusal to Estab- 
lish “Fleet Rates” 


The refusal of Insurance Commissionet 
Wesley E. Monk of Massachusetts to es 
tablish “fleet rates” for compulsory lia 
bility automobile insurance under the law 
which went into effect in that state o 
January 1, and his schedule of rates get 
erally are upheld in a report to be filed 
temorrow with the Supreme Court by 
Thomas L. Wiles, the master to whom 
the case was referred by the Supremt 
Court for the determination of the facts 

Four Boston taxicab companies am 
a trucking concern had petitioned th 
ccurt to set aside the present regulatiot 
as being unfair, discriminatory and cot 
fiscatory. { 

Exception was taken to the comms 
sioner’s decision against fleet insuramtce, 
such as was formerly issued on voluntaty 
policies to owners of large numbers ° 
cars, to his division of the state in! 
three risk zones with correspondit 
rates, and to lack of provision for # 
lowance to owners of motor vehicles witt 
a good accident record. 

In his report Mr. Wiles will say, that 
while experience in this field is lackité 
(Massachusetts being the first state" 
put such a law into effect) Commission 
Monk sought what information bs 
available, exercised his judgment fal! 
and that the premium charges are. 
unfair or discriminatory. . 

He will further state, “There 1s not 
ing in fleet rating which reduces the 
car hazard or chance of loss, nor 18 thet 
any gain to the insurer in the cost” 
writing policies in groups exccpt to 
almost negligible amount. There 150 
ing in the science of rate making whe™ 
in fleet rating can be applied fairly 
with reasonable accuracy for groups 
classifications of cars with reasofabt 
discrimination.” aaah 







































27 May 20, 1927 Fe Lee 




















































oN Page 37 
ks F 
a One phase of 
oey, 
+ 
ee (How policyholders are forced to pay millions in taxes for which they receive no benefit) 
on in 
Hg The Chamber of 
$ te Commerce of the 
st the 
ta United States has 
Sipe issued a bulletin 
bal calling attention 
to the injustice of 
of the n = 
The asituation where- 
by insurance 
policyholders are 





















































forced by the vari- 
ous state gov- 
ernments to pay 
special indirect 
taxes (payments 
added to the pre- 
miums) twenty- 





























‘Um 

























: e » Py A so \ = : ; - ie "fp! 
a4 seven times & " epA | CHA : a To 
ES Sreaterthanthe ft N , AML 7) a = an — eo 2G 
— cost of maintain- pe 
issione ingtheinsurance ON aol 7 = 
ae departments for fr OTS yX = 
the law ; a acai ee ni 
state 0? which they were Thy — 
t gel e J J S at 
be fie Originally in- bo | a“ 4 
‘ourt Dy ’ « 
o whom J ; 
ct || tended. S£S, TAXE? we 
a This is one of >, we. ott y 
ee 1; OOS a et 
culation the insurance : <8 Se ; EZ 
problems which LLL oe 
commis: re 
img Proper Public WH — a 
nieiB || Relations will ZZ ZA 
* ¥ ding + 
Sra help to solve. “ 
cles with THIS IS ALL YOU GET!” 
] (Statistics from forty-eight states show that only 3.65% of the special licenses, taxes and fees collected by them 
J aa from the insurance business is devoted to service to policyholders.) —From May “HUMAN RELATIONS” 
1s lace’ 
t state t? 
rmissionel 
cot fa he I C 
a The INDEPENDENCE COMPANIES 
«is noth Home Offices —PHILADELPHIA 
es th CHARLES H. HOLLAND, President 
l 
he cost a 
cent Casualty Insurance -» Surety Bonds 
ing we Fire Insurance 
-roups . 
ervottl 


+#[ These Companies maintain Human Relations with their Agents, Brokers and Policyholders Ja 





Page 38 






f[Caruatlttypyo] aru 1t1vo 


ise SA 










AS 





THE EASTERN 
UNDERWRITER 








= __ 


May 20, 1927 





CENTRAL SURETY’S PROGRESS 





Company Tallies Premium Volume of 
$1,200,000 For Its First 10 Months; 
Increases Directorate 
The Central Surety and Insurance 
Corp., of Kansas City, which has been 
operating since July 1, 1926, shows a net 
premium volume up to April 30 of ap- 
proximately $1,200,000. The net_pre- 

miums for April amounted to $189,731. 

The compensation business written 
amounts to less than 7% of the total 
while automobile and plate glass lines 
make up more than 80%. It is expected 
by Dennis Hudson, vice-president of the 
company, that in its first year ending 
June 30 in excess of $1,500,000 will be 
written. By December 31 this total is 
expected to reach $2,000,000. 

At the annual meeting of stockholders 
recently the number of directors was in- 
creased from fifteen to eighteen. 





GOES WITH HOEY & ELLISON 

Frank J. Danahy resigned from the 
National Surety as assistant vice-presi- 
dent this week to join Hoey & Ellison, 
New York general agents, as manager 
of its fidelity and surety department. 

Mr. Danahy connected with the Na- 
tional Surety thirteen years ago and 
since that time has served successively 
as assistant manager, business develop- 
ment department, assistant and associate 
manager, contract department, then man- 
ager, contract department. He became 
assistant vice-president in January, 1926. 
His acquaintance among brokers in New 
York City is very wide. 





NATIONAL SURETY CHANGES 


The National Surety has made several 
changes in its city contract bond de- 
partment. J. A. McAndrew, assistant 
secretary ‘and Frank J. Danahy, assistant 
vice-president, have resigned their re- 
spective positions and their places have 
been filled by P. L. Crafts and B. E. 
Joline. Mr. McAndrew, however, may 
stay with the company as one of its out- 
side men. 

Messrs. Crafts and Joline have for- 
merly been superintendents of divisions 
in the out-of-town contract department. 
They have had a long experience and 
are thoroughly conversant with modern 
surety practices. 





JOINS NATIONAL BUREAU 


The Commercial Casualty has been 


elected to membership in the National 
Bureau of Casualty & Surety Under- 
writers. This company has been a mem- 
ber of the bureau’s burglary department 
since its inception and has also sub- 
scribed to the bureau’s rating service in 
New York state on automobile and lia- 
bility lines. 

By virtue of its national membership, 
it now becomes affiliated with the com- 
pensation and liability and automobile 
departments of the bureau for the entire 
country. Its membership in these de- 
partments dates from May 11, 1927. 





LUNT UP FOR RE-ELECTION 


The annual meeting of the Insurance 
Society of New York will be held next 
Tuesday in the.society’s rooms at which 
time the annual election of officers will 
take place. Edward C. Lunt, the present 
president, is up for re-election in recog- 
nition of his splendid work during the 
past year. The number of vice-presi- 
dents will be increased from four to 
nine. 





ANNUAL MEETING IN TORONTO 

The annual meeting of the Health & 
Accident Underwriters’ Conference will 
be held at the King Edward Hotel, To- 
ronto, from September 15 to 17. 





GILBERT WARNER PROMOTED 

Gilbert Warner has been promoted to 
succeed T. I. Hall, resigned, in the New 
York office of the Continental Casualty. 


Actuaries Meet 
(Continued from Page 34) = 
vides for all his losses, and furnishes him 
the required legal, medical, engineering 
and statistical service to administer the 
act efficiently.” 
Constable On Compulsory Auto Law 
Mr. Dorweiler was followed by W. 
J. Constable, secretary, Massachusetts 


‘ Automobile Rating & Accident Preven- 


tion Bureau, who had some interesting 
things to say about the compulsory auto- 
mobile insurance situation in his state. 
Mr. Constable reviewed the requirements 
under the compulsory law and the work 
already accomplished to meet these re- 
quirements. He continued by saying: 
“Compulsory automobile insurance .is in 
its first stages. Problems are springing 
up every day. No one can foretell the 
end. Laws similar to the Massachusetts 
law were introduced in the legislatures 
of many states during the past session 
and in most-cases were defeated with 
the avowed intention of watching Massa- 
chusetts. 

“It is too early to quote figures or 
draw conclusions from the experience 
under the law in Massachusetts. But 
this much can be said—all interested 
parties in the state are working together 
to make the law work. The insurance 
companies have given and received the 
utmost co-operation from the commis- 
sioner of insurance and the registry of 
motor vehicles and little trouble has been 
encountered in working out the details 
required by the law.” 


Longshoremen’s Act Explained 


The next paper read was prepared by 
Leon S. Senior, manager and secretary, 
Compensation Inspection Rating Board, 
New York, who went thoroughly into the 
“Federal Compensation System for Long- 
shoremen.” Referring to the enactment 
of the new act covering this classifica- 
tion, Mr. Senior said: “This act presents 
a new problem both as to cover and 
rates. The subject is still under discus- 
sion and therefore nothing definite can 
be expressed at the present time. 

“It appears, however, that a solution 
will be reached by giving the employer 
protection under a special endorsement 
to be attached to the standard policy 
which will insure him against the obli- 
gations imposed by the Federal Act, 
while under the standard policy he will 
be protected against any losses incurred 
under the state compensation act or on 
account of any incidental claims which 
may arise under the negligence provi- 
sions of the policy. The latter possibil- 
ity, however, seems remote since the en- 
actment of the Federal statute will bar 
recovery on the theory of negligence. 

“The problem of rates will be deter- 
mined ultimately along state lines, not 
along national lines, as many employers 
seem to think. Due cognizance will be 
given to the proportionate number of 
accidents. occurring on water as com- 
pared with the number occurring on 
land or any extensions thereof.” 


As Garrison Sees P. G. Experience 
Rating 

Fred S. Garrison, assistant secretary, 
Travelers Indemnity, then addressed the 
actuaries on the timely subject of “Ex- 
perience Rating for Plate Glass Insur- 
ance.” Mr. Garrison emphasized the fact 
that the application of experience rating 
to this class of insurance partially cor- 
rects one of the most glaring and long 
standing defects in established under- 
writing methods. Probably in no other 
line is the selection so manifestly against 
the company,” he declared. “Naturally 
the average storekeeper or owner of a 
building, if he carries plate glass insur- 
ance at all, insures only those plates 
which he knows have been most fre- 
quently broken in the past and. does not 
insure the plates which have seldom if 
ever been broken. Therefore, use is 
made only of that experience applicable 
to the plates of glass upon which in- 
surance is desired for the ensuing.” 

Continuing Mr. Garrison said: 

“Contrary to the belief of some under- 


writers, some plate glass policyholders, 
whose experience has produced a debit, 
are continuing their insurance, as evi- 
denced by several debit rated risks ap- 
proved by the Bureau during the first 
six weeks of the operation of the plan. 
The very fact that a risk produced a 
debit on its own experience is the best 
indication that the assured in that case 
needed plate glass insurance.” 


Hear Auto Finance Talk 


In the afternoon Louis J. Hunter, vice- 
president, National Shawmut Bank of 
Boston. treated the actuaries to an in- 
formative address on “Automobile Fi- 
nancing,” in which Mr. Hunter explained 
some of the elements of strength and 
weakness in the present practices. He 
pointed out that the financing agency is 
selective as to the make of car which it 
will finance, giving regard to its stand- 
ing, popularity, wearing qualities, used 
car price, depreciation, etc. 

Tt is concerned to have its plan one 
which places a responsibility on the 
dealer. Otherwise, he is encouraged to 
make sales without regard to the pur- 
chaser’s ability to pay. Various devices 
are used to secure this point of protec- 
tion such as dealers’ endorsements, 
agreement to repurchase the car if it is 
not paid for, arrangements whereby the 
dealers’ profit, or part of it, is -with- 
held until payment is completed, etc. 
Naturally, the financing agency gives 
consideration to the financial resources 
of the dealer, but it is perhaps rare when 
these are sufficient from a protective 
point of view, so that generally reli- 
ance is placed on some other feature of 
the plan. 


“Among other things,” said Mr. 
Hunter, “the credit or ability to pay of 
the purchaser is a point of paramount 
importance. A carefully managed agency 
makes thorough inquiries as to his stand- 
ing in his community, his reputation for 
steadiness and honesty, his employment 
and the wages he receives. Finally, the 
agency is concerned with the amount of 
the ‘down payment’ and the length of 
period over which the payments are to 
be made.” 

Mr. Hunter concluded by saying: “All 
in all, there is no reason for doubt that 
the development of automobile financing 
has brought benefits measureably greater 
than its faults. If it is held to sound 
principles, there appears to be no rea: 
son why it should not contribute large 
benefits in the period ahead.” 

Other talks made were: “Health In- 
surance Hazards Reflected in Occupa- 
tional Health Loss Ratios,” by Armand 
Sommer, manager, accident and health, 
for the Chicago branch office of the 
Standard Accident; and “Guaranteeing 
First Mortgage Real Estate Bonds,” by 
William M. Greve, president, Prudence 
Co. of New York. 





W.G. CURTIS JOINS COLUMBIA 





Popular Surety Man Is Executive Special 
Agent Of Its Surety Department; 
His Career 

William G. Curtis, well-known in sure- 
ty circles for his field and branch office 
work with the Standard Accident, joined 
the Columbia Casualty this week as ex- 
ecutive special agent in its surety de- 
partment. 

Mr. Curtis started his insurance ca- 
reer with the old Empire State Surety 
and assisted F. G. Dunham in liquidat- 
ing its affairs. Later he went with the 
Aetna Casualty & Surety where his abil- 
ity as an underwriter and producer won 
for him immediate recognition. He 
served this company for about ten years 
being its branch manager at Albany and 
Columbus, Ohio. 

He next joined the Standard Accident 
and became its eastern field representa- 
tive. This was followed by his promo- 
tion to the post of surety manager of 
the company’s branch office in Newark. 
Mr. Curtis has a host of friends in the 
business who wish him success in his 
new position. 


—_—.. 
——= 


Central Bureau Fight 
(Continued from Page 34) 
all ‘not taken’ and canceled policies would 


i he of either $64,000,000 or $9(,000,- 


“In other words, if all binders an: pol- 
icies which were issued and return-d by 
the assured as not acceptable had been 
paid for and there was no wastage wvhat- 
soever all that the companies would re- 
ceive would be either $5,333,333 o $7- 
500,000.” 


The Greatest Inaccuracy 

The greatest fallacy in the defendant's 
brief, in Mr. Rosensweig’s opinion, js the 
statement that “such loss (meaning 
$5,333,333 or $7,500,000), in the final 
analysis, falls upon the members of the 
community who pay for premiums upon 
the insurance which they carry.” 

“Such a statement,” Mr. Rosensweig 
declares, “would be justified only on the 
impossible and extravagant belief that 
every dollar of this money, if collected, 
could be used in lowering insurance costs 
to the premium-paying public. No con- 
sideration is given to the fact that if 
these premiums were collected the com- 
panies would be faced with the commis- 
sion expense and all other costs of op- 
eration. 

“It is, moreover, based upon the opti- 
mistic consideration that by some provi- 
dential means this particular yield would 
be subject to no insurance losses what- 
soever. As such extravagant beliefs 
should ‘not be permitted to remain un- 
disputed, let us observe from Casualty 
Exhibit B what those items of expense 
would amount to: 





en PAE EEE Sore core ere 50.2% 
ee rrr re 8.1% 
ee eee 22.8% 
Other production expenses..... 4.3% 
Taxes, license and fees........ 2.9% 

ED o's NK Cie ecw sedaee 88.3% 


“So that 88.3% of any of the above es- 
timates of loss would not remain with 
the companies nor be possible of distri- 
bution to the public, except in the mat- 
ter of losses incurred. No part of this 
is a waste to the companies, nor should 
it be charged as such. What then are 
the possible losses involved? They may 
be summarized as follows: 





General administration ........ 9.9% 
Bureau expenses ..........00. 2.2% 
WB hsiceck aie 12.1% 


“Taking, as we must, 12.1% of pre- 
miums as the trade loss, the money wast- 
age may be itemized as follows: 

ESTIMATES OF DEFENDANTS-APPELLANTS 

12.1% of $5,333,933. c...0005 

12:39 Gf 7,/SOO0 000... 65,0006 
ESTIMATE OF RESPONDENT 

12.1% of $2,750,000. «0.206 $332,750 

Mr. Rosensweig’s concluding thought 
on this point is that “the actual loss from 
‘not taken’ policies compared to the large 
premium yield is so infinitesimally smal 
as to be negligible and cannot tend to 
affect any reduction in insurance rates. 


CAPTAIN ADAMS FALLS DEAD 


Captain L. M. C. Adams, head of the 
depository bond department of the Ne 
tional Surety, fell dead on his way 
business Tuesday morning.  aptalt 
Adams had a distinguished war record 
and was one of the most pictures«/ue per 
sonalities in the company. He hid beet 
with the National Surety for 1 years 
His successor has not yet been ap 
pointed. 








R. I. CATLIN A SPEAKER _. 
Robert I. Catlin, secretary, Ac: 1a Life 
was one of the speakers at the s <th at 
nual state conference on industrial and 
highway safety held this week at th 
Hotel Bancroft, Worcester, Ma::. Mt 


Catlin’s topic was: “The Cor nercial 





Fleet Owner’s Part in the Safe: Cat 
paign.” 

T. I. HALL’S NEW POS? ; 

Thomas I. Hall joined the Nev York 


office of the Employers’ Liabili'y th’ 
week as manager of its fidelity, surety 
burglary and plate glass depa: (ments 
Mr. Hall was formerly with te Ne 
York office of the Continental Casualty: 
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Wolff Service Treated 
40,000 Patients in 1926 


HANDLES COMPENSATION CASES 





.M Wolff Is Founder of Institute 
- oa H. D. Sayer Executive 
Director; Its Work 





One of the most interesting institu- 
tions in New York is the Wolff Indus- 
trial Service, Inc., with headquarters at, 
61 Second Avenue, whose business it is 
to offer medical service to insurance 
companies in connection with workmen's 
compensation. This organization has for 
its clients most of the large companies 
that write compensation insurance. Some 
companies, after endless experimentation 
with physicians in private practice, de- 
cided that such an.organization as this 
one could best serve their needs because 
of its centralized location and the med- 
ical, surgical and first aid facilities it has 
at its command. ; 

H. D. Sayer Executive Director 

The men who are at the head of the 
organization are widely experienced in 
state industrial relations and workmen's 
compensation. ‘The executive director, 
Henry D. Sayer, is a former — 
commissioner of the State of New York. 
He was appointed to that office by = 
ernor Whitman and was the first single 
commissioner, superseding the _—-. 
dustrial board consisting of five mem re 
of which Mr. Sayer was one. He He 
served as industrial commissioner un = 
Governor Smith and was reappointed y 
Governor Miller in 1921. He resigne 
his commission four years ago to —_—_ 
a position as executive head of the 
Wolff organization. : 

Mr. Sapar is one of the best informed 
men in the state on the subject of state 
fund monopoly of workmen's compensa- 
tion insurance. He has addressed insur- 
ance and industrial groups throughout 
the country at various times on this 
question. At the present time he is ex- 
ecutive secretary of the Industrial Sur- 
vey Commission which was created in 
February, 1926, by legislative action to 
investigate the state labor and workmen's 
compensation laws. 

Dr. Meyer Wolff’s Aim 

Dr. Meyer Wolff, founder and present 
head of the Woltf Industrial Service, 
Inc, also is experienced in state indus- 
trial affairs. He is a former civil serv- 
ice commissioner and is widely known in 
New York political circles. A practicing 
physician and surgeon, he has always 
taken a deep interest in the health and 
welfare of the industrial worker, and has 
striven to build up a centralized medical 
agency equipped with every modern med- 
ical aid surgical contrivance to serve the 
mmeciate needs of the companies. 

The Wolff Service, Inc., maintains sta- 
tions in New York, the Bronx, Brooklyn 
and L. I. City. There are nineteen of 
these in all. At these stations are phy- 
sicians and nurses and first aid facilities. 
Building construction first aid stations 
are also maintained at certain places in 
the city, and nurses and doctors stand in 
teadiness to go to the aid of injured men 
workig on buildings in the process of 
erectiin. Many skilled masseurs and 
nurses have been developed at this in- 
stitute under the direction of Dr. Wolff. 

A Visit to the Institution 


Recently a reporter for the Eastern 
nderwriter visited this institution at its 
eadquarters at 61 Second Avenue, New 
York City, and talked with the heads, 
a well as with some of the doctors and 
Patients. Accompanied by Mr. Sayer, 
executive manager, the writer toured the 
building and noted with interest the va- 
hous modes of treatment that were be- 
Ng used in connection with some of the 
‘ured patients. The X-ray room was 
Visited to watch the doctors examine the 
nger of a man who had sustained a 
Severe fracture. In another room were 


men, suffering with sprained backs and 
other ailments, some of whom were re- 
ceiving electro-therapy treatments. 

In addition to these departments, there 
is an operating room in which delicate 
and difficult operations are sometimes 
performed by skillful doctors. There is 
also a room which resembles a miniature 
“gym” in which patients with stiff joints 
and rheumatic troubles exercise their 
limbs. This is for the purpose of in- 
creasing circulation and giving the limbs 
greater flexibility. 


Thousands Treated Annually 


Patients are treated at the Wolff In- 
stitute until such time as the doctors 
certify to their employers that they are 
sufficiently recovered to resume their du- 
ties. Thousands of patients are treated 
in the course of a year. Last year this 
institution treated 40,000 patients. 

Representatives of the compensation 
claims departments of the companies 
that have this service are constantly in 
touch with the officers and doctors of 
this institution and often receive valu- 
able counsel from them with regard to 
difficult cases. 

One of the greatest problems of the 
insurance companies, according to Dr. 
Woltf, is how to combat the person who 
presents a_ receipted bill for medical 
services which has never been paid. 
These cases are becoming more numer- 
ous every day, he says, and companies 
often have to pay out money needlessly 
because such conditions are allowed to 
exist. 





IN MORE SPACIOUS QUARTERS 


The offices of the Newark Safety 
Council have been removed from the 
Chamber of Commerce building to more 
spacious quarters at 562 Broad street. 
Inability of the Chamber of Commerce, 
whose guests the Safety Council has 
been since its organization three years 
ago, to grant additional space needed for 
expansion of the council’s work is re- 
sponsible for the move. 


N. Y. Fiedlieadion Meets 


(Continued from page 20) 


found in connection with insurance pre- 
mium taxes. 

“What insurance as a business needs, 
however, more than all else, is a better 
understanding on the part of the indi- 
vidual policyholder as to just how his in- 
surance functions in his own scheme of 
things, and just how his own interests 
are affected by the conditions imposed 
upon the carriers either by public opin- 
ion or by statutory enactment.” 

The greater portion of Mr. Turner’s 
address was broadcast from station 
WGR. 

Too Much Legislation 

State Senator Charles A. Freiberg de- 
clared that we are becoming an over- 
governed and over-legislated state and 
nation. Too much legislation is being 
passed. The mania for legislation is en- 
gulfing the country in law. The princi- 
pal defect of our lawmaking system is 
that little attention is given to ability to 
enforce the law, which is responsible for 
nation-wide disregard for law. ; 

“I find that a total of fifty-four bills 
were introduced during the past session, 
affecting the insurance business general- 
ly and in many instances amending the 
insurance law,” he said. “Many of these 
bills affect the workmen’s compensation 
law, brokers’ certificates, fire policies, in- 
dustrial life, endowment life, group life, 
marine insurance, corporation and merg- 
ers insurance, mutual insurance compa- 
nies as well as many other lines of in- 
surance. 

“I am convinced that the recent enact- 
ment of the re-organization plan in the 
State of New York will aid materially to 
assist people doing business in this state, 
and will eliminate a great deal of unnec- 
essary red tape and detail, and where 
power has been invested in a department 
head, real constructive action shoufd be 
the result.” 

The banquet was attended by approx- 
imately 400 members of the Federation 
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and lady guests. Frank L. Tucker, Al- 
bany, retiring vice-president, presided. 


Golf Scores 


Golf tournaments were held all day 
Friday, at the Transit. Valley Country 
Club course. The prizes were awarded 
to tournament winners at the banquet. 
Charles M. Epes, Buffalo, and James R. 
Garrett, New York, made up the golf 
committee and distributed the prizes. 


Charles H. Gardner, Troy, received 
first prize, a pair of bronze book ends, 
donated by Thomas J. Grahame, Globe 
Indemnity, for turning in the lowest net 
in a 36-hole medal handicap. The sec- 
ond prize, a silver humidor, was the gift 
of the retiring president, Wellington 
Potter. It was won by F. B. Stanley, 
Norwich Union Indemnity, New York. 

John S. Turn, vice-president of Aetna 
Life, won the Frank J. O’Neill trophy, 
a smoking stand, in the 18-hole match 
play (handicap against par) for turning 
in the lowest score. The second prize 
in this event, a golf cigarette box, gift 
of John S. Turn, was won by H. H. 
Wadsworth, Syracuse. ; 
; H. W. Steinkamp, Rochester, turned 
in the low gross in the 18-hole medal 
free-for-all, winning a golfer’s container, 
donated by Edson S. Lott, president of 
the U. S. Casualty. A hammered silver 
shaker, donated by John A. Eckert, New 
York, fell to F. L. Fortmiller, Syracuse, 
winner of second prize. A. G. Hall, 
“Insurance Advocate,” won a crystal ice 
pail and silver tongs, a gift of Charles 
D. Hilles, of the Employers’ Liability, 
for turning in low : : 


; in the 18-hole medal 
knickers’ handicap. 5 


Seated at the speakers’ table 
of honor, together with 
were Senator Campbell, Lockport; Sen- 
ator Lipowica, Buffalo: Assemblyman 
Dickey, Buffalo; Jesse S. Phillips, New 
York; John T, Hutchinson, secretary In- 


surance Federation of America, and 
others. 


, aS guests 
the speakers, 


The Directors 


_ The directors elected Saturday morn- 
ing to serve three years are Charles Bel- 
linger, New York; James P. Doyle, Os- 
wego; William H. Hecox, Binghamton; 
John McGinley, New York; George P. 
Nichols, New York; P. J. Burke, Al- 
bany; L. H. Bates, Albany; William Fos- 
ter, Syracuse; W. E. Boyd, Buffalo, and 
Thomas J. Grahame, New York. 

The newly appointed executive com- 
mittee 1s composed of the following; 
John S. Turn, chairman; L, A. Wallace, 
Floyd Dull, James R. Garrett, Frank J. 
O’Neill, H. H. Wadsworth, John McGin- 
ley, Joseph H. Miller, Theodore L. Rog- 
ers, R. J. Graham, W. E. Boyd and Well- 
ington Potter. 





TO ENJOY MAINE RETREAT 





Chairman F. W. Lafrentz of American 
Surety Invests in 16,000 Acre Play- 
ground With 20 Others 


F. W. Lafrentz, chairman of the Am- 
erican Surety board of directors, is one 
of a group of twenty-one prominent 
business men who have purchased 16,000 
acres of private .“playground” land in 
Maine. Composed of mountains, forests 
and lakes, this new playground lies forty 
miles from Bar Harbor, fifty miles from 
Bangor and ninety miles from the Cana- 
dian border. 


It is expected to be ready for occu- 
pancy by the middle of July and it is 
expected by Mr. Lafrentz to be an ideal 


retreat from the strenuous affairs of life 
in big cities. 





NEW A. & H. DISABILITY RATES 

The Continental Casualty has advised 
its agents that new premium rates on all 
accident and health policies issued by the 
disability division of the company will be 
announced within a short time. These 
rates will be somewhat more than 10% 
higher than those now in effect and will 
apply to all new disability business writ- 
ten on and after July 20. 



















ee 4 U 
ae 








NDERWRITER 





a 





May 20, 1927 





= ~ 





73 “Financial Responsibility” 
Auto Bills in 28 States 


Legislatures During 1927 Sessions Had Busy Time Considering Laws More or 
Less of a Compulsory Nature 


From the Records of the Workmen’s Compensation Publicity Bureau 


Viewing the 1927 legislative sessions in 
transit, it appeared as if the law-makers 
were bent on following in the footsteps 
of Massachusetts in considering compul- 
sory automobile liability bills. All in all, 
seventy-three bills were introduced in 
twenty-eight states, providing some form 
of financial responsibility for automobile 
accidents. 

But the results up to date show that 
the legislatures have turned away from 
the Massachusetts precedent; for no bill 
containing compulsory provisions has so 
far been enacted. 

However, activity along this line was 
particularly intensive in California, Mary- 
land, New Jersey, Pennsylvania, Tennes- 
see, and in New York State, where nine 
bills were introduced. Furthermore, in 
spite of the fact that Massachusetts al- 
ready has a compulsory automobile lia- 
bility act, fifteen bills amending the pres- 
ent law were brought up in that state. 
Three of them were state fund bills and 
they were promptly killed. 

The “Stone Plan” of voluntary auto- 
mobile insurance, devised by Edward C. 
Stone, U. S. manager, Employers’ Lia- 
bility, was presented in Jowa, New 
Hampshire, North Carolina and Wiscon- 
sin. It was signed by the governor of 
New Hampshire on March 16 and be- 
comes operative on June 1. 

Bills fashioned after the present Con- 
necticut law were introduced in Iowa, 
Minnesota, Ohio, Rhode Island, Maine 
and Vermont. That of Vermont was 
enacted and the one in Maine is await- 
ing the approval of the Governor. 

The following gives a line-up of the 
pending and dead proposed legislation 
and shows the status of such bills up to 


April 19, 
Alabama 


House Bill No. 21—(Sanderson) Compulsory 
automobile insurance. In committee. 


California 

House Bill No. 116—(Hornblower) Requir- 
ing compulsory automobile insurance for auto- 
mobile operators. Unfavorably reported Feb- 
ruary 7th. Tabled. 

House Bill No. 814—(Carter) Requiring own- 
ers of motor vehicles to file with the division 
of motor vehicles a contract of indemnity, in- 
demnifying persons suffering damages to prop- 
erty, injuries to person, and loss by death, by 
negligence of operators of such vehicles; fixing 
the maximum liability under such indemnity 
contract, the terms thereof and requirements of 
the insurance carrier; prescribing penalties for 
operating vehicles without such indemnity con- 
tract. In committee. Tabled. 

House Concurrent Res. 19—(Hornblower) 
Creates a joint senate and assembly committee 
to study the need of compulSory auto liability, 
and report in two years. Passed house, expected 
to pass senate. It will, if adopted, probably 
kill compensation auto bills. Reported favorably 
as amended. Passed senate. 

Senate Bill No. 636—(Young) Providing for 
compulsory automobile insurance by motor ve- 
~~ owners and operators. In committee. Ta- 

ed. 

Connecticut 

House Bill No. 70—(Citran) Requiring finan- 
cial responsibility of owners of motor vehicles; 
providing for compulsory proof of financial re- 
sponsibility by owners of automobiles sufficient 
to satisfy a claim of $10,000 for personal in- 
juries and $1,000 for property damage. In com- 
mittee. 

House Bill No. 559—(Harding) Read third 
time and reported unfavorably in house. Motor 
vehicle compulsory insurance. Killed March 15. 

Senate Bill No. 32—(Lawlor) An act concern- 
ing the financial responsibility of owners of 
automobiles. In committee. Reported favorably 
in senate. Substitute bill passed senate April 7. 
Reported favorably in house April 13. 

Senate Bill No. 357—(Spencer) Skeleton bill. 
(Completed bill to be presented.) 


Florida 
Senate Bill No. 177—(Waybright) Compulsory 
automobile liability insurance. In committee. 
Illinois 
House Bill No. 66—(Turner) Provides that 


all applicants for motor vehicle licenses must 
file liability policy issued by an insurance com- 


pany qualified to do business in Illinois; min- 
imum fixed at twenty-five hundred dollars. 

House Bill No. 69—(Baker) Provides for fil- 
ing liability policy with each application for 
motor vehicles license. In committee. 

House Bill No. 104—(Peffers) Requires every 
applicant for the registration of a motor vehicle 
to file with the secretary of state a bond in 
the amount of $5,000, evidence of the issuance 
of an insurance policy in that amount of $5,000, 
or a sworn statement showing the ability ot 
the applicant to pay any damage arising from 
the operation of the motor vehicle. Repeals 
section providing for taxi cab bonds. In com- 
mittee. 


Indiana (House Adjourned April 8) 


House Bill No. 151—(Carlson) Provides for 
compulsory automobile liability insurance. of 
$5,000. Similar to Massachusetts law. Killed 
February 11th. 


lowa (Legislature Adjourned April 18) 

House Bill No. 197—(Knutson) (Stone Plan) 
Requiring a bond for all operators of automo- 
biles. Referred to Jud. No. 1 committee in 
house. Dead. 

House Bill No. 288—(Rutledge) Providing for 
compulsory automobile insurance. 

Senate Bill No. 149—(Shaff) (Similar to Con- 
necticut law.) Compulsory auto insurance. 
Killed April 7th. 


Maine (Legislature Adjourned April 17) 

House Bill No. 171 (House Print No. 663)— 
(Crockett) (Similar to Connecticut law.) Re- 
quires financial responsibility for damage by 
owners of automobiles. In committee. 

House Bill No. 1255—Crockett, Redraft of 
House Bill No. 171. Passed house April 12. 
Passed senate as amended April 14th. 
Maryland (Legislature Adjourned Apr. 4) 

House Bill No. 180—(Joseph) Requiring own- 
ers of certain motor vehicles to furnish secur- 
ity for their civil liability, and the civil liabil- 
ity of persons operating such motor vehicles 
with their consent. Referred to committee of 
insurance and loans. Dead. 

House Bill No. 345—(Lindsay) Relating to 
compulsory automobile insurance. In commit- 
tee. Hearing in house March 22d. Tabled in 
house March 25th. 

Senate Bill No. 131—(Bouse) Compulsory au- 
tomobile insurance bill based on the proposed 
New Jersey bill. 

Senate Bill No. 249—(Meyers) Compulsory 
motor vehicle insurance. 

Massachusetts 

House Bill No. 187—(La Brecque) Bill es- 
tablishing a motor vehicle accident board for 
the prompt disposition of certain motor vehicle 
liability cases for personal injuries. Dead. 

House Bill No. 243—(Crowther) A bill requir- 
ing owners of certain motor vehicles and trailers 


to furnish security for their civil liability on ° 


account of injury to or destruction of property 
come by their motor vehicles and trailers. 
Dead. 

House Bill No. 244—(Parker) A bill to amend 
chapter three hundred and forty-six (compulsory 
automobile insurance law) of the acts of nine- 
teen hundred twenty-five by providing that cer- 
— shall be in a definite penal sum. 

ead. 

House Bill No. 245—(Parker) Providing that 
rates and classifications for bonds may be sep- 
arate and distinct from rates and classifications 
for policies. Passed house March 14th. Passed 
senate March 16th. Approved March 28th. 
Chapter 182, Laws of 1927. ; 

House Bill No. 246—(La Brecque) Providing 
that the classifications and premium charges for 
motor vehicle liability insurance shall be the 
same throughout the commonwealth. Dead. 

House Bill No. 247—(Twohig) A bill estab- 
lishing a state fund for the payment of dam- 
ages to persons injured by motor vehicles and 
creating a motor vehicle accident board for the 
prompt disposition of motor vehicle liability 
cases for personal injuries. Dead. 

House Bill No. 553—(Baker) Bill to limit 
the commissioner of insurance in fixing rates 
and making rules and regulations under the 
compulsory motor vehicle insurance law. Dead. 

House Bill No. 556—(Pet. Mass. R. F. D. 
Carriers.) Exempting certain employees of the 
United States Post Office Department from the 
provisions of the compulsory motor vehicle in- 
surance law, so called. Dead. 

House Bill No. 561—(Murphy) To establish 
a state fund to insure owners of certain motor 
vehicles and trailers for their -civil liability on 
account of personal injuries or death caused 
by their motor vehicles and trailers. Dead. 

House Bill No. 770—(Cran) To ascertain the 
cost to insurance companies of furnishing lia- 
bility insurance against death and personal in- 
juries according to the requirements of the 
compulsory insurance law. Dead. 

House Bill No. 818—(Sandberg) Resolve pro- 
viding for a joint special legislative committee 
to revise the law relative to liability insurance 
for operators of motor vehicles. Withdrawn 
February 2d. 

House Bill No. 843—Dead. 


Senate Bill No. 77—(Bang) Bill establishing 
a state fund for the purpose of providing com- 
pensatton for persons injured in motor vehicle 
accidents. Dead. 

Senate Bill No. 160—(Monk) Relative to du- 
plicate certificates of insurance and surety com- 
panies under the compulsory motor vehicle lia- 
bility insurance law. Substituted by Senate 
Bill No. 213. 

Senate Bill No. 213—(Committee on Insur- 
ance) Passed house February 17th, and senate 
March 9th. Subject matter same as Senate Bill 
No. 160. Based on Senate Bill No. 160. Signed 
by Governor March 19th. Chapter 127, Laws 


of 1927, 
Michigan 
Senate Bill No. 317—(Quinlan) Compulsory 
automobile liability insurance. In committee. 


Minnesota 


(Legislature Adjourned April 21) 

House Bill No. 72—(Rohne, et al.) Providing 
for compulsory liability insurance for owners 
of motor vehicles. Killed in house April 8. 

Senate Bill No. 41—(Day) Providing for the 
requirement of financial responsibility of auto- 
mobile owners for damages for deaths and in- 
juries to persons and property during use of 
automobile. Makes insurance compulsory. Killed 
April 16. 

Senate Bill No. 146—(Serline & Johnson) 
(Similar to Connecticut law.) Requiring in- 
demnity bond from persons convicted of driv- 
ing motor vehicles while intoxicated. Not yet 
referred to. committee. 

Missouri (Legislature Adjourned Apr. 4) 

House Bill No. 374—Responsibility of dam- 
ages. Dropped from calendar. 


Nebraska 


House Bill No. 30—(Livingston) Providing 
for the enactment of a compulsory automobile 
liability insurance law similar to that in effect 
in Massachusetts. Withdrawn. 

House Bill No. 41—(Staats, et al.) An act 
requiring owners of certain motor vehicles to 
furnish security for their civil liability on ac- 
count of damage to property or personal in- 
jury. Killed in house April 14th. 


New Hampshire 


(Legislature Adjourned April 15) 

House Bill No. 15—(Stanley) Registration of 
motor vehicles for the protection of the public 
safety. Unfavorably reported, February 23rd. 
Killed in house. 

House Bill No. 37—(Small) (Stone Plan) 
Provides for voluntary insurance; owner of au- 
tomobiles must furnish bond upon demand of 
court for accident or automatically lose oper- 
ator’s license and automobile registration. Passed 
house February 23rd and senate March 10th. 
Signed by Governor, March 16th. 

House Bill No. 104—(Murphy) Provides for 
an insurance commission to control compulsory 
automobile insurance. In committee. 

House Bill No. 309—(Sheehan) Requiring 
owners of certain motor vehicles to furnish se- 
curity for their civil liability on account of 
personal injuries. Unfavorably reported Febru- 
ary 23rd. 


New Jersey 


(Legislature Adjourned April 1) 
House Bill No. 30—(Comstock) Providing for 
compulsory insurance for motor vehicles. Fa- 
vorably reported on second reading, March 8th. 
Killed March 14th. 


New York 
(Legislature Adjourned March 25) 


House Bill No. 21—(Mr. F. A. Miller) To 
amend the highway law, in relation to requiring 
indemnity bonds or insurance policies from own- 
ers of motor vehicles to be operated or driven 
upon the public highways. In committee. Dead. 

House Bill No. 267—(Mr. Snyder) To amend 
the highway law, in relation to requiring in- 
demnity bonds or insurance policies from owners 
of motor vehicles to be operated or driven upon 
public streets and highways. Dead. 

House Bill No. 289—(Mr. Cuvillier) To amend 
the highway law, in relation to registrations and 
applications for licenses. Favorably reported 
March 9th; recommitted March 10th. Dead. 

House Bill No. 376—(Mr. 
To amend the highway law, in relation to pro- 
viding for compensation for personal injuries or 
death resulting from the operation of motor 
vehicles and for securing the payment of such 
compensation, to require motor vehicle owners to 
be insured, etc. In committee. Dead. 

House Bill No. 747—(Mr. Hofstadter) To 
provide for compensation for personal injuries 
or death resulting from the operation of motor 
vehicles and securing the payment of such com- 
pensation; and to require motor vehicle owners 
to be insured, constituting chapter 77 of the 
consolidated laws, and making an appropriation 
therefor. Dead. 

House Bill No. 965—(Mr. Bungard) To amend 
the eet law, in relation to bonds or insur- 

ance policies furnished by owners and operators 
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of motor vehicles in lieu of suspension or revo- 
cation. Dead. 

House Bill No. 1155. Killed March 8th. 
_Senate Bill No. 196—(Mr. Burchill) (Straus 
bill; employers mutual fund.) To provide for 
compensation for personal injuries or death re- 
sulting from the operation of motor vehicles and 
for securing the payment of such compensation, 
and to require motor vehicle owners to be in- 
sured, constituting chapter 77 of the consolidated 
laws. Killed March 8th. 

Senate Bill No. 324—(Mr. Wales) To amend 
the insurance law, in relation to approval of 
premium rates for motor vehicles insured or 
bonded pursuant to the highway law. Killed 


March 8th. 
North Carolina 


(Legislature Adjourned March 9) 

House Bill No. 175—(Privott) (Along lines 
of Stone Plan.) Providing that operators of 
motor vehicles who cause accidents shall be de- 
prived of their license to operate unless they 
have a liability insurance in the sum of at 
least $5,000 and the said amount shall be sub- 
ject to court action. Reported favorably in 
house, 

House Bill No. 345—(Lindsay) Compulsory 
automobile insurance. In committee. 

Senate Bill No. 20—(Horton) Requiring own- 
ers operating autos to take out liability insur- 
ance. Unfavorably reported February 18th. 


North Dakota 


(Legislature Adjourned March 4) 

House Bill No. 281—Provides for compulsory 
auto liability insurance. Killed February 17th. 

Ohio 

House Bill No. 31—(Ehrlich) Requiring own- 
ers of certain motor vehicles and trailers to 
furnish security for their civil liability on ac- 
count of personal injuries or death caused by 
their motor vehicles and trailers, and to amend 
Sec. 154-6 and 9589-1 of the general code. Killed 
March 16th. 

Senate Bill No. 64 (Same as H. B. 113)— 
(Collister) (Similar to Connecticut law.) Pro- 
vides that after major traffic violation, appli- 
cant must take out liability insurance. Re- 
ported favorably as amended, March 7th. Passed 
senate March 16th. Killed in house April 12th. 
Oregon (Legislature Adjourned Feb. 25) 

House Bill No. 116—(Mott) Compulsory au- 
tomobile insurance, maximum liability twenty 
thousand dollars. Dead. 


Pennsylvania 


(Legislature Adjourned April 15) 
House Bill No. 310—(Haws) To require the 
owner of motor velicle to maintain a means 
whereby such owner can and will respond in 
damages to either person or property. Ref. to 
Jud. Com. in house, March 22. Dropped from 
house calendar. 


(Continued on page 42) 
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N. Y. Broker Successful 
In Reducing Accidents 


HAS SAFETY SERVICE DEP’T. 





Vander Poel, Pausner & Jefferson En- 
couraged By Work Of Marcus A. 
Dow, In Charge Of This Work 


Back in October, 1926, the New York 
brokerage firm of Vander Poel, Pausner 
& Jefferson, Inc., specialists in automo- 
bile fleet risks, took its initial step into 
accident prevention work on an exten- 
sive scale. The firm’s executives felt 
that the time had come when they should 
exert their personal efforts toward the 
control of the rapidly rising accident 
ratio in the many large clients they 
served. 

The machinery for a safety service de- 
partment was set in motion by the ap- 
pointment of Marcus A. Dow, one of the 
leaders in the accident prevention field. 
Mr. Dow had formerly been president of 
the National Safety Council and had 
demonstrated his ability to reduce acci- 
dents when he was head of the New 
York Central’s safety organization for 
ten years. Previous to that connection 
he had been an important factor in the 
New York Police Department’s bureau 
of safety. 

Mr. Dow tackled his new work with 
characteristic vigor. His first task was to 
make a complete analysis of the acci- 
dent record of every fleet in which the 
organization was interested. He dis- 
covered that industrial leaders were 
rather credulous when it came to initiat- 
ing ideas along safety lines in their 
plants. It was difficult at first to over- 
come this apathy but when Mr. Dow 
showed he could produce results by a 
systematic program of lectures, letters 
and meetings they became loyally en- 
thusiastic instead of half-hearted in their 
approval. 

Competitive Contests Arouse Interest 

Mr. Dow has been busy this wintet 
making talks at the various plants which 
are clients of Vander Poel, Pausner & 
Jefferson. His work is entirely of an 
educational nature and involves periodi- 
cal lectures to the truck drivers; post- 
ing of bulletins every month or so in 
conspicuous places; providing every driv- 
er with dashboard cards on which are 
slogans and timely warnings, and the or- 
ganization of inspection divisions in the 
plants for mechanical equipment. 

Splendid results have come from the 
competitive contests entered into by 
groups of drivers in a large organiza- 
tion or between drivers of several plants. 
Prizes are offered to either individuals 
or groups for obtaining the best results 
in accident reduction. 

In one instance, a branch of a large 
client maintaining 2,000 cars applied the 
Principles of safety in its organization 
for the first time and reduced its acci- 
dent frequency more than 30% in three 
months, 

_In fact, a member of the firm told The 
Eastern Underwriter the other day that 
he had not found a single occasion where 
immediate results could not be traced 
to the service of accident prevention. 

Frequent Causes Of Accidents 

Analyzing the method by which this 
reduction was accomplished, Mr. Dow 
first gets a list of all accidents which 
Occur in a plant, grades them according 
to their importance and frequency and 
then stresses how these accidents could 
have been prevented. 

A recently conducted investigation of 
two hundred accidents in a risk having 
twenty-one plants and two thousand 
Cars operating daily, disclosed the fact 
that “backing up” collisions were the 
most frequent. Next came skidding ac- 
cidents, then diagonal collisions and 
tear end crashes. Due to Mr. Dow’s 





work during a period of three months 
in the plant the number of accidents 
were cut more than 30%. 

Posters That Get Attention 
Fosters play a large part in the plan 
Of safety education. They are bulletin 


board size, made up in striking colors. 
One of them, for example, is printed in 
red and black and the copy reads. 
Whoa! You’re Skidding! 
Skidding Accidents Are Increasing 
1. Turn slow on slippery streets. 
2. Apply brakes without releasing 
clutch. 
3. Report bad or uneven brakes. 
4. Drive safely. 
Protect life and property. 

Dashboard cards are also popular with 
the drivers. The color of the card is 
changed frequently and a new one is 
sent out once a month. More than 10,000 
cards are now in use. 

Whoever plans the reading matter for 
these cards could easily qualify as an 
advertising copy writer. Here are a few 
of them. 1. Lose a minute and save a 
life. 2. Prevent rear collisions; keep 
well back of the car ahead. 3. Drive 
safe today and live to drive another day. 
4. A child in the street is a danger sig- 
nal. Slow up. 

Letters To The Home 


Letters on the stationery of the plant 
are sent out to those drivers who are 
unable to attend the meetings given by 
Mr. Dow. Such is the case with a chain 
store risk where the home address of 
each driver is obtained and it is arranged 


to send him a letter once a month on 


the subject of accident prevention. It 
has been found that he will read it and 
then pass it along to his wife. The clos- 
ing paragraph of one letter which pro- 
duced successful results reads: “There is 
no bunk about safety. Cutting out care: 
lessness and keeping safety in mind 
means cutting out accidents. It means 
your own safety as well as the safety of 
others. In other words, it is better to be 
safe than sorry.” 


The Firm Itself 

Vander Poel, Pausner & Jefferson, 
Inc., started in 1915 to conduct a gen- 
eral brokerage business, specializing in 
industrial accounts. Its volume has 
grown rapidly in the succeeding years 
and today it has several risks ranging 
from 200 to 500 cars; one numbering 
2,000 cars and any number of fleets rang- 
ing from 10 to 50 cars. The officers ot 
the firm are: S. Oakley Vander Poel, 
president; Charles Pausner, vice-presi- 
dent and treasurer; James W. Francis, 
assistant secretary and assistant treas- 
urer, and Earl D. Deremer, secretary. 

The first six months of its safety edu 
cation under Mr. Dow’s leadership has 
been most satisfactory. Clients of the 
firm have shown their appreciation by 
frequent correspondence, praising the 


THE BRITISH SURETY CO. 





New Organization Is Trying To Sell 
250,000 Shares To Public At $5 Apiece; 
L. A. Smith, Managing Director 
The British Surety Insurance Co., Ltd., 
of London has been formed and 250,000 
shares of £1 each have been offered to 
the public for subscription. The chair- 
man of the board is The Right Hon. 
Lord Askwith, K.C.B., K.C. Other di- 
rectors are: The Right Hon. Lord Ers- 
kine of Restormel, Sir Thomas G. Jones, 
K.B.E., Ernest Law, C.V., C.V.O., Sir 
Henry S. Jerningham, Bt., Sir Gerald 
Francis Stewkley Shuckburgh, Bt., Cap- 
tain Frank Ernest Stanley, and Lincoln 

Allan Smith. 

Lincoln A. Smith has signed a ten- 
year contract to be managing director. 
He is a well-known insurance broker and 
underwriter and for about a decade has 
been in the service of the Union Insur- 
ance Society of Canton. 








distinct and unique service rendered by 
Mr. Dow. The organization is sure that 
it can do much to promote accident pre- 
vention among car drivers and it in- 
tends to push the work energetically. 
Not only will the results be beneficial 
to the fleet owners but to the general 
public as well. 








1. DISHONESTY 





—$100.00— 

2. INSIDE HOLD-UP 
—$100.00— 

3. OUTSIDE HOLD-UP 
_. 

4 SAFE DAMAGE 
—$100.00— 

. FORGERY 
—$100.00— 

6. FAKE MONEY 
—$100.00— 


7. CASH REGISTER 
$100.00 —Damage 


8. PLATE GLASS 
$100.00—Damage 


9. Stocks & Fixtures 
$100.00—Damage 


10. REWARD 


—$100.00— 








115 Broadway 





Something All Agents can Sell 
The Merchants Protective Bond 


Ten Different Forms of Protection 


in 


ONE BOND 


WHAT IT COVERS 


Insures you against loss thru larceny or embezzlement of money or per- 
sonal property occurring upon your premises by any of your employees. 


Insures you against loss of money or personal property thru hold-up 
while your place is open for business. 


Insures you against loss of money or personal property thru robbery or 
hold-up of you or any of your employees while transporting money or 
property belonging to you within twenty miles of your place of business. 


Insures you against loss of money or personal property thru the forcible 
opening of your safe, when you are not open for business. 


Insures you against loss thru forgery of your signature to your personal 
or business checks, also insures you against loss by altering or raising of 
. such checks. - 
Insures you against loss thru the acceptance of any United States coun- 
terfeit money. If you take in a bad $50.00 bill, we will give you a good 


one for it. 


Insures you against loss thru damage to your cash register by forcible 
entry. 
Insures you against loss thru damage to your plate glass doors, bars, locks, 
metal screening, etc., thru felonious and forcible entry into your place 
of business. 
Insures you against loss to stock and fixtures caused by the forcible entry 
to your safe by the use of explosives. 
The New York Indemnity Company will pay a reward of $100.00 to 
anyone who will give information leading to the arrest and conviction 
of any person committing burglary, robbery or murder upon your 
premises. 


$1000.00 TOTAL—Premium for one Year $17.50 


Less than 34 cents a week 


Just tear out this advertisement, write your na me and address on the margin, mail it, and we 
will send you a specimen policy and further inf ormation. 


NEW YORK INDEMNITY COMPANY 


e e e e. 
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Growing List Of 
Accidents At Home 


YOUNG CHILDREN IN MANY 





Paper Of E. W. Kopf, Metropolitan, De- 
livered Before Eastern Safety 
Council, Gives Data 





More people meet death from acci- 
dents in and about the home than are 
killed annually in industrial plants, E. W. 
Kopf, assistant statistician of the Metro- 
politan Life, told the delegates at the 
third annual Eastern Safety Council 
which was held in Newark recently. 

About 23,000 people lost their lives in 
home accidents during 1926, declared Mr. 
Kopf, while only 4,000 were killed in in- 
dustrial plants in spite of the hazards 
which exist in these plants. The low 
ratio of accidents in industry can be 
credited to work done along safety lines 
the past fifteen years by plant executives 
and safety men. 

More than a third of the fatalities in 
the home occurred among young chil- 
dren, Mr. Kopf said. Among the hazards, 
which he said should be removed, were 
unsafe substitutes for stepladders, rick- 
ety kitchen chairs and rocking chairs, 
highly polished floors and rugs not se- 
curely fastened. Ordinary caution, in his 
opinion, would prevent the death of 
young children from drowning in wash- 
tubs and bathtubs, and burns could be 
avoided bv educating the parents. 

In speaking of firearms he said, “While 
the revolver and shotguns should have 


little, if any, place in the American 
heme, one out of every thirty-three 
deaths from domestic accidents occurs 
from the accidental discharge of fire- 
arms. There should also be a more in- 


telligent dispensing of poisons and kept 
from within the reach of young children. 
Illuminating Gas 

“About one in every thirtv deaths in 
the home arises from accidents trace- 
able to the use and unuse of illuminat- 
ing gas. The use of this gas can be 
made safe and depends upon intelligent 
co-operation of the householder and in 
proper use of standard appliances. Un- 
fortunately we still have with us the 
type of householder who insists upon 
looking for gas leaks with a lighted 
match.” 

Mr. Kopf also stated that each vear 
there occurred about 26,000 deaths from 
fires in dwellings caused by matches, 
lighted cigarette butts and the use of 
gasoline near a flame. 

Other insurance officials who ad- 
dressed the delegates were R. E. Prouty 
of the Aetna Life and S. E. Whiting of 
the Liberty Mutual. A number of other 
interesting addresses were made includ- 
ing that of H. G. Dean, chief inspector 
of plants of the Western Electric Co., 
who spoke on “Organized Industrial Fire 
Protection”; E. J. Senne of the Vacuum 
Oil Co., who spoke at length on “Acci- 
dent Prevention in the Petroleum In- 
dustry,” and James P. Anderson, factory 
superintendent of Hoe & Co., who read 
a paper on “Enforcing Safety Rules in 
a Foundry.” 





DESCRIBES ITSELF 





Washington Fidelity of Chicago Says It 
Is “Not Making Wild Promises, 
Impossible to Keep” 

The Washington Fidelity of Chicago 
has described itself as follows in a state- 

ment sent out this week: 

“An old established, well managed 
company striving to serve the public in 
a business-like and ethical manner. 

“Tt has no wild promises, impossible 
of keeping, to make either to its field 
force or to the public. 

“Tt is conservative and its promises 
and contracts are in keeping with fair- 
ness and sound economics. 

“The character and experience of its 
management, its more than one million 
dollars or assets and over five million 
dollar premium income, guarantee its se- 
curity and permanency.” 


Cc. C. SPEAR ON MERCHANTS BOND 





An Opening Wedge To Other Lines, He 
Says; E. M. Allen Suggests 
Federation Idea 
C. Carroll Spear, vice-president, Na- 
tional Surety, is the originator of the 
new merchants protective bond which 
has been approved by the Surety Asso- 
ciation and is now being written by all 
the companies. Commenting on its at- 
tractiveness recently before a big meet- 
ing of New York brokers, Mr. Spear said: 
“IT know that there are some brokers 
here who will frown on a premium of 
$17.50 a year. But I also know that this 
bond will prove an opening wedge for new 
business for many of you; and it will 
also create an opportunity for new and 
larger brokerage firms to start in busi- 
ness. You may in a sense consider this 
bond as an instrumentality of education 
for other brokers in the surety business. 
You men who sell automobile insurance 
can use this bond as an opening wedge, 

too.” 

Edward M. Allen, vice-president of 
both the National Surety and New York 
Indemnity, also addressed the brokers at 
this meeting. He referred to the fact 
that the National Surety would celebrate 
its thirtieth anniversary some time in 
July and then said: j 

“Tt is natural, therefore, that we should 
think back and consider just what the 
National Surety has done for the busi- 
ness of insurance; also what it has done 
for the agent. I am inclined to think 
that it has done a great deal for the 
agent. The company expects to go right 
on doing new things. You men serve 
the public. It’s your customers who are 
going to buy this new coverage which is 
to be written by all the companies. Now 
just what is it that the public wants? 
How can we find out? Through the as- 
sociations that represent you in New 
York. 

“T can tell you who speaks for the in- 
surance agents in New York; but I don’t 
know who it is in New York that speaks 
for the brokers. There are four New 
York brokers’ associations and there are 
13,000 brokers in the metropolitan area. 
I don’t suppose these four associations 
can speak for all.” 

In closing, Mr. Allen suggested that 
the various associations get together and 
form a federation in New York that 
would co-ordinate the activities of all the 
brokers in New York City. 


AS WELTON SEES NEW YORK 








N. Y. Indemnity President Also Com- 
ments On Necessity For High Grade 
Men In Casualty Business 
Speaking before 2 group of casualty 
and surety men_ recently, Spencer 
Welton, president, New York Indemnity, 
had some pertinent things to say about 
insurance as a civilizing force. He de- 
clared that after studying the personnel 
and clientele of several mercantile and 
industrial organizations he had come to 
the conclusion that the standards of the 
insurance business were higher than 
those of any other that he knew of. In 
his opinion only the highest types of 
men should be brought into the business, 
his ambition being to get hold of sturdy 
and intellectually alert young men who 
were potential executives. This reflects 
the recommendation of the agency ex- 
ecutives meeting at Baltimore several 
weeks ago to put the advantages of the 
casualty business more prominently be- 

fore college men. 

Speaking of New York as he has found 
it, Mr. Welton declared that it is untrue 
to say the great metropolis is cold. On 
the contrary, he has found it a “com- 
munity of great friendliness and noble 
and generous impulses.” He first came 
to New York in 1899 and lived here until 
1920 so that he claimed to know some- 
thing about it. He thought himself par- 
ticularly fortunate in having come to 
New York in the decade he did: for it 
was a sort of fermentation period when 
such things as acquisition cost rules and 
other interesting problems were being 
discussed. 


———. 
— 








CASH CAPITAL 
$2,500,000.00 





FIDELITY and SURETY BONI'S 


Automobile, 


Executive Offices: 
-_, 


ee 


UNION INDEMNITY 
COMPANY 


Accident, Health, Burglary 
Liability, Plate Glass 


Workmen’s Compensation Insuranc: 


Eastern Department: 
100 Maiden Lane 
New York 


Indemnity Bldg. 
ew Orleans 








Automobile Laws 


(Continued from page 40) 


House Bill No. 845—(Baldi) Financial re- 
sponsibility of auto owners for injury to public. 

Senate Bill No. 862—(Mansfield) Public safe- 
ty. In committee. a 

Report no further consideration of this sub- 
ject in Pennsylvania. 


Rhode Island 


(Legislature Adjourned April 22) 

Senate Bill No. 17 (Same as H. B. 549)— 
(Budlong) (Similar to Connecticut law.)  Fi- 
nancial responsibility of the owners of motor 
vehicles. Reported favorably March 10th. Re- 
committed, with substitute A. Reported favor- 
ably. Special order, March 30th. Substitute B 
passed Senate April 19th. H. 549 dead. 


Tennessee 


House Bill No. 119—(Bogle) Requiring motor 
vehicle owners to give indemnity bonds. In 
committee. Hearing February 8th. Recom- 
mended to be tabled March 10th. 

House Bill No. 589—(Bogle) To require own- 
ers of vehicles to furnish security for civil lia- 
bility. Dead. 

House Bill No. 849—Provides for automobile 
liability insurance. 


U. S. Congress 


(Adjourned March 4, 1927) 
Senate Bill No. 4541—(Jones) Compensation 
State Fund Bill. Dead. 


Vermont 


(Legislature Adjourned March 25) 

Senate Bill No. 40—(Egelston) (Similar to 
Connecticut law.) Financial responsibility for 
motor vehicle accidents. Killed in senate 
March 26th. 

Senate Bill No. 73—(Committee on judiciary) 
(Similar to Connecticut law.) Substituted for 
Senate Bill No. 40. Passed senate March 18th. 
Approved March 26th. No. 81, Acts of 1927. 


West Virginia 


House Bill No. 91—(Street) Providing for 
compulsory automobile insurance. In committee. 

Senate Bill No. 227—(Engle) Provides for 
the bonding of automobile owners. In com- 
mittee. 


Wisconsin 


House Bill No. 121—(Gehrmann) Compulsory 
automobile insurance. Hearing February 23. 

House Bill No. 136—(Schauer) Requires ap 
plication for motor vehicle registration shall be 
accompanied with voucher signed by insurance 
company showing that applicant has insurance 
of one thousand personal injury and one thou- 
sand property damage. Applicant may make 
sworn statement that he is worth two thousand 
in unincumbered property in lieu of voucher. 
In committee. 

House Petition No. 40—(Seftenberg) Relating 
to compulsory insurance on automobiles. In 
committee. 

Senate Bill No. 112—(Gentlemen) Taxation 
provides compulsory motor vehicle insurance and 
establishes state automobile liability fund. In 
committee. Hearing in house March 29th. 
Killed in senate April 1. ; 

Senate Bill No. 185—(Polakowski) Creates 
motor vehicle compensation law to provide that 
the owner of motor vehicle to pay at the time 
of registration of motor vehicle a certain sum 
to create the state fund for the payment of 
personal injuries. In committee. Hearing 
March 29. Unfavorably reported. 

Senate Bill No. 344—(Sauthoff) (Stone Plan) 
Automobile liability insurance. Hearing March 
29th. Withdrawn in senate March 30th. 





CAN BUY OTHER COMPANIES 





New Act of Dominion Affects Inter- 
Relationships; Casualty Company 
of America Purchased 


As a result of an amendment to the 
Dominion Insurance Act of Canada 
which allows Canadian fire or casualty 
companies to invest in the stocks or se- 
curities of other Canadian companies 
which are in the same business, one of 
the first developments has been the pur- 
chase of the control of the Casualty 
Company of Canada by the Dominion of 
Canada Guarantee & Accident. 





Richmond, Virginia, using the slogan, 
“Make Richmond the Safety City of the 
South,” is conducting a safety campaign. 


Insurance Supervision 
(Continued from page 21) 


unlawful to enter into insurance con- 
tracts unless they were so written. This 
provision is reminiscent of the Candler 
monopoly in England. In addition, the 
commissioners were empowered even to 
fix the rates of premium, “provided they 
conform themselves to equitable regula- 
tions in the matter.” Modern sate- 
fixing statutes have added but little to 
this formula in the way of exactness. 
English Insurance Regulation 

In England, too, attempts at admin- 
istrative regulation came within the same 
century which saw the introduction of 
the business of insurance into England. 
That occurred in the sixteenth century. 
The Privy Council exercised an amor- 
phous and spasmodic control over the 
insurance business in the last quarter 
of the same century. About 1574 one 
Richard Candler was given by royal 
grant the exclusive privilege of making 
and registering insurance policies, and 
the establishment of an “Office of Assur- 
ances” followed. Thus the favorite tax- 
gathering device of the period, the mo- 
nopoly, was pressed into service to do 
the business of regulation. The brokers 
and notaries protested against this mo- 
nopoly. To meet these objections the 
Privy Council in 1574 directed that the 
Lord Mayor by conference with such as 
were most skillful in such cases should 
certify to the Lords what laws, orders 
and customs “are used in those matters 
of assurance” in order that they might 
be used accordingly. Apparently, the 
Lord Mayor never published or even 
prepared a schedule of insurance rates 
and later the Privy Council abandoned 
the attempt to fix such rates. Its project 
for an insurance code to settle insurance 
disputes was likewise abandoned. | For 
a while the council entertained petitions 
for the settlement of insurance claims 
and referred them to mixed commissions, 
consisting of the Master of the Rolls, @ 
justice of the Common Pleas, Doctors 
of the Civil Law and foreign merchants, 
or to four Doctors of the Civil Law. 
The petitioners were chiefly from for 
eigners and in 1593 the council, on com- 
plaint of the foreign merchants that the 
mayor and aldermen had appointed s& 
or seven persons as arbitrators in I 
surance cases,.without choosing any 10! 
eigners among the number, ordered the 
mayor and aldermen to add as arbitra 
tors “thre strangers of foreign nations 
“merchants known to be of worthe 
judgment and integritie.” Thess efforts 
were unsuccessful as litigants refused 0 
obey the orders of the arbitra:ors, am 
in 1601 the council petitioned the Chie 
Justice of the Queen’s bench to devs 
some way of settling insurance contre 
versies without a lawsuit. , 

Whether because the regulation of 
surance had become associated with tht 
odious royal prerogative of th: Tudor 
period, or because the associatic: know 
as Lloyd’s exercised a professional & 
tra-legal control over the insura'ice Dus 
ness which made legal control annect® 
sary, attempts at administrativ: resul? 
tion of the insurance business | ractica ! 
ceased after the abortive effors , 
Privy Council in Queen Elizabeth's tim 

Down to 1870 England had no rn 
tions upon the way in which an inst 
should conduct his business, apart fro? 
the statutes against wagering and sin 
lar statutes governing judicial! conti" 
versies. 
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